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WISCONSIN AGENTS MEET 


MORSE REELECTED PRESIDENT 





No Grievances or Troubles Come to the 
Surface and All Seems 
Serene 





President—O. 8S. Morse, Janesville. 

Pirst Vice-President—E. EK. Ansorge, 
Green Bay. 

Second Vice-President—Joseph Koffend, 
Appleton. 

Third Vice-President—John West, Osh- 
kosh. 


Pourth Vice-President—Walter Harts- 
horn, Waukesha. 
Pifth Vice-President—Andrew Dietrich, 


Sixth Vice-President—C. B. Weil, Mil- 
waukee. 

Seventh Vice-President—H. BR. Allen, 
Merrill. 


Secretary-Treasurer—G. Y. Wilkinson, 
Milwaukee. 
Executive Committee—J. NW. Manson, 
Wausau; A. G. Dana, Fond du Lac; C. F. 
Hibbard, Milwaukee. 
Delegates to National Convention—E. J. 
ukee; O. S. Morse, Janes- 
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August Rebhan, Milwaukee; W. F. Kubas- 
ta, rrill. 


s—H. B. Allen, Merrill; W. H. 
Carpenter, Racine; J. B. Leedom, Milwau- 
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(From a Staff Correspondent) 


Milwaukee, Wis., July 24—lf there 
are serious troubles in Wisconsin or if 
the local agents have any grievances, 
nothing came to the surface at the an- 
nual meting of the Wisconsin Local 
Agents’ Association. Even the pro- 
posed independent rating bureau was 
not mentioned. Mr. Tapping of Mil- 
waukee created a brief discussion when 
he introduced a resolution recommend- 
ing the opening of the columns of the 
American Agency Bulletin to company 
advertising. But it was only of short 
duration, for, when the resolutions com- 
mittee reported, no more opposition 
manifested itself. 

Resolutions That Were Adopted 


The resolutions reported by the com- 
mittee and unanimously adopted were: 


Wuereas, The president in his annual address 
has recommended that some concerted action be 
taken upon whatever grievances the members of 
the association may formally present. 

Be It Resolved, That the president be empow- 
ered to appoint a standing committee to be 
known as the committee on grievances, whicli 
shall hear all sides of the questions presented to 
it and shall thereafter render its judgment upon 
such matters as may be presented to it. 

Wuenreas, The president has recommended the 
appointment of a standing committee on legisla- 
tion to consider and act upon such legislative 
matters as may concern the fire insurance busi- 
ness, and to represent the state association be- 
fore the committees of the legislature, if neces- 
sary. 

Be It Resolved, That the president be empow- 
ered to appoint a committee on legislation, con- 
sisting of five members. 

Wuereas, The president has in his annual 
address recommended the passage of an anti- 
rebate law. 

_ Be It Resolved, That the committee on legisla- 
tion, together with all the members of the 
association use their best efforts to secure the 
passage of such a law. 

he committee on resolutions reports upon 


(CONTINVED ON PAGE 16) 





The Western Branch 4Etna Insurance Company 
is now located at 159 LaSalle Street, Chicago, 
7th floor, National Life Building, where we 
shall be pleased to see our agents and friends. 








Tuomas E. GaLLaGHEer, General Agent 
Louis O. Kontz, Assistant General Agent 
Jas. S. Gapspsn, Gen. Agent, Marine Deft. 








As a Continental Agent you are 
selling the most secure Fire Insur- 
ance obtainable. Its net surplus 
($8,881,992.26) exclusively pro- 
tecting American policyholders 
is larger than that of any other 
company. 




















The Continental Fire Insurance Company 


Continental Building 


Western Department 
46 Cedar Street, New York 


280 La Salle St., Chicago, Ill. 











D, W. C. SKILTON, President 
J. H. MITCHELL, Vice-President JOHN B, KNOX, Secretary 
EDW. MILLIGAN, Vice-President THOMAS C. TEMPLE, Secretary 


Surplus to Policy-holders, $3,421 ,837.31 Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 
Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,965,453-74 


. THE WESTERN DEPARTMEN1 
Northeast Corner Fourth and Eim Streets ‘<< ‘e CINCINNATI, OHIO 
LGVEJOY & SPEAR, Managers Agencies in all cities and towns 

















GOOD MEETING AT OMAHA 


—_—_ 


NEBRASKA MEN ENTHUSIASTIC 
Convention of Local Agents a Pro- 
nounced Success—Speeches of High 
Order—Rebating Condemned 





President—Paul Colson, Fremont. 
Vice-President—W. 8. Clapp, Kearney. 
Second Vice-President——B. lL. Baldwin, 


Third Vice-President —Alfred White, 
Plattsmouth. 

Fourth Vice-President—O. W. Palm, 
Lincoln. 


Pifth Vice-President—Fred Heller, We- 
braska City. 
— Vice-President—T. F. Horn, Au- 


Secretary and Troasurer—C. O. Tal- 
mage, Omaha. 

Grievance Committee—John Robbins, 
Oma: chairman. 


Legislative Committee—B. lL. Baldwin, 
Omaha, chairman. 


Omaha, Neb., July 29.(Special)—The 
tenth annual meeting of the Nebraska 
Association of Local Fire Insurance 
Agents convened at the local associa- 
tion rooms in Omaha at 10 o'clock this 
morning with a large and enthusiastic 
membership present. Vice-President 
Colson of Fremont called the meeting 
to order and with a few well chosen 
words suggested that the attention of 
the members be first given to the 
routine business. 

The first business in order was the 
roll call by the secretary of the asso- 
ciation, followed by his annual report 
showing the association in a healthy 
condition, both as to membership and 
finances. J. D. Foster followed with a 
report for the grievance committee, 
which was received with applause, as 
the chairman reported all grievances 
coming before the committee cleared 
away. Paul Colson of Fremont gave 
the report of the legislative committee, 
which showed that while it had not 
been called upon to do very much work 
the committee was alive and watching 
for any bills that were detrimental to 
the insurance interests as well as keep- 
ing an eye open for cases of overhead 
writing. C. O. Talmage of Omaha re- 
ported that the membership committee 
had been making efforts to secure new 
members with satisfactory results for 
the time expended. 

Baldridge Reviews Work Done 

J. M. Baldridge, acting president of 
the Omaha Fire Insurance Agents Ex- 
change, presented an interesting paper 
on the work of Nebraska association, 
as well as that of the local organiza- 
tion, which was listened to with inter- 
est. The speaker was loudly applauded 
when he had finished. Among other 
things he mentioned the fact that dur- 
ing the past eleven years the Omaha 
agents had worked well together, and, 
while at times they had some stormy 
sessions, the storm clouds had rolled 
away and today the Omaha agents had 
one of the strongest and best local as- 
sociations in the country. But in order 
to obtain this it called for sacrificing 
among the members, which is neces- 
Sary in any organization of this char- 
acter. 

Wants an Antirebate Law 

He also handled the question of re- 

bating and called the attention of the 
(CONTINUED ON PAGE 19) 
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HOOSIER LOCALS CONVENE 


—_ 


DISCUSS STATE AGENCY LAW 


————_—— 


Mr. Gallagher’s Address Chief Feature 
of Main Session—Topics Consid- 
ered in Executive Session 





OFFICERS OF INDIANA ASSOCIATION 
President—Edward M. Wilson, Fort 


Wayne. 

Vice-Presidents—J.W. trick, Mun- 
cie; Marshall Robb, Clinton; A. lL. Jenkins, 
Richmond. 


Secretary-Treasurer—J. Vene Dorland, 


Laporte. 

Delegates to National Convention—F. A. 
Gregory, J. J. Reilly and E. H. Forry, In- 
—_ lis; soca Ww. Tt, Kokomo; B. 

son, ayne; J. Vene Doriand, 
Laporte; Wm. A. Hughes, Greenfield; Field- 
ing Wilson, Jeffersonville; John J. Schin- 
= | Mishawaka; HZ. M. Smith, Terre 
ute. 


Indianapolis, July 24—(Special Cor- 
respondence)—The feature yesterday of 
the concluding sessions of the annual 
meeting of the Indiana Association of 
Local Agents was the address of Thos. 
E. Gallagher, general agent of the 
Aetna. He said in part: 


We are the only class of business men engaged 
in selling something, the exact cost of which is 
not known until our sales have been made. We 
sell nage og A and nothing else, something that 
permits the business man to go home at night 
without worrying about the safety of his busi 
ness. And yet, when it becomes necessary for 
the insurance companies, on account of exces- 
sive losses or conflagrations, to raise the price 
of indemnity, you and your companies are de- 
nounced by these same people and are charged 
with maintaining a trust in restraint of trade. 


Underwriting Profit Small 


The Spectator Company of New York has re- 
cently published a pamphlet showing the under- 
writing transactions of sixty millionaire com- 
panies in the country for ten years, ending with 
1907. These companies received net premiums 
of $1,438,228,508, with net losses of 72,666,- 
725, expenses $521,720,786 and increased lia- 
bilities of $95,045,541, showing a net loss for 
that period of ten years of $51,204,548, or 3.56 
percent of premiums. During this period this 
immense amount of money was distributed as 
follows: 


LOGSES ccccccccccccccccesoveccess 60.68 percent 
EXPeMSES .cccccccccccccccccccece 36.28 percent 
Increased liability .......+sses00+ 6.60 percent 


Showing a deficit, as stated, of 3.56 percent of 
the premiums. 

This deficit, as well as the dividends paid had 
to come from manipulation of securities and in- 
terest earned on investments. These figures, of 
course, include the disaster at San Francisco, 
but omitting this oy * the underwriting profit 
for ten years was iess than 3 percent. 

How long would a merchant or manufacturer 
remain in business if he could see no greater re- 
turn from his investment? 


Should Prohibit Discrimination 


I submit that if it is wrong for a life insur- 
ance company to rebate from its published rates, 
if it is wrong for a railroad company to dis- 
criminate among its patrons by ——, why 
should not the principle be applied to fire in- 
surance companies and the purchasers of fire 
insurance policies? The average business man 
will raise his hands in holy horror because of 
these acts on the part of the corporations named, 
and at the same time will demand from you a 
less rate than the published tariff, a less rate 
than his competitor pays, and a rebate from the 
commissions that you receive for looking after 
the interests of your companies. I repeat, that 
if it is illegal for railroad companies to give 
rebates and for shippers to receive them, it 
should be made equally criminal for a fire in- 
surance company or a purchaser of fire insur- 
ance to commit the same acts, 

The public should be instructed and taught 
that fire insurance capital is entitled to a rea- 
sonable return for the protection furnished; that 
cheap insurance is not g indemnity; that the 
company which cuts a rate and the agent that re- 
bates part of his commission is an enemy of good 
government and sound business principles and de- 
serves to be put out of the business. 


Must Educate the Public 


I have sepentediy seen merchants and manu- 
facturers who had become immensely wealthy 
as the result of their business operations appear 
before begistative committees and denounce in the 
most unfair and dishonest manner the m 
of companies. We know that witheut an ex- 
tensive and constantly growing commerce this 
nation would not have reached the position it 
holds in the commercial world, and we know that 
without the protection and indemnity furnished 
by underwriters our commercial and industrial 
interests would not have reached their present 
greatness. When I consider and reflect upon all 
this I cannot but ask myself of what material 
are these business men made who attack us so 
unfairly both in public and in private? And 
what can we do to educate them. It is a most 
important problem that confronts us, the solu- 
tion of which I fear must be left to the younger 
and rising generation. 
The public often overlooks the features of fire 
insurance outside of its mission to furnish in- 
demnity. It does not appreciate what the com- 


panies have done in the way of securing im- 


IN SESSION AT WINONA LAKE 





Ohio Farmers’ Indiana Representatives 
Hold the Best Convention in His- 
tory of Their Organization 





Winona Lake, Ind., July 29—(Spe- 
cial)—The Ohio Farmers Agents As- 
sociation of Indiana has just com- 
pleted its fourteenth annual meet- 
ing, which was very pleasant and suc- 
cessful. The attendance was larger 
than ever before, many of the mem- 
bers bringing their wives and families, 
which made it a very enjoyable affair. 
A fine and profitable program was 
carried out, the main feature being an 
interesting historical address by Lee 
Elliott, the company’s attorney. An 
instrumental duet by Misses Grace 
Coleman and Roxie Chalfant was well 
received and they were obliged to re- 
spond to an encore. 

Remarks were made by James C. 

Johnson, president for thirty-eight 
years, also by J. P. Freeman, a director, 
J. E. Smith, the Ohio state agent, and 
J. A. Davey of Sandusky, Ohio. 
The following officers of the com- 
pany were present: James C. Johnson, 
Lee Elliott, J. E. Smith; and the fol- 
lowing directors, J. H. Freeman, G. H. 
McDermott, F. A. Hawley, W. E. 
Haines and M. F. Jones. 

The following officers of the asso- 
ciation were elected for the ensuing 
year: 

President—John W. Sage, Rockville. 

Vice-President—J. W. Kirkpatrick, Muncie. 

Secretary—Curtis G. Heckenlively, Angola. 

Treasurer—L. leman, arsaw. 

Executive Committee—Frank J .Fiederspiel, 
Fort Wayne; A. B. Thomas, North Manchester, 
L. F. Coleman, Warsaw. 

Secretary Benham being unable to 
be present, a resolution was wired him, 
expressing regrets at his absence and 
congratulating him on the splendid 
success of the company. 

Much of the success of the meeting 
as well as the company’s remarkable 
showing in Indiana since 1887, during 
which time their receipts have gradualy 
increased from $8,863 to $272,300, is 
due to J. W. Coleman, the state agent 
and his very able assistants. 

The meeting adjourned to meet at 
Winona Lake in July, 1909. 





Selling the Provident Savings 

New York, July 29.—(Special)— 
Negotiations are well under way for 
the sale of the Provident Savings Life 
to parties identified with the Inter- 
Southern Life of Louisville. The nego- 
tiations are being conducted by Arthur 
Langham of Louisville and Senator 
Horace White of Syracuse, N. Y. The 
price to be paid the banks is $225 a 
share, which, with the amount to be 
paid the Coyle interests, will approxi- 
mate $300,000. 

Commissioner E. E. Rittenhouse of 
Colorado has telegraphed Royal Victor, 
attorney for the banks, as follows: “Am 
told banks are selling Provident Sav- 
ings to small Kentucky company. If 
true will join commissioners in public 
protest. Please advise.” To that tele- 
gram Mr. Victor replied: “Banks still 
hold stock. Dealing with various pur- 
chasers. Writing.” 

The banking interests claim the right 
to sell to the highest bidder and that 
their action will be approved by Super- 
intendent Kelsey of the New York de- 
partment. 





Behse Presented With Watch 

New York, July 29—(Special)—H. R. 
Woodward, superintendent of the ac- 
cident and health department of the 
Fidelity & Casualty, presented a gold 
watch to H. H. Behse, the retiring as- 
sistant superintendent previous to his 
departure for Saginaw, Mich., Monday 
to become general superintendent of 
the United States Health & Accident. 








(CONTINUED ON PAGE 17) 


Ghe WESTERN RESERVE 

INSURANCE COMPANY 
of CLEVELAND, OHIO 

STATEMENT JAN. 5, 1908 


MARS EB. WAGAR, President Secretary 














CAPITAL $200,000 
UNPAID LOSSES ~ - - ° 41,820.2 
REINSURANCE RESERVE - ° - $45,455.08 
NET SURPLUS - - - - - - 443,254.99 
ASSETS - - - - + $470,530.35 
LA 

A. P. ROSS. -, Cleveland, 0.—Ohio, , West Virginia 

A. R. PORTER, 723 B. 45th St., isconsin 

R. H. TAYLOR, 655% Wabash Se Tome Hate nia Illinois 


ute—Indiana and 
GEORGE H. STRA ,» 701 Locust St., St. Louis Mo.—Missouri and Minnesota 











The OHIO GERMAN FIRE 


INSURANCE COMPANY 
OF TOLEDO, OHIO 
Capital $200,000.00 Surplus to Policyholders $260,192.74 Gross Assets $761,012.56 


M. DonneELLy, Pres. F. D. Prentice, Sec’y and Treas. 
AGENTS WANTED IN ALL DESIRABLE LOCATIONS 





HASKELL, MILLER & CO. 


159 LaSalle Street, Chicago. Cook County Agents 











Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 


Losses Paid in 115 Years, $135,408,617.31 


Western Department, Erie, Pa. Establishedin 1864 
J. F. Downrnc, Gen’l Agt., W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 














CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,560,211.94 
UNITED STATES NET SURPLUS, 4,421,815.47 


3. MDE CAME: Oecr AS 208 LN Stiny Seen ee CHICAGO 

- M. ' t e 

Ohio, Indiana, Kentucky, Tennessee Arkansas, WILLIAM S. WARREN, Resident Secy. 
West Virginia at Cincinnati. 


Geo. H. Moore, John V, Thomas, Asst. Secys. 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853—— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F, H. DOUGLASS, Gen. Agt. 


Oe AED RY .++ $2,146,618.i2 
Liabilities, except Capital .....++-..+eeeeeees 1,440,931.94 
Policyholders’ Surplus ......----..-+++ 05,686. 18 

F. M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 











OHIO FARMERS INSURANCE COMPANY 
Paar LEROY, OHIO 
Fire, Lightning and Tornado Indemnity 
STATEMENT JANUARY 1, 1908 





Reserve for Reinsurance.... ........ +++ $1,482,742. 53 
Reserve for Losses........-+++.sssssee08 25,291 00 
Reserve for Contingencies...........-.. 125,100.00 
Net Cash Surplus......sseesccccseceeseee 600,476.83 

pO eee $2,183,510.36 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


ORGANIZED IN 1848 





Charles A. McFeely of Pittsburg, for the 
past veer ears manager of the Massachu- 


ie, died on Monday. 














Losses Paid More Than $53,000,000.00 
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SIDELIGHTS FROM OSAKIS 
SPLENDID SPIRIT MANIFEST 





“Toting Fair” the Test of Eligibility to 
Membership in_Minnesota and 
North Dakota Board 





[From a Staff Correspondent] 


Hotel Idlewilde, Lake Osakis, Minn., 
July 25.—The visitor at the meetings of 
the Minnesota and North Dakota Un- 
derwriters is impressed with the strong 
co-operation among members. It is the 
only state board left where union and 
non-union men all stand together in one 
organization for good practices. Any 
company that endeavors to “tote fair” 
can come into this fold, and its field 
men will be accorded all help and en- 
couragement. Prejudices and personal 
differences, jealousies and intrigue are 
not apparent here. 

These influences and this environ- 
ment count for splendid training of the 
younger men who are being developed. 

Same Issues in Two Bodies 


The annual meeting was held here 
this week. In one respect it resembled 
the Illinois State Board in that each 
organization had been bereft of its rat- 
ing functions since the last annual gath- 
ering. Both organizations were fortu- 
nate in having exceptionally strong men 
for president. In this board John F. 
Stafford of the London & Lancashire 
was president; in Illinois, R. M. Ben- 
nett of the New York Underwriters was 
the guiding hand. Mr. Stafford’s ad- 
ministration has been signally success- 
ful in the work of readjustment. The 
issues were delicate and difficult. Mr. 
Stafford and his committee accepted the 
situation and elicited the admiration of 
all in continuing the craft with scarcely 
a noticeable jar. Mr. Stafford’s annual 
address was a clear, forcible statement 
of the situation and an emphatic and 
convincing appeal for a “strong pull, 
a long pull and a pull altogether.” 

Secretary Fisher’s Retirement 

Walter I. Fisher, who resigned as 
secretary of this organization, has had 
more to do than any other man with 
the upbuilding of this state board along 
correct lines. Mr. Fisher is not only 
one of the ablest raters in this country, 
but a diplomat and a good fellow who 
is not devoid of sentiment. The ex- 
pressions of esteem for Mr. Fisher at 
this meeting must have been a source 
of personal satisfaction to him after his 
service of fourteen years. When the 
presentation of the scarf pin was made, 
it took some minutes before he recov- 
ered his feelings. 

Mr. Daniel as President 


Louis F. Daniel of the Queen, who 
ascends to the presidency, is one of the 
popular young men of the northwest, as 
square as a die, who has the confidence 
of his fellows. W. J. Haggarty of the 
Fire Association who becomes vice- 
president, has done excellent work as 
chairman of the executive committee. 
He too belongs to that school of young 
men who have worked up from the 
ranks and was tenderly referred to by 
the late Manager Belden as “one of my 
boys.” 

The meeting was held this year in 
the brand new cottage over whose door 
was the bird of azure hue. It was here 
& Blue Goose festivities were pulled 
off. 

Exciting Baseball Games 

On the afternoon of Monday, the 
Minnesotas defeated the North Dakotas 
in a game of baseball. Geo. Mowry, 
catcher, and R. B. Ellis, pitcher, were 
on the points for the Minnesota nine 
while Roy Baker twirled the sphere for 
the North Dakotas and Frank Foster 
was the receiver. 

The “Fats” beat the “Leans” in a 
game Tuesday, 26 to 6. 

The field men will co-operate with 
the Minnesota Association of Local 
Agents in assisting to make the annual 

(CONTINUED ON PAGE 18) 
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FOUNDED A. D. 1710 





UNITED STATES BRANCH 


J. J. Guile A. M. Therbura 











H. N. KELSEY, Manager 





MANAGER SECRETARY 


WESTERN . DEPARTMENT 
(71 LA SALLE 8T., CHICACO 


©f London 


198 YEARS OF ACTIVE BUSINESS EXISTENCE 


FOUNDED IN 1710 


The Oldest Insurance 


Company,in the World 


54 Pine Street, New York Sansome 4 Sacramento Sts., San Francisco 










PACIFIC COAST DEPARTMENT 


C. A. Beary € Co, General Agents 















P. T. KELSEY, Asst Menager 





JOHN W. WILLIAMS RESIGNED 
Prominent Field Man of Prussian Na- 
tional Will Enter Service of 
Another Company 





John W. Williams of Indianapolis, 
state agent of the Prussian National, 
has resigned. While no connection has 
been announced, it is safe to say that 
a man of his ability will soon be lo- 
cated. Mr. Williams is a high-grade 
man in every particular. He was in 
charge of the Prussian National’s San 
Francisco losses and did such excellent 
work as to receive special recognition 
from his superiors. Last year he was 
president of the Indiana League, and 
during the embarrassing issues that 
arose he proved a conservative factor. 
Mr. Williams has the esteem of all his 
associates, who recognize his splendid 
attainments. He handled Indiana, part 
of Illinois, and West Virginia for his 
company. 





REENTERING FIELD SERVICE 


Claude F. Snyder, secretary of the 
Kentucky Board of Fire Underwriters, 
has resigned to accept the position of 
state agent and adjuster of the North 
America and Philadelphia Underwriters 
for Kentucky. Mr. Snyder has been a 
prominent factor in Kentucky affairs 
for some time. His administration of 
| state board has been most success- 
ul. 

Mr. Snyder entered the local agency 
of the L. & L. & G. in Chicago in 1882 
as an office boy. Later he was with the 
western department. He became IIli- 
nois special for the Orient in 1895 and 
later entered the service of the Thurin- 
gia for six states. He went with the 
Manchester after that and remained 
with the company until he assumed his 
present position. 

he companies have had great confi- 
dence in Mr, Snyder’s work with the 
Kentucky board. It is understood the 
Western Union has contemplated plac- 
ing Kentucky on an independent rating 
bureau basis. Mr. Snyder’s resignation 
will doubtless hasten the plans. 





Will Go Up the Lakes 

The eastern delegates to the national 
meeting of local agents at St. Paul will 
be in Detroit from 8:15 a. m. Friday, 
Aug. 7, until 10:45 a.m. They will take 
a trolley ride to Port Huron, cross the 
river to Sarnia, taking the steamer Hu- 
ronic from there to Duluth and train 
to St. Paul. It is understood there will 
be a large party. They are making this 
a pleasure as well as a business trip. 








— 


CELEBRATES SILVER JUBILEE 





Dubuque F. & M. Passes the Quarter- 
Century Post and Secretary Schrup 
Honors the Occasion 





Last week was the twenty-fifth anni- 
versary of the Dubuque F. & M. Secre- 
tary N. J. Schrup has been the main 
factor in building up the company. He 
was its chief promoter and has sat in 
the saddle ever since. The present 
company is the result of his zeal and 
untiring efforts. 

When it started it had $25,000 capi- 
tal, $105,000 assets, net surplus $5,000, 
reserve $5,000, premiums $20,000. Now 
its capital is $200,000, assets over a mil- 
lion, net surplus $300,000, reserve $500,- 
000, premiums $500,000. At the close of 
1883 the Dubuque had 38 agents. It 
now has over 1,500. At first it oper- 
ated only in Iowa. It is now in 21 
states. 

Last week Secretary Schrup and his 
able lieutenant, Assistant Secretary Sol 
F. Weiser, were hosts to the stock- 
holders, field men, office force and 
leading local agents. On Wednesday 
afternoon a gala time was enjoyed at 
Shooting Park and on Thursday the 
entire party took a river trip. A ban- 
quet was given in the evening at the 
Dubuque club, where Mr. Schrup acted 
as toastmaster. Among the speakers 
were Hon. W. H. Torbert, of Dubuque; 
Peter P. Kranz, Chicago; Harry Kra- 
mer, East St. Louis; Jno. R. Balsmeyer, 
Toledo, Ohio; Andrew Ringmann, Chi- 
cago; C. C. Shanklin, Cleveland, Ohio; 
A. M. Waldron, Philadelphia, Pa. 

When Assistant Secretary Sol Weiser 
was called on for remarks at the park 
he was given a regular ten minutes’ 
demonstration, showing his popularity 
with the Dubuque family. 

Friday morning a number of the field 
and office men surprised Mr. Schrup by 
presenting him with a magnificent cut 
glass bowl, with gold spoon, glasses, 
and an immense tray. 

Among the visiting agents were the 
following: 


M. S. Furman, South Chicago; J. W. Kirk- 
getrtsk, Muncie, Ind.; L. C. hitcomb, South 
end, Ind.; C. C. Shanklin, Cleveland; T. R. 
Murray, Clinton, Iowa; James Newburger, Chi- 
cago; J. M. Kralovec, Chicago; Henry L. Kop- 
in, Detroit; Andrew Ringman, South Chicago; 
rank J. Dawson, Columbus, Ohio; F. A, Kreh- 
la, Milwaukee; Nat Meister, Omaha; A. J. 
Meyer, Indianapolis; E. I, Crockett, Pueblo; } 
R. Balsmeyer, Toledo; Peter Berger, Carroll 


Iowa; Kobert Leste, Sioux City; G. Smith 


joseph, Mo.; Thos, J. Callen, Milwaukee; J 
. Lennon, Jol 


Wis. ; ae Kramer, East St. Louis; J. R. 
Hyde, Woodstoc'! 


Louis; E, J. Weinfurthm, Kansas City; A. C. 





Stocker, Minneapolis; J. D. Bowes, Milwaukee; 
M. B. Marvin, Freeport, Ill.; H. F. Leonard, 
Mankato, Minn.; E. J. Evan, Sedalia, Mo.; A. 
M. Waldron, Philadelphia, 





Gibbons With the Springfield 

John Gibbons of Oklahoma City has 
been appointed general adjuster and 
executive special agent of the Sprinz- 
field for southern territory. Mr. Gib- 
bons, who is connected with the Bates 
Gibbons Adjustment Bureau of Okla- 
homa City, was formerly special agent 
of the German American in Oklahoma, 
having been sent there from the com- 
pany’s western department. In every 
position he has held his work has been 
of a high grade. 





Gathering of Field Men 

An informal gathering of field men of 
the London & Lancashire and Orient 
was held at the head office in Hartford 
last week. From the western depart- 
ment, there were present Superintend- 
ent of Agents F. A. Meinel, State Agent 
John Hoover of Dayton, Ohio, and 
— Agent J. W. Hoffman of Kansas 

ity. 





Plans for New England Fire 

R. E. Gooch, recently appointed gen- 
eral agent of the New England Fire for 
Western Union territory, says that the 
development of the business will be on 
conservative lines, the same as followed 
in the development of the territory for 
the Western Reserve Fire of Cleve- 
land, of which he is secretary and man- 
ager. Already agents have been ap- 
pointed in a number of good towns in 
Ohio and this will be continued. When 
the state is put in good operating shape, 
others will be taken up. The field force 
of the Western Reserve will handle the 
New England and in some instances the 
companies will be planted in the same 
offices. 





Statement of Seaboard F. & M. 

The semiannual statement of the Sea- 
board F. & M. of Galveston shows good 
gains. The net assets are $421,933, a 
gain since organization in 1905 of $121,- 
933; reinsurance reserve, $79,438; loss 
reserve, $13,152; capital, $250,000; net 
surplus, $79,343, an increase of $29,343 
since organization. 





Charles J. Jobate, formerly with the western 
department of the Hartford and now assistant 
secretary of the Illinois Bankers Fire of Mt. 
Vernon, Ill, has resigned and will soon enter 
field service for a well known union company. 





The Firemans Fund has declared a dividend 
of $5 per share on its capital stock, amounting 
to $80,000. This is the second dividend this 
a the first dividend having been declared 
ast January. 
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AS VIEWED FROM CHICAGO 


SOVEREIGN FIRE’S AGENCY. 

The Illinois department has licensed 
the Sovereign Fire of Canada, which re- 
cently put up a $200,000 deposit in Min- 
nesota. Starkweather & Shepley get 
the sole agency for Chicago and will 
also write business for it in their of- 
fice coming from all western states. 
Manager H. V. Burrows of the Stark- 
weather & Shepley office in Chicago has 
made a great success of his work and 
the Sovereign will give him extra ca- 
pacity. 








* * * 


TO HOLD DIRECTORS’ MEETING 

President Carroll L. De Witt of the 
Fire Underwriters’ Association of the 
Northwest has called a meeting of the 
directors to be held in Chicago next 
Monday to arrange for the annual meet- 
ing, October 7-8. The program has 
about been completed. 

Owing to the Illinois Inspection Bu- 
reau requiring the space now occupied 
by the association’s library in the First 
National Bank building, Chicago, a 
hasty exit will have to be made. It is 
likely the books will be stored until 
satisfactory quarters can be secured. 


NO MORE MUTAL REINSURANCE 
At the beginning of this year the 
Milwaukee Mechanics and Milwaukee 
Fire decided not to reinsure back and 
forth. This has reduced the income of 
both to some extent, but it is believed 
the new policy is a wise one. 


HAZARD OF EXPOSED BASES 

Manager W. H. Merrill of the Under- 
writers’ Laboratories, sends out the fol- 
lowing in regard to hazard of exposed 
bases of certain incandescent lamps: 

For the proper safeguarding of life and prop- 
erty the National Electrical Code prescribes that 
no live parts of an incandescent lamp base shall 
be exposed when the lamp is in the socket. Un- 
derwriters’ laboratories and manufacturers of 
sockets, receptacles and incandescent lamps 
have co-operated for several years for the 
establishment of standards, whereby this result 
has been accomplished for the bases of common 
carbon filament lamps. 

The newer high efficiency lamps, such as the 
Tantalum and Tungsten, require a metal exten- 
sion or “skirt”? over the bulb beyond the Edison 
screw base. Designs have been developed and 
adopted by American manufacturers for con- 
structing these high efficiency lamps in such a 


WANTS D 


BROKERAGE. We have Facilities to 
issue IMMEDIATE BINDERS UP TO 
$20.000 on Acceptable Risks. 


W. M. UMBDENSTOCK é CO. 


169 La Salle Street, Chicago 


AGENT’S 
LOOSE-LEAF 
POCKET EXPIRATION BOOK 


THE ONLY ONE OF ITS 
KIND ON THE MARKET 








Most convenient system of keeping track 
of renewals you must look after 
at certain times. 


YOU GARRY NO DEAD MATTER 


It is the adaptation of the well-known 
and popular loose-leaf plan for the 
use of the local agent. 


Address for circular showing sample leaf and prices 


The Western Underwriter Company 


145 La Salle St., CHICAGO, ILL. 





manner as to insulate this skirt from current 
carrying parts of the base and so secure in these 
types the same degree of protection as that al- 
ready obtained for the older patterns. Some of 
the foreign manufacturers are, however, supply- 
ing lamps having exposed skirts not insulated 
from the circuit. 

Your attention is respectfully called to the 
desirability of giving preference to lamps having 
no live metal parts exposed when placed in the 
standard socket, which has a depth of 15-16 inch 
in a vertical plane from the bottom of the 
center contact to the upper edge of the outer 
socket shell or + ‘ 


CHICAGO HEIGHTS’ PREMIUMS 
The following are the annual pre- 
mium returns from Chicago Heights, 
Ill., up to July 1, 1908: 








W. H. Donovan Aach, & Mun... 464 
L& L. &G..... $3,236 Franklin ....... 468 
Hartford ....... Se DOD cesccesees 455 
Home cccccccces 2,097 Frep WILKENING. 
Connecticut ..... 1,413 Germania .......$1,060 
N. B. é ‘ 9 

50 

i 821 

Palatine ....... 593 Agricultural . 63 

GEE. . ccccccccce 884 American ...... 449 
PRM cecccccee 1,142 Equitable ...... 310 
Bt, PatRsccccese 1,374 Munger, Vokoun. 408 
Br. Amer........ 340 Joun Herp & Son. 
OEE sccsccecce 1,453 Queen ........-. $ 789 
Royal Exch...... 634 Niagara ........ 375 

McEtpowney & Co. Com’! Union..... 188 
Springfield ..... $2,997 Hanover ....... 136 
BOE cosasocces ,365 Concordia ...... 281 
Northern, Eng. 443 Dubuque ....... 62 
Sun Office, Eng.. 553 J. C. K. Linnout 
Pennsylvania 424 London & Lan..$ 
Caledonian 1,488 J. M. WHetan 
Fire Assn EAGG PORE ccccccccc 1,314 
Scot. U. & 699 Phila. Und...... 772 
Continental 664 G. L. Jounston 
Ins. Co. of N. A. 1,682 Firemens ....... 148 
Ger, Am., N. Y.. 961 Hanover ....... 77 
National, Ct..... 1,077 Queen City..... 51 
Firemans Fund.. 789 Prov. Wash..... 32 
Citizens ........ 188 GATE ccccveces 61 


MUTUAL MAY COME WEST 
The Graphic Arts Mutual Fire of 
Philadelphia is contemplating entering 
some of the western states. It writes 
printing and allied trades. It began 
business June, 1907. Its cash assets are 
about $5,000. It will not write more 

than three risks in a single block. 


SOME LOCAL EVENTS 
F. G. Watson has been appointed surplus line 
ec manager for € s, A. Newton & 


‘o. 

The transfer of the Chicago fire alarm office 
from the old city hall, soon to be demolished, to 
temporary headquarters in the Hamilton Na- 
tional Bank building, 82 LaSalle street, was ac- 
complished last week. Under the direction of 
City Electrician Carroll a duplicate of the pres- 
ent office has been installed in the new quarters 
and for a time the fire alarm system will be op- 
erated in both offices, 


Hail Losses for 1908 
Hail losses in Minnesota and the Da- 
kotas have been comparatively light so 
far, while premiums have increased. 
The National of Hartford began its first 
year in hail insurance in the northwest 
and has written a satisfactory business, 
as has the Midwest Fire of Valley City, 
N. D. Both the Northwestern F. & 
M. and St. Paul show increases. In 
Iowa, Kansas and Oklahoma hail 

losses have been quite heavy. 


Getting the Company Planted 

Vice-President Rice of the Des 
Moines Fire is spending a few weeks in 
Minnesota getting the company planted 
in the main towns of that state. He 
will then take up the same work in 
Wisconsin, as the company is entering 
that state. Later on it will seek admis- 
sion to Illinois. It is writing farm 
business in these outside states through 
recording agents. 











Manual of Inspections 

The Insurance Field Company of 
Louisville has just issued “Manual of 
Inspections, a Reference Book for the 
Use of Fire Underwriters in General,” 
by W. D. Matthews, chief surveyor of 
the Chicago Board of Underwriters. It 
is a pocket book of 300 pages bound in 
flexible leather. The price is $3. 
_ The contents include classes of build- 
ings, exposures, protection, inspections, 
glossary of technical terms, insurance 
maps, report writing. field notes, mis- 
cellaneous data and several other sub- 
jects. The book is well indexed and 


Charles W. 
Pennsylvania 
health, 





Merrill, assistant secretary of the 
Fire, has resigned owing to ill 








CAPITAL $1,000.000. 
ASSETS 
$2,529,465. 
LIABILITIES 
$727,763. 
SURPLUS TO POLICY HOLDERS 


$1,801,701. 


FIDELITY 
FIRE 


INSURANCE CO. 
46 CEDAR ST., N. Y. 

















Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CO 


of San Francisco, Cal. of Jersey City, N. J 
MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO., Led 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export and rt. 
Automobiles under transportation forms. 


Tourist floaters, Traveling Salesmen's floaters, 
Transportation floaters on Merc ise. 


Currency and Securities by registered mail and express. 
Motor boat insurance. 


ORR & WALL, General Agents, 2 6 4 Sherman St., Chicago, Ill. 


Agents wanted in desirable localities 


FEDERAL INSURANCE CO. 


OF NEW JERSEY 
CHUBB é SON, Managers, 5 and 7 So. William Street, N.Y. City 


ISSUES THE BEST CONTRACTS COVERING 


TOURIST FLOATER. +... «-ccccccscceeecccone 
AGENTS WANTED 


(Domestic and Foreign) 

SALESMEN’S SAMPLES... 200. cccccccccccccece 

CORRESPONDENCE SOLICITED WITH AGENTS EVERYWHERE. 
Cc. K. HOLLOWAY, Prest. 











MERCHANDISE IN TRANSIT....+- 222. eoee sees 








(Export and Import) 








O. P. CONAWAY, Sec’y. 


$476,638.11 FIRE INSURANCE 
COMPANY 


WALLA WALLA, WASHINGTON 
CAPITAL, $200,000.00 
FIRE AND TORNADO INSURANCE—Agents Wanted 


CENTRAL DEPARTMENT 
Wisconsin, Illinois, Indiana, Michigan, Ohio, Missouri, Nebraska, 
H. W. COLSON, Manager 171 La Salle Street, Chicago, Ill. 


O. G. PARKER, Treas. 


SURPLUS 


$343,484.54 





MICHICAN OHIO KENTUCKY WISCONSIN 


ILLINOIS MISSOURI INDIANA 


BIH RCE & SAGE 


General Agts., Detroit, Mich. 


COMPANIES REPRESENTED SPECIAL AGENTS 
CONCORDIA FIRE INS. CO., Milwauk-e, Wis. MM. A. MARSHALL, Detroit. 
NORTH RIVER FIRE INS. CO., New York City pata eng < , 
GERMAN FIRE INSURANCE CO., Pittsburgh, Pa. _ J: T- KIRK WOOD, Garfield Building, Cleveland. 
JEFFERSON FIRE INS. CO., Philadelphia, Pa. GEO. B. SEDGWICK, 612 Pabst Bidg., Milwaukee. 
NASSAU FIRE INSURANCE CO., Brooklyn, N.Y. F.C. SAMMIS, N. Y. Life Bidg., Minneapolis. 
DIXIE FIRE INSURANCE CO., Greensboro, N. C- _KINNISO: ites 
BEN FRANKLIN INSURANCE CO., Allegheny, Pa. as me Sai, a“ 
QUEEN CITY INSURANCE CO.,Sioux Falls,S.D. 4 #- SEVIER, 159 La Salle, St., Chicago. 


MINNESOTA 





We write a general class of business and desire representation in every Town, Village and City in 
the above States. We have the largest Non-Union in the United Sta and agent rep- 
resenting one or more of our companies is entitled to Ghul capadtiy of our Gtiee — 
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OHIO AND WEST VIRGINIA 


OBSERVATIONS BY OBSERVER 











Some of the Things a Man Sees as He 
Travels Around in the 
Ohio Field 





A few cases of rebating are the only 
clouds that mar an otherwise clear hori- 
zon at Washington C. H., Ohio. 

Willis Stutson, the hustlin~ young 
agent at Washington C. H., Ohio, leaves 
Aug. 1, accompanied by his wife, for a 
month’s sojourn in the Yellowstone 
Park. ; 

The proposition of a Circleville, Ohio, 
agent to defray all expenses connected 
with a contemplated trip of his mother- 
in-law to the Thousand Islands, is 
causing considerable amusement among 
the fraternity. He insists that she agree 
to spend a month on each island. _ 

Fifteen buildings struck by lightning 
in one day is the proud boast of the 
agents at Napoleon, Ohio. , 

Robert C. Dunn starts off with the 
Ohio German, Pittsburgh Underwriters 
and National of Allegheny at Washing- 
ton C. H., Ohio. ; 

J. D. Hummel, a local at Circleville, 
Ohio, is trying to get away with the 
Pickaway nomination for county clerk 
on the Republican ticket. 

Of the three “Bills’—Taft, Bryan 
and Dollar—the latter appears to have 
the call with the Buckeye agents. 

In front of the office of an up-to-date 
side-liner at Chillicothe, Ohio, is a sign 
board bearing the following: “Lime, 
Cement, Fire Clay, Fountain Pens, and 
Insurance for Sale.” He will probably 
add chest protectors and cough drops 
when the season opens. 

In addition to his duties as ringer of 
the curfew bell, an accident agent at 
Waverly, Ohio, conducts a barber shop, 
mends shoes and fixes clocks. Some 
enterprising fire special should ship in 
supplies and assist him in occupying his 
spare time. 

Correct practices are the rule at Chil- 
licothe, Ohio, and a composite photo- 
graph of the agents would show a halo 
about the size of the “Big Wind.” 

OBSERVER. 





Vance Made General Agent 

J. Carl Vance has been appointed 
general agent of the Western Reserve 
Insurance Company of Cleveland, with 
headquarters in his home town, Clarks- 
burg, W. Va. This state has been de- 
veloped to some extent, Special Agent 
A. P. Ross having made appointments 
in a number of the larger cities and 
towns some time ago. Mr. Vance will 
continue this work and have supervis- 
ion of the agency business in the state. 





Organizing Stock Company at Akron 

A stock fire insurance company is 
in process of organization at Akron, 
Ohio, and it is said that a number of 
leading business men there have be- 
come interested in it. Already about 
$60,000 of the capital stock has been 
subscribed. Akron business men take 
an interest in the company because of 
the fact that it will take money to that 
city for use in the banks and for in- 
vestment in other ways. The Akron 
Mutual began business some months 
ago and since that time more interest 
has been taken in the business. 





Want National Board Man 


Some of the members of the Ohio 
Fire Protection Association feel that 
the National Board should send an en- 
gineer in the state and give it a full 


New Agency at Youngstown, Ohio 


Wishes to secure one or two strong 
fire insurance companies. 
Address BD. R. REES, Y.M.C. A. Building, 
Youngstown, Ohio. 








year’s time. The association is very 
well in touch with fire department con- 
ditions, and could work in harmony 
with such a man. Ohio has a number 
of fairly good-sized cities whose fire 
protection needs a thorough investiga- 
tion. The association hopes to secure 
the service of a National Board expert 
in due season. 





Bad Report on Huron 

Huron, Ohio, is reported by the Ohio 
Inspection Bureau as practically with- 
out protection to present equipment be- 
ing inadequate and unreliable. The 
construction is of ordinary light frame 
and joist brick. Buildings are in fair 
repair but not kept up to a proper 
standard of care and cleanliness, par- 
ticularly in the principal business block, 
where a serious conflagration area ex- 
ists. Electrical wiring is poor through- 
out, in many instances installations be- 
ing old and unsafe. 


REPORTS MADE ON TWO TOWNS 








Inspection Bureau’s Comments Are 
Favorable on Wellsburg but Ad- 
verse on Richwood, W. Va. 





Wellsburg, W. Va., has been rerated. 
The water system is fair. The boiler 
and pumps are twenty years old, but 
intelligent handling and proper care 
have kept them in good condition; the 
system will be improved by a new 
steam boiler, now being built. A ser- 
ious defect in the water system is the 
fact that the majority of mains are only 
4-inch. The town has a very good 
gravity pressure and, if necessary, a 
good direct pressure can be applied. 
The fire department, though lacking in 
apparatus and the proper facilities for 
systematic training, has a fairly good 
record for efficiency. A movement has 
been started to purchase a 2-horse com- 
bination hose and chemical wagon by 
popular subscription. With the posses- 
sion of such apparatus it is the inten- 
tion to maintain regular drilling quar- 
ters and have at least two paid men in 
the department. This will materially 
improve conditions. The cellars, rear 
yards and alleyways, are all compara- 
tively clean and free from rubbish. The 
electrical wiring is far from standard 
and in some instances very poor. 


At Richwood, W. Va., the buildings 
are of light frame and iron-clad con- 
struction, set on wood posts, except a 
few concrete block buildings of inferior 
construction, which are badly exposed 
through unprotected window openings 
and additions. A serious conflagration 
hazard exists, which is increased ow- 
ing to the fact that the town is built on 
the side of a hill. The inspection bu- 
reau recommends that the city erect 
brick fire stop walls in frame rows; 
make all mains circulating and extend 
them to unprotected sections; pave the 
main streets; provide chemical engine; 
prohibit burning of rubbish and papers 
in streets; require all electrical devices 
and wiring to be installed in accordance 
with the National Electrical Code, and 
prohibit the erection and use of tile, 
concrete block and single brick flues. 


At Williamson, W. Va., effective Au 
rates as contained in the April, 1908, tariff ont 
to be increased 25 cents per $100 on dwellings, 
churches, school houses and public buildings, and 
50 cents on other classes, on account of the 
Present condition .of the water supply and de- 
—_ ae —s facilities. These advances 

y until im 7 
lie. provements suggested have 





Issue Over Trust Companies 
: Some trouble has been encountered 
in Cleveland regarding proper arrange- 
ments for trust companies which do an 
insurance business. One is just now 
installing an insurance department and 
application was made for membership 
in the exchange. It developed that all 
the expirations on policies placed on 
properties mortgaged to the trust com- 
pany were to be turned over to the in- 
surance manager. As these policies had 





Incorporated 1873 


ve ~Teutonia 


Mansfield M utual Fire Insurance Company 


Fire Insurance Company | 
OF MANSFIELD, OHIO 


E. J. Forney, Pres. J.{M. Cook, Sec’y 


of Dayton, Ohio. 
INCORPORATED 1865 








$4,644.155 | ash Assets - - $685,661.92 
633.293 | Net Surpes 


: Net Surplus over capital and all liabilities 487,128.90 


AN AGENCY COMPANY epwarp pare, Pres. T. A. LEGLER, Vice-Pres. 


Business Confined to Ohio J. LINXWEILER, JR. Sec’y. 


Manufacturers’ Appraisal Company 
WALTER W. POLLOCK, President and General Manager 
APPRAISEMENTS OF BUILDINGS, MECHANICAL EQUIPMENT 


PROPERTY OF EVERY DESCRIPTION 


CHICAGO—1632 Tribune Bldg. NEW YORK—50 Pine Street 
PHILADELPHIA—424 Walnut Street CLEVELAND—201 Caxton Bidg 


Insurance : 
Premium Notes 














THE POCKET CASE 


COMBINED POCKET &:DESK 


CARD INDEX SYSTEM 


With a card specially compiled and printed for 
your business. Cards are especially arranged for 
Life, Fire, Accident Insurance or Real Estate 
Agents, Attorney, Physicians, Dentists, Type- 
writer or Piano Salesmen. IN FACT FOR 
SALESMEN OR SOLICITORS OF ANY BUSI- 
NESS OR PROFESSION 


MANUFACTURED BY 


THE BROOME MFG. CO. 


SpeciaL Carp InpExX SysSTEMS AND Fitinc Devices 


PERU, INDIANA, U. S. A. 


WET sarc PA PHR 


We will allow you more than any ene else can 


Oo. ADAMS MFG. CO. PAPER MILL 
104 MICHIGAN ST. PHONE 675 MAIN. CHICAGO 


MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief Surveyor, Chicago Board of Underwriters.) 
A Reference Book For the Use of Fire Insurance Men in General. 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 


(By mail, postage prepaid, $3.10.) 
The “Manual” has been carefully compiled for the particular use of: 











Fire Protection Engineers, Contractors. Agents. 

Raters. Builders. Solicitors. 

Special Agents. Students. Architects. 
Examiners. Inspectors. Engineers. 
Company Officers. Local Board Officials. Technical Schools, 


Brokers. 
Insurance Clerks. General Agents. 


And all others interested in Fire Hazards, Inspections and the Safe-guarding of 
Property. 


Adjusters. Property Owners. 


THE INSURANCE FIELD, - P. 0. Box 617, Louisville, Ev 
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been written by various agents in the 
city and are considered their private 
business, a protest immediately arose. 


Another trust company willingly 
made an arrangement whereby insur- 
ance written by other agents is to be 
regarded as private and its own insur- 
ance department will compete in the 
field for business, the same as any other 
agency, with thé exception that it will 
have information as to the new work 
that is being done and will profit to 
that extent. That is probably fair, if 
trust companies are to conduct an in- 
surance business. 





Report on Cedar Point 

Inspector R. S. Tucker of the Ohio 
Inspection Bureau has recently reported 
relative to fire prevention and fire pro- 
tection at the Cedar Point resort, near 
Sandusky. There is nothing out of the 
ordinary in the letter, except as it em- 
phasizes the defective electric wiring. 

It is pointed out that notwithstanding 
repeated warnings and constant urging 
that the wiring must be brought up to 
standard if a reduction of insurance 
rates is to be obtained, nothing has been 
done. The Grand Pavilion, says the 
inspector, is no exception to the “poor 
condition” of the wiring at the resort, 
and the concession buildings “are per- 
haps the worst of all.” 

Last spring President Boeckling of 
the Cedar Point Company asked for 
recommendations, in order to know 
what must be done to secure reduction 
of insurance rates, but nothing has 
been done, declares the inspector, ex- 
cept some improvement of the fire pro- 
tection system. 

OHIO NOTES 

Harry Wilbur gets the Southern of New Or- 
leans at Youngstown, Ohio. 

John W. Bahner is a recent acquisition in 
the local agency field at Portsmouth, Ohio. 

The Germania has transferred at Portsmouth, 
Ohio, from Fred C. Ketter to Eugene E. Knox. 

W. J. Moran, special agent of the Common- 
wealth of Ottumwa, Iowa, is in Ohio planting 
agencies. 

P. J. Craig of Geneva, Ohio, has opened an 
agency with the Norwich Union and the Shawnee 
Fire and the Reserve Loan Life. 

Sheppard & Milstead have opened an agency 
at Portsmouth, Ohio, with headquarters in the 
Masonic Temple, 

Wyeth & Hughes of Columbus, Ohio, have dis- 
solved partnership, Burt R. Wyeth retiring and 
Harry C. Hughes continuing the business. 

Rate is reported at Dresden, Ohio. 
The advisory rates being cut one-third. The 
cutting is said to be done by outside agents. 

The plant of the Hinde & Dauch Paper Com- 


cutting 


pany at Sandusky has been sprinkled. The 
former rate of $1 has been reduced to 15 
cents. 


Charles D. Kidd, the well known local agent 
and present of the local board at Dayton, Ohio, 


A Trip to St. Paul =< Minneapolis 


via the 


Wisconsin Central Ry. 


Passengers making this trip from 
Chicago over the Wisconsin Central 
Railway will find comfort and con- 
venience in their splendidly equipped 
trains and enjoy the passing scenes 
from the car windows. 

First comes the lake region of north- 
ern Illinois, with its beautiful lakes, 
passing into Wisconsin comes Burling- 
ton on Fox River, then Waukesha, 
noted for its mineral water springs. 
In rapid succession comes Fond du 
Lac, Oshkosh, Neenah and Menasha, 
known as the “Fox River Towns of 
Wisconsin.” Waupaca, with its famous 
chain of lakes, where first class hotel 
accommodations can be had. Stevens 
Point, Marshfield, Chippewa Falls and 
Eau Claire are prosperous towns in the 
northern part of Wisconsin. From 
Chippewa Falls to St. Paul you pass 
through a number of pretty little 
towns and villages. 











has taken his wife to Colorado for the bene- 
fit of her health. 

Frank H. Damon, formerly assistant state fire 
marshal at Sandusky, Ohio, has been licensed 
as agent of the German Alliance Insurance As- 
scciation in that city. 

Dresden, Ohio, is 
waterworks system and expects to have 
water turned into the mains by Sept. 1. 
water will be pumped from wells. 

Sigrist & Dailey have opened a new insur- 
ance agency in Zanesville, Ohio, starting off 
with the National of Allegheny and the a 
sylvania Casualty. They expect to take on 
more fire companies. 

Harry Atha of West Liberty, Ohio, has pur- 
chased the Farnsworth and Thompson agencies 
and has also taken in the Royal, formerly in 
the Thatcher office. He will probably unionize 
the office. 

Assistant Chief Daniels and other officials 
of the Columbus fire department are urging 
joint action by the department and the in- 
surance and inspection interests of the city to 
secure the passage by council of an ordinance 
similar to that recently passed in Cleveland, by 
which the sale of fireworks, the use of lighted 
candles on Christmas trees and the unnecessary 
use of fire in general are prohibited. A similar 
movement also is on in Dayton. 

George R. Gamble, a veteran of the Civil 
War, was found guilty in common pleas court 
at Bellefontaine, Ohio, a few days ago of burn- 
ing his flouring mill at Zanesfield, that state, 
Oct. 7, 1906. Gamble was indicted on the 
charge of arson and liberated on a bond of $800. 
Within a short time after that he disappeared. 
A few months ago, officers located him at Los 
Angeles, Cal., and he was arrested and returned 
to Bellefontaine. He was sentenced to three 
years in the penitentiary. 


just completing a new 
the 
The 





Companies’ Plans for Canada 


President Damon of the Springfield 
says regarding the company entering 
Canada that the provinces of Alberta, 
Saskatchewan, Manitoba and the small 
section of Ontario running from the 
eastern border of Manitoba to Port 
Arthur will be turned over to Manager 
Harding of Chicago for supervision. A 
special agent, located at Winnipeg and 
reporting to Chicago will be secured to 
cover the section running from the 
north shore of Lake Superior to the 
Rocky Mountains, and all agents will 
report direct to Chicago. British Co- 
lumbia will come under the jurisdiction 
of Manager Dornin of San Francisco, 
while the desirable sections of the east- 
ern half of the Dominion will be han- 
dled from the home office. 


President Nichols of the National 
Fire of Hartford has returned from a 
Canadian trip, where he has practically 
completed arrangements for entering 
the Dominion. Operations for the pres- 
ent will be confined to the western 
provinces, British Columbia and possi- 
bly Alberta, being under Pacific coast 
general agents, McNear & Wayman, 
and Saskatchewan and Manitoba under 
General Agent Fred S. James of Chi- 
cago. 

Special Agent Stinson of the National 
of Hartford in Minnesota will have 
charge of the Canadian provinces the 
company will enter which will report 
to Chicago. 





Loving Cup for Amonson 

The men who have been engaged in 
selling stock of the Peoples National 
Fire of Philadelphia presented Presi- 
dent L. S. Amonson with a loving cup 
at the “million dollar banquet” tendered 
by Mr. Amonson to his force. 

It was announced that more than $1,- 
100,000 worth of stock in the company 
had been subscribed and that stockhold- 
ers had taken options on $600,000 more, 
leaving only $300,000 yet to be sub- 
scribed, out of the total capital of $2,- 
000,000. Investments in stocks and 
bonds have been made to the amount 
of $250,000, and it is the intention to 
complete the investment of the com- 
pany’s funds and start active business 


in writing insurance some time in Sep- 
tember. 





_Application for charter has been filed by 
Knoxville, Tenn., parties who seek to incor- 
porate the Prudential Fire, with a capital stock 
of $25,000. The new company expects to start 
business in that city and gradually extend over 
Tennessee. A meeting for organization will be 
held shortly. 





D. Rice Bullock of Spokane, an a 

i : I § b gent for the 
New York Life, has announced his candidacy 
for the Republican nomination for insurance 


commissioner of Washington. 





Fire Insurance at Cost 


Dividends on all Renewals 


THE CINCINNATI MUTUAL 
FIRE INSURANCE COMPANY 


A. B. IDESON, President 
ASSETS, $131,752.60 


W. S. STERRETT, Secretary 
NET SURPLUS, $1,340.61 


Agents Wanted in Ohio. 
HOME OFFICE: 503-504 Fourth National Bank Bldg., CINCINNATI, OHIO. 








COOPER 


Fire Insurance Co. 
of Dayton, O. 








DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L. LA ROSE 
Secretary 





THE CINCINNATI 
UNDERWRITERS 
COMPOSED OF 


The Eureka F. & M. Insurance Co, 
The Security Insurance Company. 


OF CINCINNATI, OHIO 


STATEMENT JAN, 1, 1908 


Cash Capital ............. 2.20 ccce ee cece e2$200,000.00 
Reservefor Reinsurance.............-.. + 222, 
| er hgeeRraarate: on 200. It 


TOTAL ASSETS...........+0000+ ..-.$705,158.93 
P. A. ROTHIER, Prest. ADAM BENUS, Sec’y. 





THE SPRINGFIELD UNDERWRITERS 


MUTUAL FiRE INSURANCE 


ComPANY 
SPRINGFIELD, OHIO 


ORGANIZED 1902 


N.H. FAIRBANKS, pacer. 
M,L. MILLIGAN, racas. 
E. C. PRICE, auoivon «4 Vv. Ppazer. 


JOHN G. WETZEL, szo'tr. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 





ORGANIZED 1851 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 
G.W.POHLMAN - - - 


EDW.A. WINTER - = - 
G. W. POHLMAN, Jr. 


President 
Secretary 
- Agency Manager 





GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZBD 1859 


Cash Capital, - - $1,000,090 00 
Assets, - - - $5,185,649 51 
Net Surplus, - - § 949,260 99 





HEAD OFFICE: 
Cor. William and Cedar Streets. 











MODERATE LINES ON STRICTLY 
SURPLUS INSURANCE AT TARIFF RATES 








UNITED AMERICAN FIRE INSURANCE CO 
MILWAUKEE rnaaesal 

Cc. W. GREENE, GEN’L AGENT, 159 LA SALLE ST. 
CHICAGO 





ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 


Assets - - . $917,041.48 
Cash Surplus - - 92,811.28 
J. R. VERNON, Pres. J. AMBLER, Sec’y 


During its entire history the Company has continu- 
ously fulfilled every estimate of saving 
to the Policyholders 





Ohio Business Only Through Local Agencies 


INCORPORATED 1850 


RICHLAND 


MUTUAL INSURANCE COMPANY 
MANSFIELD, OHIO 


DIRECTORS: 
H. R. Smith T. R. Barnes Lewi 
A.C, Cummins E. B. Caldwell My a. Ree 
N.S. Reed J. W. Jenner . A. Jennings 


Assets, $2,227,855.88 


8. R, SMITH, Pres. R. SMITH, Sec’y 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 


CAPITAL = - = = «+ = $300,000.00 
SURPLUS TO POLICY HOLDERS 436,030.32 
ASSETS co- - -_ ee ec @ 852,469.75 
LOSSES PAID TO DATE - - 4,186 ,250.00 








ORGANIZED 1867 


GERMAN FIRE 


Insurance Company 
of Wheeling West Va. 
Cash Capital $200,000.00 Net Surplus $222,604.02 


WM. F. STIFEL, President 
F, RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


DANA E. LATIMER 
WILLIAMSON BLDG. CLEVELAND, OHIO 


Special Agent for 
Ohio, Indiana and Michigan 
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MICHIGAN AND INDIANA there would be a large gathering of lo- 

cal agents at Saginaw Aug. 4 and 5. 
Quite a number of new applications for 
TOOK INSURANCE FROM HABIT | membership are being received and let- 
ters indicating that agents are taking 
n ‘ notice. It has been suggested that one 
Did Not Think He Needed It, But day be used for discussion of condi- 

When the Fire Came He Wished 


tions as they appear to the agents from 
He Had More their point of view. 


On account of the death of Mr. Dyer 


: ’ . of Lansing who was chairman of the 
cat aa | RecA gos on #8 committee on legislation a new man will 
ee ag eee be cin i te & taele head this committee and it will be a 
ae haslees meen indulge in, but to his most important one, as legislation will 
: say , have the attenti 
mind and in his case an unnecessary €X-| 14 on om of the agents from 
pense, said to me when I renewed his : 
last policy, “You insurance agents use 
good arguments in your business. Of Heavy Losses Shown 
course, you want all the earnings you The tax reports coming in from the 
can get, hence encourage a man in buy- | insurance companies to the Indiana de- 
ing all the insurance his business will | partment show that the fire losses in 
stand.” We took exception to the sel- | the state the last six months have been 
fish side of the proposition, saying we| heavy. There have been scores and 
had other than our own interests to| hundreds of small fires. Many compa- 
serve. We wanted our patrons to carry | nies show losses of more than 50 per- 
a fair amount of insurance so that in| cent of their premiums. 
case of loss they would be amply pro- 
tected and, should the loss be partial, MICHIGAN NOTES 
it would be divided among the com- Walter D. McWilliams, a local agent at Jack- 
panies, each one bearing its portion. Of | son, —_ is seeking nomination as representa- 
course we did not expect in his case a we ae the “3 ar yegese 
° : sas e George J. Haller & Co. agency at Ann 
total loss, but it was a fair proposition Arbor, Mich., is about to incorporate with Geo. 
that he carry a certain amount of in-| J. Haller as president, H. Walter Haller, vice- 
surance. My arguments did not make peatees <—- Cname =, ae secretary and 
. reasurer. is is a strictly union agency repre- 
good. Only one day in the week was senting the Royal, Sun of London, "British 
his place without some one in or about America, Philadelphia Underwriters and the Cas- 
it, and on that day the fire came. He | ualty Company of America. The office will re- 
called me up telling me of his loss and | ™" in the Haller building. 
wanted to see me quick. The first re- 
mark he made was “I see the force of The omen ae — 
- . 7 : . itizens an ranklin have transferre 
your argument now. Not seeing it at from R. T. Brooks & Co. to Knirihm & Bruns 
the time you wrote my last insurance | at New Albany, Ind. 
cost me $2,000. Three attempts have been made to fire the 
_ Spencer-Bedell plant at Marion, Ind., and no 


one, apparently, knows why. 
The fire that destroyed the stock of The plant of the Folding Paper Box Com- 
Goldberg Bros. some time ago and dam- omy ad South Bend, Ind., is to be written in 
oye : e¢ Western Factory Association. The i 
aged the building occupied by them will amount to $100,000. toy cara 
quite materially has shown that settle- 


nov A fire was delivered the other day at the 
ments, so far as buildings are con-j| door of an Indianapolis engine house to be 


cerned, are not always satisfactory. Of = = ae a 2 nang 
oe age , Wi an engine house where the 
course, when adjusting the loss it was ready firemen soon extinguished the blaze. 
settled by appraisal and should have The Indianapolis German Mutual, at its 
been satisfactory to all concerned. In — po ~~ qnmees for the year 
; 4 . . $2, >. wi nearly $5,000,000 insurance in 
adjusting stocks some difficulty arises force, covered by 4,589 policies. The com- 
as to values, but a building should be | pany’s net assets are $393,000. « 
adjusted so that all concerned get a fair| The American Agency Company has been in- 
deal. The loss was settled for about | comporated at Indianapolis, with $5,000 capital 
$19,000. - When the building was re- stock, to do an insurance and real estate busi- 


Y ness. The incorporators are G. W. Dollarhide, 
paired the expense amounted to some- | E. B. Harris and Alpha C. Dollarhide. 


thing over $25,000. Some parties con- Following the death of State Agent J. Irving 
cerned are doing a lot of thinking just | Riddle of the Phenix of Brooklyn, General 

Agent Lenehan has notified agents in Indiana 
now. that Special Agents F. W. Koeckert and Hudson 
Jones will handle agency matters in that state. 
Rabbits are great multipliers but in- Ww. J. pay will continue to handle adjustments 
surance agents are greater. I counted oe oo 


r . Pri George Stands, of Wabash, Ind., has sold 
in one issue of one of Detroit’s papers | his insurance business to the Wabash Loan & 
ten advertisements of new agents, that | Trust Company and has accepted a position at 


is, men whose names I never knew to the head of the insurance department of that 


r - P institution. The trust company has not had an 
be in apy way connected with fire in- | insurance department but has decided to add 
surance. one and to place Mr. Stands in charge of it. 


At Indianapolis, Ind., owing to defective elec- 
—, ——— 25 -_ a annum has been 
p 2.038 . added to the rate on the building, 534-536 West 
Interest in Michigan Meeting Ray street, occupied by the Brown Bros. Pack- 

From reports received by Secretary | ing Company. A similar penalty has been put 
Eldridge of the Michigan Association upon the building 101-125 South Illinois street, 


. f . miscellaneous occupancies, and 1 percent has 
of Fire Insurance Agents, it looks as if | been added to the Marion county courthouse. 


Michigan 
Fire and Marine Insurance Co. 


OF DETROIT, MICH. 


STATEMENT JULY Ist, 1908 
Assets 3 3 $ : : §$1,156,305.01 


























Oxtp DETROITER. 











ORGANIZED 1881 














Capital 3 F] F} FY : 400,000.00 
Losses Paid $ : $ : §&,480,000.00 
JULY Ist 1908 
ASSETS LIABILITIES 
Cashonhandandinbank $ 34,969.01 Capital Stock $ 400,000.00 
City and County Bonds 421,533.60 Amount required to Rein- 
MortgagesandRealEstate 503,063.00 sure allout-standingrisks 448,081.58 
Real Estate 90,062.47 Losses unadjusted and 
Interest due and accrued 11,612.63 not due 37,729.51 
Due from Agts. andothers 95,064.30 Net Surplus 270,493.92 
$1,156,305.01 $1,156,305.01 
M. W. O’BRIEN, F, H. WHITNEY, E. J. BOOTH, E. P. WEBB, 
President. Vice-President. Secretary. Ass’t Secretary. 





MICHIGAN COMMERCIAL 
INSURANCE COMPANY 


(FIRE) 
LANSING, MICHIGAN 


‘Total Assets - - - $1,041,817.24 
Surplus to Policy Holders 410,892.88 





F. A. Hooker, President 
Rosert HENKEL, Vice Pres. 
A. D. Baxsr, Secretary 


B. L. Hewett, Asst. Secy. 
Ratro Raw ines, Asst, Secy. 
D. W. Anprews, Supt. of Agencies, 








AUTOMOBILE INSURANCE 
THE BROADEST FLOATER POLIGY IS ISSUED BY 


INSURANCE COMPANY OF NORTH AMERICA 


Agents Wanted and Liberal 
Commissions Paid. Apply 


J. §. CROSBY & 60., managers 


Grand Rapids, Michigan 











JACOB GUTHARD & SON, 
WHITBECK, BURWELL & CHAPMAN, Inc. 


95 PORT STREET, WEST, DETROIT, MICH. 





General Agents for the 


QUEEN CITY FIRE INSURANCE CO. 


Assets $718,822.26. Surplus to Policyholders $345,793.52. 


Michigan agents in need of a live Company write us, We can take care of your 
FARM BUSINESS. 








SURPLUS LINES 


Solicited on desirable Michigan business forthe GLOBE & RUTGERS, SOUTH 
EASTERN ASSOCIATES and other reliable Companies. 














Indiana General Agency for Indiana Agents 


General Agents 
GEO. M. COBB & CoO., for Indiana. 
OF THE 
Globe & Rutgers Fire Insurance Company of New York 
Cosmopolitan Fire Insurance Company of New York 
Pacific Fire Insurance Company of New York 
German Union Fire Insurance Company of Baltimore a 
Insurance Underwriters Agency of the Spring Garden Insurance Company of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, England 





Agents wanted at all points in Indiana where not now represented 
All business reported direct to Indianapolis 
All agents are given the benefit of the entire capacity of our office 


Newton Claypool Bldg. INDIANAPOLIS, IND. 
Ohio Indiana Michigao Minnesota 





Wisconsin 


The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 
Union Trust Bldg. +: Detroit, Michigan 
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IN ILLINOIS AND WISCONSIN 


MILWAUKEE PICNIC A CORKER 
Bunch of Locals and Specials Have the 
Time of Their Lives at Annual 
Outing 











Milwaukee agents and their clerks to 
the number of 150 and about twenty-five 
special agents, their guests, spent a 
most enjoyable day at a beautiful park 
on the Milwaukee river about twenty 
miles from the citv, on Saturday last. 

The day was clear and warm, but not 
oppressively hot, and a long program 
of events was carried through during 
the afternoon. These annual picnics 
are becoming more popular every year 
and it would be difficult to find a more 
pleasant way of bringing the agents to- 
gether and getting acquainted with 
each other and with the special agents. 

The baseball game probably created 
the greatest interest, as it has become 
an annual event between the locals and 
specials and this year the committee 
purchased a pretty silver cup, suitably 
engraved, to be contested for each year 
until won three times by one nine, 
when it is to become the property of 
that team. After a hot five-inning con- 
test the specials won the right to hold 
the cup until next year by a score of 


11 to 6. ‘ ¢ P 


The specials had a professional pitch- 
er in Billie Hug of the L & L. & G, 
who proved the great stumbling block 
to the locals. The game was played in 
a field of stubble and it would not be 
fair to mention any of the good play- 
ers, as not all had the opportunity of 
making errors because they did not 
handle the ball. The only casualty oc- 
curred when President Frank Meyer 
caught a foul ball in his mouth and 
incidentally split his lip. — i 

William H. White, acting as umpire, 
created a great sensation and his de- 
cisions will be discussed until next year 
at least. His lack of ability was recog- 
nized by the prize committee, who 
awarded him the special prize for the 
most observing man. 

The clerks won most of the field 
events, but Frank James displayed en- 
durance and agility, landing first in both 
sack race and dash for agents over 40. 
A silver cup had been provided for the 
tug-of-war prize, but was not awarded, 
as both teams committed fouls. The 
“Specials” had an uncounted number of 
extra men and a friendly “local” tied 
his team’s end of the rope to a tree. 
When the rope was released both 
crowds landed in a heap. 

* * * 


L. S. Wallace had been in training for 

the fat men’s ace by eating five meals 
a day for five weeks and won the event 
handily. Henry A. Adler, with his 350 
pounds of good nature, was declared 
the winner in the speaking contest, al- 
though the cheering was so vociferous 
he could not get in a single word. A. 
Froede was declared the worst speaker, 
although Frank A. Phillips of the North 
America also ran and his friends think 
he should have had the prize. 
Rose of the Commerce proved his qual- 
ifications as a special agent by smok- 
ing a cigar in the shortest time, while 
Walter Hoefer won the long distance 
smoking contest. 

The beer drinking contest was one 
of the most popular events of the day, 
although all the participants did not 
formally enter for the prizes, of which 
there were four. After long delibera- 
tion and after all ties had been decided. 
George E. Heaney, superintendent of 
the board, was declared the most 
“graceful” beer drinker and John S. 
Strozyk the most “disgraceful” beer 


drinker, Henry A. Adler the most “ar- 
tistic” foam blower and L. S. Wallace 
of the Pennsylvania the most “inartis- 
tic” foam blower. 


Dr. W. E. Golden of the Atlas was 





standing on his dignity Saturday and 
was awarded the prize offered for the 
tallest man, while Teddy Zillmer look- 
ed so small in comparison he got the 
prize awarded for the shortest man. 
The Milwaukee Fire scored heavily, as 
Secretary H. A. Nolte drew the prize 
for the baldest head and Special Agent 
Rud. Wieben was declared most in 
need of a shave. V. D. Fischbeck pro- 
tested that he didn’t need a hair cut 
worse than everyone else, but the de- 
cision was against him. Ed. H. Mac- 
Neill won the prize as the greatest talk- 
er, hands up and head down. Byron 
A. Morgan was decided the most eco- 
nomical man, but the committee asked 
that the evidence in this case be sup- 


pressed. 
* * % 


The prize for the hottest sport was 
difficult to award. It was freely ad- 
mitted that in the absence of George 
Russell and Walter Schroeder the locals 
were not in the running and the pair of 
green sox finally went to R. B. Ellis 
despite the presence of Monte Clarke, 
Candy Clarke, Frank Phillips, Walter 
Atwater, Billie Golden, Lloyd Wallace 
and many others, including some im- 
ported talent. 

Walter Greene, Dave Courtenay and 
Will Dawe deserve great credit for the 
perfect arrangements and novel enter- 
tainment and the others say Dave did 
it. It might be added that every one 
enjoyed two good square meals and 
was loath to leave when the band 
headed the nrocession to the station. 





GRIFFING HEADS NEW BUREAU 





Independent Organization Will Furnish 
Advisory Estimates for Use in 
Wisconsin 





On Aug. 2 H. C. Griffing becomes the 
independent rater for Wisconsin and 
the Wisconsin Fieldmen’s Club will 
have nothing further to do with the 
making or publishing of rates. Mr. 
Griffing has been one of the advisory 
raters who has been working in con- 
junction with the local boards under 
the general direction of the field club. 
He has made arrangements to take 
over the schedules, rate books and 
other equipment necessary to put this 
bureau in shape to handle business im- 
mediately and has secured the services 
of Bert Welch, A. T. Jones and J. W. 
Lancaster, who are now familiar with 
the field through their long experience 
as advisory raters. The field club office 
force also goes with Mr. Griffing, whose 
headquarters will be in part of the 
suite now occupied by the field club. 

It has been stated in various papers 
that W. D. Van Dyke, the eminent 
Milwaukee insurance lawyer, had ren- 
dered an opinion that it would be il- 
legal for the companies to buy rates 
from an independent rating bureau, but 
Mr. Van Dyke denies that he had ever 
rendered an opinion on this subject. 

The Wisconsin law gives insurance 
agents organized as local boards the 
right to make rates, and Mr. Griffing is 
prepared to assist local boards by fur- 
nishing them rates based on schedules 
that will establish the necessary uni- 
formity between rates on risks in dif- 
ferent cities and towns, where condi- 
tions are similar. 

Where there are no local boards it 
is still essential to have all the details 
pertaining to each risk and the new 
bureau will secure such information and 
furnish it with an advisory estimate of 
the rate to any company that cares to 
pay for it. 

It is expected that all companies 
heretofore connected with the field 
club will purchase rates of the new in- 
dependent bureau and it remains to be 
seen how many of the nonunion com- 
panies will take a similar course. 

It is likely that little friction will re- 
sult of the change as the same men 
who are now familiar with conditions 
in the different localities will do the 


same work, only under a new manage- 
ment. 


a 


IRON SAFE CLAUSE IS LEGAL 





Attorney-General of Wisconsin so 
Holds, But Rules Against Use 
of Exposure Clause 





_Attorney-General Gilbert of Wiscon- 
sin holds that the iron safe clause may 
be attached to the Wisconsin standard 
fire policy under that section of the 
statutes which provides that “matter 
necessary to clearly express all the facts 
and conditions of insurance on any par- 
ticular risk (which facts or conditions 
shall in no case be inconsistent with or 
a waiver of any of the provisions or 
conditions of the standard policy here- 
in provided for), may be written upon 
or attached or appended to any policy 
issued on property in this state.” The 
attorney-general rules against the use 
of the exposure clause as follows: - 

Exposure Clause. It is understood and agreed 
tkat if any change in exposure takes place by 
the erection of other buildings or otherwise with- 
in 100 feet of property hereby covered, during 
the life of this policy, without due notice to the 
company and consent endorsed hereon, this pol- 
icy shall be null and void. 

_ The aforesaid clause is, in my opinion, incon- 
sistent with that part of section 1941-46 of the 
statutes as amended by chapter 316 of the laws 
of 1899 which provides that the policy shall be 
void “if the hazard be increased by any means 
within the control of knowledge of the insured,” 
in that under said clause the policy would be 
void if “any change takes place by the erection 
ot other buildings or otherwise,” although the 
same occurred without the “knowledge or con- 








trol of the insured.” It is therefore my opinion 
that the latter of said clauses should not be 
— by you to be attached to the standard 
policy. 





Hughes Becomes a Special 
Arthur J. Hughes, one of the bright 
young examiners in the home office of 
the Milwaukee Fire, has entered the 
field service of the company to assist 
Special Agent R. H. Wieben in Wis- 
consin and Illinois. 





Cormany Goes With “P. W.” 
Charles E. Cormany, formerly a local 
agent at Hammond, Ind., but for two 
years an examiner in the western de- 
partment of the Continental, has been 
appointed Wisconsin special agent of 
the Providence Washington, to succeed 


Montgomery Clark, who went with the 
Hanover. 





Wisconsin Agency Appointments 

American—Joseph Seftenberg, North Free- 
com; J. A. Zilbarth, Morrisonville; C. H. Fran- 
cisco, Norwalk. 

Columbia—T. M. Matthews, Kenosha. 

Commonwealth, a Fisher, Marinette; 
A. J. Barber & Co., Oshkosh; Steele & Boreham, 
Fond du Lac; T. H. Lynch, Sheboygan. 

Concordia—F. &: Reichel, Forest Junction; 
H. A. Hulsether, Stoughton. 

Consolidated F. & M.—E. M. Ladd, Edgerton. 


Cosmopolitan—W. J. Guetzloe, Kiel. 
a er., N. Y.—E. O. Stiehm, Johnson 
reek. 


German Union—L. O. Robeck, Marinette. 

Glens Falls—N. E. Van Dyke, Kilbourn City. 

Hawkeye—O. J. Hawkenson, Osseo. 

Milwaukee—H. C. Zander, 

North America—E. y; WwW 
Martha C. Hamilton, 
Crandon. 


Rhinelander. 
iles, Bangor; Miss 
ox Lake; Almon Smith, 
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L. & L. & G., Eng.—Zimmerman & Rowley, 

Wausau; Marton Olson, South Milwaukee. 
ilw. German—T. Harper, Beloit; Frank 

Starkweather, Madison; L. M. Shearer, Fen- 
nimore; R. L. Olmstead, Boscobel; S. H. Taylor, 
Lancaster. 

Milw. Mech.—Joseph Ripczinski, Wausau; A. 
V. Balch, Weyauwega; W. P. Bleser, Manitowoc. 

Nat’l_Union—Mrs Debbie Rust, Monroe; 
P. E. Peterson, Greenwood. 

New Brunswick—J. W. Daniel, Beaver Dam; 
J. A. Wright, Watertown. 

N. B. & M., Eng.—A. T. Twesme, Galesville; 
R. E. Smith, Tomah; I. P. Ruff, Belleville. 
_Phenix—A. L. Erickson, Mondovi; A. H. 
Young, Blair; A. T. Twesme, Galesville; J. T. 
Huntin; , Delton; A. R. Van Slyke, Oshkosh; 
T. C. Hanley, Portage. 


ILLINOIS NOTES 


Fred R. Young gets an agency of the Home 
and the Citizens at Moline, ti. 

The Giberson Realty Company secures the 
aed of the Teutonia of Louisiana at Alton, 





The agency of Greenough & Galt at Sterling, 

m.. is to be merged into that of Wm. T. Galt 
0. 

John Mee, a weli known local agent of 
Sterling, Ill., is in a Chicago hospital, under- 
going a severe surgical operation. 

R. A. Kidder, an attorney at Sterling, Ill, 
has taken the agencies of the Newark Fire, Mil- 
waukee German and Seaboard F. & M. 


-_ H. Wallace has bought the agency of L. 
M. Magill at Moline, Ill. Mr. Wallace now 
twenty-five fire companies, seven casualty and 
bonding companies. 

H. A. Stilson of Sterling, Ill., proposes to 
sell his agency to the highest bidder. He had 
the Iowa Home before it retired and now has 
some life and accident companies, 


In the Illinois agency appointments published 
last week, John H, Camlin was given as a new 
appointment of the State of Illinois at Rock- 
ford. It should have been E. A. Camlin. 

_Agents at Spring Valley, Ill., are considerably 
discouraged. It is purely a mining town and 
only one small mine is now working. Most of 
the town is rated as a special hazard and rates 
are very high. 

C. A. Gottsche and F. W. Adelman, two en- 
terprising young men of Moline, Ill, have 
launched the Advance Realty Company, which 
will do an insurance as well as real estate busi- 
ness. The agency starts with the Atlas as its 
only company, but expects to have others soon. 

There have been no fires in Freeport, IIl, 
for some time and business men are said to be 
getting careless about their insurance as a re- 
sult. One five story building of slow burning 
construction, rated at $1.70, is said to be almost 
without insurance, although it ordinarily would 
carry about $25,000. 

L. K. Cleaveland & Co., who have just pur- 
chased the Goodmanson agency at Moline, IIl., 

t thirteen fire companies and one life. L. K. 
-leaveland, head of the new firm, has been 
living in Moline for three years and has had 
business interests there for eight years, so he 
is well known in the city. : 





WISCONSIN NOTES 


F. E. Doscher succeeds Loveland & Doscher 
at Platteville, Wis, 


_ The Wisconsin insurance department issued a 
license to the Des Moines Fire last week. 


State Agent H. O. Benedict of the Phenix 
in Wisconsin is on a trip to the Pacific coast. 
At DePere, Wis., Herbert J. Smith gets the 
weg American, L. & L. & G. and North 
ritish. 


The attention of companies has been called to 
recent violations of the Milwaukee board rule 
against the use of the objectionable landlord’s 
waiver clause which has bobbed up from time to 
time for years. Companies are requested to 
refuse to accept it. 

The city of Racine, Wis., has accepted the 
new central fire station at Fourth and Wiscon- 
sin streets, from the contractors. Until the 
new equipment arrives, the big building will not 
be used. It is said by experts to be the finest 
and most modern building of its kind in the 
northwest. 





THE WEST AND NORTHWEST 


HOME PUTS ON TWO NEW MEN 
State Agent Lowry Readjusts North- 
western Field Following Death 
of Special Agent Mackey 











Following the death of Special Agent 
W. H. Mackey of the Home in the 
northwest, State Agent Lowry has 
transferred Special Agent Jay A. Weeks 
from the Dakotas to Minnesota. Here- 
after there will be a special in each 
of the Dakotas under State Agent 


Lowry. Charles F. Butts, formerly 
in the local business at Brainerd, 
Minn., and more recently working 


in connection with his father, who is 
general agent of the John Hancock 
Mutual Life in Minnesota, has been 
appointed special of the Home in North 
Dakota with headquarters at Fargo. — 
Clarence E. Hay becomes special 
agent of the Home in South Dakota 
with headquarters at Sioux Falls. 


LUNDY TO LEAVE THE FIELD 





State Agent of the Sun in the North- 
west Will Enter Local Business 
in Williamsport, Pa. 





F. K. Lundy of Minneapolis, state 
agent of the Sun of England, will re- 
tire from the field in October to be- 
come a partner with his father in the 
local business at Williamsport, Pa., he 
having purchased the interest of his 
father’s present partner in the firm of 

Lundy & Co. Mr. Lundy has 

been a steady, conscientious worker, 
whose worth is appreciated by his com- 
pany. 
Mr. Lundy has direct control over 
Minnesota and the Dakotas and also 
supervises the work in Nebraska and 
Wyoming. O. W. Chapin. the special 
agent, spends most of his time in the 
last two states, but assists in the rest of 
the field. 

Manager Kelsey will announce Mr. 
Lundy’s successor in due season. 





Waiting for Oklahoma Situation 

No opinion has been given by the at- 
torney general of Oklahoma as to 
whether the antitrust law of the state 
affects fire insurance operations. While 
no mention is made specifically of fire 
insurance, yet the law covers any ac- 
tivity rendering service to the public. 
Rather than take any chances the com- 
panies ordered all boards and the field 
organization to disband. It is not 
thought the legislature contemplated in- 
cluding fire insurance in this law, as a 
bill definitely prohibiting fire insur- 
ance combinations was defeated. 

The companies hope the authorities 
will permit the establishment of an 
independent rating bureau. A field com- 
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mittee accompanied by C. T. Ingalls, 
the Oklahoma rater, visited Chicago 
last week to advise with managers. 
They could add no information to what 
the companies already possessed. Noth- 
ing will be done until the attorney gen- 
eral is heard from. 





Gleason Leaves Field Work 
W. H. Gleason of Mason City, Iowa, 
special agent for the Capital Fire of 
Des Moines, has accepted the position 
as secretary and manager of the Farm- 
ers Cooperative Brick & Tile Company. 


ST. LOUIS IN BETTER SHAPE 








Action of Agents and Strong Reduc- 
tions In Rates Discourage Rebating 
and Rate-Cutting Greatly 





Fire insurance conditions in St. Louis 
are reported as greatly improved within 
the past month. For some time rebat- 
ing has been growing more serious and 
rate-cutting was not unknown. The 
reorganization of the agent’s associa- 
tion had a good effect. The penalties 
for rebating provided in the new by- 
laws were of a character to discourage 
the practice. Furthermore the organi- 
zation of a trial board and a sudden 
enforcement of the rules regarding un- 
authorized solicitors and _ brokers 
showed those agents that were slack in 
the observance of their obligations that 
the leading men in the local business 
were serious in their determination to 
clean the situation up. 

At the same time as the foregoing 
changes were being made rate reduc- 
tions on several important classes of 
risks were promulgated. This means 
reduced premium incomes for agents 
and does not leave them the old margin 
to give away as rebates. St. Louis 
rates are now said to be lower than 
those of any other large city except 
Boston and are so low that companies 
insist strongly upon having the rates 
observed. Thus the simultaneous ac- 
tion of the agents and the St. Louis 
Insurance Surveys have brought about 
conditions under which the former bad 
practices do not flourish. 





Firemens Entering Montana 
The Firemens of New Jersey is en- 
tering Montana, the state to be in 
charge of General Agent Neal Bassett 
of Chicago, who then will have four- 
teen states under his jurisdiction. 





Will Inspect Kansas City 
The Missouri Fire Prevention Asso- 
ciation is arranging to begin an inspec- 
tion of Kansas City. Members will be 
assigned to the work in small com- 
mittees covering a limited section of 
the down town district. 





Compact Manager La Brand Resigns 


Compact Manager La Brand of St. 
Paul has resigned as of Sept. 1 and 
will enter the manufacturing business. 
He has done excellent work at St. Paul 
and is well liked by the agents. 

Mr. La Brand is to be vice-president 
and manager of the Mechanical Special- 
ty Manufacturing Company, which be- 
gins operations at St. Anthony Park, a 
suburb, Sept. 1. 





Executive Committee to Meet 

The executive committee of the Mis- 
souri Association of Local Agents will 
meet at the Planters Hotel, St. Louis, 
Aug. 4, to arrange for the meeting of 
the association this fall, to increase its 
‘membership and to appoint delegates to 
the St. Paul convention of the National 
association. It is understood that the 
troubles Kansas City situation will also 
be discussed. 

The Missouri state convention, to be 
held later, is expected to give consid- 
erable attention to legislation which is 
desired the coming winter. It is prob- 
able that the agents will work for a 
fire marshal law, and they may decide 





to seek amendment of the anticompact 
law. George D. Markham of St. Louis 
is preparing an argument to show that 
rates are higher in the state now than 
in the old compact days. 





Consolidation at Des Moines 


Dudley & Read and G. W. Tones of 
the firm of Tones & Gibson of Des 
Moines have consolidated under the 
name of Dudley, Tones & Read. The 
new agency will have its offices in suite 
505 Crocker building. The authorized 
capital is $10,000, paid up. : 

The officers of the corporation are: 
George W. Tones, president; é 
Dudley, vice-president and treasurer, 
and A. E. Read, secretary. They are 
well known in Des Moines and will be 
one of the strongest agencies of the 
city. 

The new corporation has the follow- 
ing companies: Connecticut, Lumber- 
mens, Milwaukee Fire, National Union, 
Pelican, Western of Pittsburgh, Ohio 
German, Cosmopolitan and Anchor of 
Iowa. 

Dudley, Tones & Read are also gen- 
eral agents of the Maryland Casualty 
and the Bankers Surety. 

Brokerage License Suspended 

Charles J. Hedwall Company of 
Minneapolis has had its brokerage li- 
cense suspended by Commissioner Har- 
tigan of Minnesota for writing business 
in unauthorized companies. This does 
not involve the regular agency license. 
In Minnesota a brokerage license has to 
be secured if business is placed in any 
other companies. 

This action was taken on account of 
a technical violation of the rule requir- 
ing the assured to have a brokerage li- 
cense when placing insurance for him 
in companies not admitted to the state. 
It was thought that the assured in this 
case, the Weum Watt Company, had a 
license and on finding that it had not, 
one was immediately procured. 





Competition on Tornado 
Field men in the northwest are re- 
ceiving complaints from agents to the 
effect that the Northwestern National 
is cutting rates on tornado business. 
They want authority to meet the com- 
petition. 





IOWA NOTES 


Bids are being taken for the construction of 
a waterworks at Hospers, Iowa. 

The question of building a waterworks at 
Persia, Iowa, will be resubmitted. 

A. C. Mueller and Paul Meyer of the agency 
of Meyer, Ellsworth & Co. of Davenport, Iowa, 
have started a bank at Kenston, N. D., Mr. 
Mueller as president, and Mr. Meyer, secretary. 

Throughout the section around Davenport, 
Towa, business is far better in both fire and life 
than was expected —y this spring and very 
few of the companies have suffered a loss in 
business. 

The Niagara sprinkler system has been in- 
stalled in the five-story building being erected 
at Des Moines by F, M. Hubbell, Sons & Co. 
The structure is of concrete construction and 
will be occupied by a dry goods firm. 

‘the wp | and stock of the National Bakers 
Company of Sioux City was destroyed by fire 
last week and the loss will amount to over 
$50,000. Insurance $387,000 and not an Iowa 
company was on the risk. Damage to an ad- 
joining building will amount to $10,000. The 
origin of the fire is unknown, the blaze occuring 
at night. i 





GENERAL WESTERN NOTES 

E. M. Davis & Co. of St. Louis secure an 
agency of the Southern of New Orleans. 

An artesian waterworks system to cost $10,- 
000 is being contemplated at Murdo. S. D. 


The Teutonia of Louisiana places an agency 
with the Walker-Allen Company in Minneapolis. 

Secretary Eckert of the German of Pittsburg 
has been on a trip through Minnesota and 
Iowa. 

Complaint is made that agents at Okmulgee, 
Okla., are charging up against companies the 
annual tax of $25 comuanl against each agent 
doing business there. Union companies will not 
allow the charge as it is in violation of the rufle, 

Fire insurance companies lost more in St. 
Paul in proportion to the premiums paid in the 
past fifteen years than any other section of 
Minnesota. ommissioner Hartigan’s annual re- 
ort will show that for this long period the 
soil in St. Paul were 60 percent of premiums 
paid. For the state the average for the same 
length of time is only 51 percent, for Minne- 
apolis 48, and Duluth 46. 
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ANTIREBATE LAW 
THE antirebate law as applied to life in- 
surance is on the statute books of most 
states. Massachusetts has recently enact- 
ed a similar law to apply to fire insurance. 
At the recent annual meeting of the 
WISCONSIN ASSOCIATION 
INSURANCE AGENTS, a 


LocaL Fire 
resolution was 
adopted favoring an antirebate law for 
fire insurance and it appears as if such a 
bill will be introduced in the next ses- 
sion of the Wisconsin legislature. In- 
surance Commissioner BEepLe of Wiscon- 
sin has gone on record as favoring such 
a measure. 

Cuartes B. Welt, the very able Mil- 
waukee agent, at the Wisconsin meeting 
presented arguments for the bill and 
they met with a hearty response. Mr. 
WE is one of the keenest thinkers in the 
local agency ranks and his espousal of the 
cause will create an influence for it in 
agency circles. 


OF 


Mr. WEIL proposes a law making re- 
bating or offering to rebate the whole or 
part of a fire insurance premium, a mis- 
demeanor, punishable by fine. Both the 
giver and receiver of the rebate are to be 
held equally guilty and also the company 
represented by the offending agent. 

We believe an antirebate law an excel- 
lent one. While it will not prevent re- 
bating by any means, the moral effect will 
be good and it can be used by an agent 
when the suggestion for a rebate is made. 

We do not favor making the company 
an offender whose agent rebates. Unlike 
life insurance, fire companies do not en- 
courage rebating. With so many more 
agents in the field than is the case with 
the life companies, it would be impossible 
to control them. Rebating is an agency 
practice. While here and there rebate 
slips are countenanced by companies, yet 
the system is generally frowned upon as 
being unprofessional from stand- 
point, 


every 


Innocent companies would be exposed to 
the actions of many agents and fined 
when they were unalterably opposed to 
the practice. But few companies try to 
foster rebating. 

While it may be argued that companies 
should appoint only such agents as do not 
engage in rebating, it would be almost im- 
possible to guard themselves entirely 
against an agent who might involve them. 

Let the agents stand the brunt of this. 
It is the agent that in the stress of com- 
petition gives the rebate. He should be 
punished and likewise the assured who 
receives it. 

The rebate system is pernicious. It 
discriminates in favor of one assured as 
against another. It cannot be justified on 
a single ground. It should be made a mis- 
demeanor. The companies, we believe, 
would lend their active support to en- 
forcing such a law, but they should not 
be exposed to penalties as in a vast ma- 





jority of cases they would be innocent 
parties. 





LONG WAR ENDED 

THE most important piece of surety 
news this paper has published in some 
time was the announcement that Presi- 
dent Bianp of the Unitep States FI- 
pELITY & GUARANTY and President Joyce 
of the NaTIonAL Surety have agreed to 
forget their long-standing differences and 
bury the hatchet. 

These two men represent two of the 
most active and aggressive companies in 
the business. It was impossible to bring 
about that cooperation among companies 
which the surety business so greatly 
needs while diplomatic relations between 
them were severed. With the return of 
peace the prospects for improvement in 
the surety business are much brighter. 





AN EXPENSIVE LUXURY 

THE first election of the NorTHWESTERN 
Mutua Lire under the new Wisconsin 
law was not a brilliant success. There 
were about 270,000 policyholders invited 
to vote. Only one ticket was in the field 
and only about 20,000 went to the trou- 
ble of responding. About a fourth of 
the votes cast had to be thrown out as 
irregular or illegal. Thus the company 
was forced to go to the expense of con- 
ducting the big election in order to re- 
elect a few trustees, who have served so 
well that nobody cared to oppose them. 

This does not prove that the principle 
of the law is wrong but that some of its 
details need amendment. Provision for 
policyholders voting in mutual life elec- 
tions is much like that for referendum 
of legislation. The states which have 
referendum laws have generally been 
wise enough to provide that measures 
should be passed upon by the people 
only when a reasonable number desired 
to express their will. 

It appears to us that the Wisconsin 
legislature would do well to amend the 
law governing mutual life elections so 
that companies could be spared the ex- 
pense of a great general election each 
year, unless a certain number of the 
policyholders should express a desire to 
put a “policyholders’ ticket” in the field 
in opposition to the “administration 
ticket.” 


LACK OF UNIFORMITY 

Tuat the multiform requirements of the 
various states are annoying and often de- 
feat the very end aimed at has been fre- 
quently demonstrated. 

The deposit of the Security Lire of 
Chicago in the state where it is chartered, 
Virginia, consisted of first class Massa- 
chusetts bonds. When it sought to enter 
Tennessee it found that its laws required 
the deposit to be in bonds of the state 
where it is chartered, government bonds 
or first mortgages. So it changed its de- 
posit to first mortgages. Now it seeks to 
enter Ohio. It finds, however, that its 
laws require the original deposit must be 
in Virginia bonds or government bonds. 
So now it must change again. If it in- 
vests in government bonds they will not 
earn net more than 3 or 3% percent. Then 
again it may not be able to secure Vir- 
ginia bonds it considers as good as first 
mortgages or bonds of some other state. 

The laws in such instance force a com- 
pany to act in a way it believes not to be 
in the interest of policyholders. 








Personal Side of the 
Insurance Business 


E. H. Coe of Dayton, Ohio, one of 
the most prominent agents in the city 
and best known agents in the state, died 
suddenly on Sunday at Bay View, 
Mich., where he was taking his vaca- 
tion. He was stricken with apoplexy 
and death ensued within a few minutes. 
His funeral was held in Dayton on 
Wednesday and was attended by a num- 
ber of field men. 

Mr. Coe had an interesting career. 
For a long time he was a conductor on 
the Erie railroad, and during part of 
that time “Charley” Squire, then a boy, 
was the newsboy on his train. More 
than once the big conductor found it 
necessary to administer corporal pun- 
ishment to the 


impetuous “news 
butcher,” but they remained warm 
friends. When Squire, Hahn & App 


began their insurance operations in 
Ohio something over ten years ago, 
Mr. Coe took on their string of com- 
panies at Dayton, largely on account 
of this old friendship for Mr. Squire, 
and for a time acted as special agent of 
the Manhattan Fire. When he saw the 
clouds gathering which eventually were 
to wreck the combination, he took he- 
roic measures to protect his customers. 
He reinsured all his Manhattan risks in 
the Western Underwriters of Chicago, 
which accepted the business without a 
schedule. He had one of the leading 
fire agencies in Dayton. 

Mr. Coe made quite a specialty of lia- 
bility insurance, writing a large business 
for the Travelers. When the state was 
put under the jurisdiction of four branch 
offices a district around Dayton was 
left independent with Mr. Coe in 
charge. 

Physically he was a very large man, 
tall and heavy. The size of his heart 
was in keeping with his stature. He 
was generous and kind, forceful in 
character and high in personal honor, 
and his friends were legion. 


W. O. Johnson, president of the Se- 
curity Life of Chicago, has been ap- 
pointed coreceiver of the United Box 
Board and Paper Company to repre- 
sent the court. Mr. Johnson is a law- 
yer of experience. 

In order to show their esteem for 
P. B. Martin of Springfield, Ohio, the 
retiring special agent of the Commer- 
cial Union and Palatine, who soon 
leaves the Ohio field after many years 
of service, the Ohio local agents of his 
companies have presented him with a 
very handsome gold chain to be at- 
tached to the gold watch presented to 
him by the Ohio agents of the Com- 
mercial Union, Christmas, 1889. 

Mr. and Mrs. Edmund Gardner of 
Cincinnati, Mr. Gardner being an ad- 
juster there, announce the marriage of 
their daughter, Martha, to Charles G. 
Osborne at Trinity church, Hartford, 
Conn. 

The bridegroom is a son of the late 
William McKinley Osborne, for sev- 
eral years American consul-general to 
England, under President McKinley. 
He is a graduate of Harvard, in the 
class of 1907, and during his college 
days was a famous tackle on the Har- 
vard eleven. 

Miss Gardner, who was graduated 
from Vassar with the class of 1907, was 
popular in college, and was also promi- 
nent in athletics. Mr. and Mrs. Os- 
borne will reside in Chicago, Ill., where 
Mr. Osborne is connected with the 
United States Steel Corporation. 


Hon. John W. Jayne, aged 89, who 
has probably been in the insurance busi- 
ness longer than any other agent in 
Iowa and who was undoubtedly the 
oldest active underwriter in the state, 
died last week at Iowa City of injuries 
received in a runaway. Mr. Jayne was 

(CONTINUED ON PAGE 18) 





When Is a Life Insurance 
Policy Incontestable? 


David McKay, Jr., associate counsel 
of the Mutual Benefit Life, has written 
the following opinion on the incontest- 
ability of a life insurance policy: 


The clauses incorporated into contracts of in- 
surance for the purpose of estopping the insurer 
from setting up defenses in the event of legal 
proceedings thereon have given to those policies 
containing the same, the name of “Incontest- 
able” “Indispuable,”’ or “Unchallengeable.” 

The representations and warranties made and 
entered into by the applicant, and which were the 
basis of the contract, gave rise to such vexatious 
and troublesome litigation, that it was found 
desirable and advantageous to employ in con- 
tracts of insurance some clause which estop the 
insurer from alleging as a defense, the false- 
ness of such representations and warranties. 

Such clauses, while general in their terms and 
apparently absolute, yet are really not altogether 
sc, for there are reserved from the effect thereof 
by the contract, in some cases, the question of 
age of the insured, and, in others, payments of 
premiums, each policy differing according to its 
phraseology. 

If we examine the decisions of the courts con- 
struing policies of insurance containing such 
clauses, we find it desirable to divide the cases 
into two classes: 

(1) Cases in which there was fraud prior to 
the issuance of the contract, as false statements 
in the application. 

(2) Cases in which the contract forbade the 
insured to commit certain acts, as suicide. 

* * * 


It appears that in the early use of the incon- 
testable clauses, they became effective only after 
the expiration of one to five years from date of 
issuance of policy contract, and the practice of 
making such clauses effective from issuance of 
the contract is of comparatively recent growth. 

The time when such clauses become effective, 
whether at date of policy or at a subsequent 
time, has occasioned some confusion in the de- 
cisions rendered by the courts, on the same state 
of facts, as will appear from the opinions of 
the courts herein quoted. 

One of the first decisions affecting those cases 
where there was fraud in the application, and 
the contract contained an incontestable clause, 
was decided in 1890, by the court of appeals 
ot New York, Wright v. Mut. Ben. Life Assn. 
of Am., 23 N. E. 186. The court upheld the 
incontestable clause and refused to permit the 
insurer to show fraud in the application, where 
two years, the time fixed by the contract for the 
clause to become effective, had expired. The 
court said: 

“It is not a stipulation absolute to waive all 
defenses, and to condone fraud. On the con- 
trary it recognizes fraud and all other defenses, 
but provides ample time and opportunity within 
which they may be, but beyond which they may 
not be, established. 

“It is in the nature of, and serves a similar 
purpose as statutes of limitations and repose, 
the wisdom of which is apparent to all reason- 
atle minds.” : 

The same view has been expressed by the 
courts of Georgia, Illinois, Indiana, Massachu- 
setts, Minnesota, Missouri, Rhode Island, Ten- 
nessee, Texas and Wisconsin. 

When, however, the supreme court of Iowa, 
in 1899, was presented with a contract contain- 
ing an incontestable clause, effective from date 
of contract, it declared that such clause did not 
prevent the insurer, in an action on the policy, 
from maintaining its defense of fraud in the ap- 
plication, Welch v. Union Central Life Ins. Co., 
7S N. W., 853. Its views found expression in 
the following language: 

* * * 


“An agreement that an insurer will not raise 
any objection, even in case of direct personal 
fraud, is a void condition. It has even been 
questioned whether it would not be sufficient to 
render the policy itself wholly void ab initio, as 
an illegal contract. 

“In these cases, then, fraud, if not mentioned, 
must be assumed to be excluded, since the con- 
struction is always to be preferred which will 
support a contract, and it is never to be sup- 
posed that the parties to it intend an illegal 
stipulation where a lawful meaning can be given 
to their words. Of course, this construction 
cannot make the policy really indisputable, for 
it leaves open the question whether the state- 
ment or omission complained of was fraudulent 
or not, and also what is the true meaning or 
construction of the policy itself. This statement 
of the law is fully supported by a large number 
of cases which have been examined, and dis- 
puted in none. There are cases wherein the 
policy provided that it should be incontestable 
for any cause, or for certain causes, after 4 
certain specified ‘length of time, and others pro- 
viding that the policy should be incontestable 
after the death of the assured. Such pro- 
visions are held to be in the nature of a statute 
of limitation or repose, and that, as the parties 
may stipulate as to the time when action may be 
brought, so they may stipulate as to the time 
within which certain defenses may be asserted. 
Such a stipulation did not condone fraud, but 
limited the insurer to a time within which it 
might assert the fraud as against the contract. 

The supreme court of Massachusetts has also 
ceclared that within its jurisdiction such con- 
tracts cannot be enforced. In a very recent 


case, decided in 1905, Reagan v, Union Mutual 
Life Ins. Co., 76 N. E., 217, the chief justice 
used the following language: 

“A policy providing generally that it shall be 
indisputable from its date, while silent on the 
subject of defending upon grounds orients 


in fraud, would still be a valid contract. 
(CONTINUED ON PAGE 16) 
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AMONG CASUALTY AGENTS 








IN CHICAGO SURETY OFFICES 
John McGillen & Co. Capture Bond for 
$225,000 Under Contract for Build- 

ing St. Louis Cathedral. — 





John McGillen & Co., general agents 
of the United Surety at Chicago, have 
captured the $225,000 bond given by J. 
C. Robinson & Son of Chicago on the 
contract for building superstructure and 
roof of the Roman Catholic cathedral at 
St. Louis. The amount of the contract 
is $900,000 and the rate is 30 cents on 
the amount of the contract for the term, 
eighteen months, making the premium 
$2,700. The rate was the same as 
quoted by several St. Louis surety of- 
fices and the St. Louis Trust Company. 
The business went to the Chicago office 
on account of the close personal rela- 
tions between Messrs. Robinson and 
McGillen. 

There were thirty bidders at first, of 
whom five were chosen to bid again un- 
der slightly. changed plans and speci- 
fications. The differences among the 
five bids were less than $4,000. Under 
the terms of the contract, the contrac- 
tors will receive 85 per cent from month 
to month, the remaining being held till 
the job is accepted. Robinson & Son 
figure on fifteen working months out 
of the eighteen covered by the bonds, 
so there will be $135,000 held in reserve 
by the archbishop when the work is 
done. 

McGillen & Co. have arranged in Chi- 
cago for reinsurance of the excess over 
the United Surety’s net line. 

There is still some mix-up over the 
depository bonds running to the Mod- 
ern Woodmen of America. When it 
was found that the surety companies 
almost unanimously refused to accept 
the form gotten out by the order, a 
number of bonds were written on forms 
gotten up by the companies themselves. 
Within the past few days companies 
have been offered business on a new 
form, which the company itself seems 
to have gotten up, for the proposals 
are coming from various sources. This 
new form is acceptable. 

According to latest advices received 
at the Chicago office of the National 
Surety, that company has made it a 
rule that all proposals for depository 
bonds be submitted to the home office, 
where the business will be accepted or 
declined and a rate quoted. President 
Joyce says the company is not writing 
any of this business at a 25-cent rate, 
but is getting 50 cents or 1 percent and 
in some cases more. He also states 
that all the companies issuing deposi- 
tory bonds are insisting upon higher 
rates than formerly. 

Notwithstanding the complaint of the 
downward tendency of rates or fidelity 
and contract bonds in Chicago, the of- 
fices are feeling the constant pressure 
from the home offices for better rates. 
There is a belief in some quarters in 
Chicago that it will not be long until a 
new reinsurance agreement will be ar- 
ranged. A prerequisite to such an 
agreement is a scale of rates satisfac- 
tory to the various parties to the 
agreement, and to be satisfactory such 
a scale must be somewhat higher than 
some companies would require for di- 
tect business. Companies do not like 
to accept another company’s underwrit- 
ing as well as to do their own, and by 
way of compensation they want some 
additional premium. 


E. A. St. John, the new manager of 
the National Surety at Chicago, has 
gotten a line on affairs quickly and the 
office is now running smoothly. The 
late Manager Crain, fine surety man 
that he was, was not very long on office 
system, and it has been found neces- 
sary to make several changes in order 








to get things in proper shape for the 
best results. 

Just now the office is in need of a 
good contract bond man. P. O. Draper 
filled that position since Mr. Crain’s 
death until his recent transfer to Kan- 
sas City. 

A bond for $324,000 will be required 
in connection with the wrecking of the 
old Chicago city hall and putting in 
the caissons for the new building. Wil- 
liam J. Newman, who secured the con- 
tract on Tuesday, has done a large 
amount of excavating and caisson work 
in Chicago and has secured his contract 
bonds generally from John McGillen & 
Co. of the United Surety since they en- 
tered the business. 





Sterling is Promoted 


Nelson D. Sterling, former manager 
of the plate glass department of the 
Aetna Indemnity, has been elected an 
assistant secretary and put in charge of 
the casualty departments of the com- 
pany, consisting of burglary and plate 
glass insurance, and he will have charge 
and supervision of the personal acci- 
dent and health department when the 
same is started, which will be in the 
near future. 





Draper Succeeds Stewart 

P. O. Draper, who for some months 
past has been connected with the Chi- 
cago office of the National Surety, has 
been transferred to Kansas City and 
placed in charge of the company’s 
southwestern department, succeeding R. 
L. Stewart, who resigned to become 
general agent of the Empire State Sur- 
ety in partnership with its old general 
agent. Mr. Draper is familiar with 
Kansas City, having been in the busi- 
ness there at one time. 





Will Soon Apply for License 

The Ohio Casualty company, of which 
W. D. Brickell is president, O. R. Far- 
rar vice-president and Judge Tod R. 
Galloway secretary, has completed its 
‘financial arrangements, and is ready, so 
far as the organization is concerned, to 
begin business, as soon as a meeting of 
the stockholders, called for Monday, 
Aug. 3, passes on the question of a 
change of name to the Columbus Cas- 
ualty, as approved at a recent meeting 
of the directors. As soon as that is 
done application will be made to the 
Ohio insurance department for a li- 
cense to do business in Ohio. Vice- 
President Farrar will be general man- 
ager. 





National Surety Shows Increase 

The National Surety made a splen- 
did record the first half of this year. 
Notwithstanding the adverse financial 
conditions, it did a larger business than 
during the first half of last year, when 
business was lively. Its statement of 
July 1 shows total assets of $2,565,258, 
and its net surplus increased $138,000 
from $543,000 Jan. 1 to $681,000 July 1. 





Continue Plate Glass Arrangement 

A meeting of the plate glass men 
was held in Cleveland Tuesday, when 
it was unanimously decided to continue 
the arrangement that was made in 
April of last year. The matter was 
thoroughly discussed and it was found 
that most of the offices had made gains 
in premiums while others had held their 
own, with a third less liability than 
they had been carrying. This of itself 
is enough to induce them to continue 
an arrangement that can do no harm in 
any direction. 

Of course, there is some rebating in 
spite of all that can be done, just as 
there is in the fire insurance business, 
but at the same time much of this has 
been done away with in one way and 
another. An endeavor is being made 
to get brokers to place all business at 
the full rates. It is said that the great- 
er part of the demoralization has come 
through competition that brokers run 
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against. As they are free to place their 
business where they please, the man- 
agers are tempted to do what they can 
to please them, but owing to the im- 
provement that has been shown it is 
altogether probable that greater care 
will be exercised in the future in this 
respect. 





Reinsurance Will Mean a Saving 


The official paper of the General Ac- 
cident declares that by the reinsurance 
of the General of Philadelphia there 
will be a saving of some 20 percent in 
expenses. There were only three cities 
where each company had an agent. The 
Philadelphia company was organized 
chiefly to comply with the laws of 
Ohio and New York, but they have 
been so changed as to permit the par- 
ent company to operate without serious 
handicap. As of June 30 the General 
had assets of $1,716,980. 





Restricting Depository Business 


_ Surety companies are drawing the 
lines very closely on depository bonds 
for the banks, at least so far as Co- 
lumbus, Ohio, is concerned, and under 
the new regulations it will be difficult 
for the banks to secure large amounts 
of city or county funds without giving 
personal security. James W. Carroll, 
Columbus manager for the National 
Surety, has notified the banks that his 
company has issued a circular limiting 
the amount of depository bonds for 
banks to 20 percent of the capital, sur- 
plus and undivided profits of national 
banks, and 10 percent of the capital, 
surplus and undivided profits of state 
banks and trust companies, and increas- 
ing the rate on all depository bonds to 
one-half of 1 percent. 

It is understood that other surety 
companies will take similar action, and 
in fact some of them have asked for the 
cancellation of all depository bonds 
now in force in order to rearrange these 
bonds under the new schedule. The 
new rules will make it necessary for 
the city to accept personal security if 
the city depository commission desires 
to get all the funds on deposit in the 
banks. 





CASUALTY NOTES 


The General Accident has started a prize com- 
petition | its agents based on personal acci- 
dent and health insurance business written dur- 
ing the year beginning Aug. 1, 1908. Those who 
qualify will be given a trip to Europe. 

Frank T, Gilson has been appointed superin- 
tendent of the contract department of the United 
States Fidelity & Guaranty, succeeding the late 
Lawrence N. Frederick. He has been in the 
company’s claim department for five years. 

The Travelers during the year paid over 
$20,500 to policyholders who were injured while 
cranking autos. Total number of injured 225. 
These injuries involved a total loss of business 
time of over 304 weeks and partial business 
time of over 582 weeks, 


At Columbus, Ohio, Kittie R. Barber, widow 
of Elmer E. Barber, has sued the Preferred 
Accident to recover $5,000 under an accident 
policy on her husband’s life. Barber died March 
11 last from blood poisoning which is said to 
have resulted from the scratch of a pin. 


A disastrous boiler explosion in the Iowa state 
heating plant in Des Sidieas nearly occurred 
last Saturday. A dead pressure of cold water 
was forced into a turbine. It was an old boiler 
and the seams were forced open permitting the 
steam to escape. If the boiler had been new 
the building would have been blown up. 


The offices of the Anchor Casualty of Mil- 
waukee have been moved to Wausau, Wis., 
where the interests of the company have been 
purchased. The new officers of the company 
are Neal Brown, president; Walter Alexander, 
vice-president; and O. Anderson, secretary and 
treasurer, all of Wausau. The Anchor, which 
was organized at Neenah, Wis., recently moved 
to Milwaukee. - 


The executive committee of the Board of Cas- 
ualty and Surety Underwriters has decided to 
hold the annual convention of the association in 
New York, Oct. 20. A committee on arrange- 
ments was appointed, consisting of David W. 
Armstrong, Jr., of the National Surety; Edson 
S. Lott of the United States Casualty and Wil- 
liam T. Woods of the Lloyds Plate Glass. It is 
understood that several questions of vital im- 
portance will be taken up and discussed by the 
convention this year. 





“A special agent calling at the office of an 
agent who had been reporting ‘No business’ for 
some months, found this notice on the office 
door: ‘Will be back tomorrow.’ The visitor 
signed his name to this inquisitive addition: 
‘What for?’” 








IN LIFE INSURANCE CIRCLES 


NAME CONVENTION SPEAKERS 











Most of Those Who Will Address Life 
Underwriters Association Come 
From the Coast 





The program for the convention of 
the National Association of Life Under- 
writers at Los Angeles, Aug. 18-20, in- 
cludes as speakers Mayor Harper of 
that city; Frank G. Tyrell, a Los An- 
geles lawyer, who was formerly a min- 
ister of the Christian Church in St. 
Louis; J. Edward Myers of Minneapolis; 
George L. Cochran, president of the 
Pacific Mutual Life; John F. Roche, 
vice president of the Pacific Mutual; E. 
M. Wolf, insurance commissioner of 
California; John P. Irish, A. B. Harris, 
John C. Piver and E. H. L. Gregory of 
San Francisco; Charles Jerome Ed- 
wards, president of the association, F. 
E. McMullen, of Rochester, N. Y., 
former president; John C. Piver, editor 
of the Underwriters Report of San 
Francisco; Cyrus K. Drew, editor of 
Insurance Report of Denver; Charles 
Dobbs, associate editor of the Insur- 
ance Field of Louisville. 





About Ready for Business 


The First Savings Bank Life of Rock 
Island, Ill., is about ready to get its 
license to begin business. The com- 
pany will have $100,000 capital and $50,- 
000 surplus. The officers are as fol- 
lows: President, L. S. McCabe, mer- 
chant; vice-president, Phil Mitchell, 
president of the State Bank of Rock 
Island; secretary, Hope Thompson, at- 
torney; treasurer, T. J. Medill. The di- 
rectors are prominent business and 
financial men of Rock Island, with a 
aad from other cities of Illinois and 
owa. 





Peoria Life Is Active 

The Peoria Life of Peoria, IIl., is put- 
ting on considerable steam now and is 
being heard from in the field. It is 
selling its extra issue of stock to two 
prominent men in each county, who 
will act as advisers for their community 
and receive a commission on the busi- 
ness written. 





Said Association Will Quit 

It is said that the Northwestern Ohio 
Masonic Relief Association of Toledo 
will be dissolved within a short time, 
as it has been difficult to secure enough 
new members to keep the assessments 
down to a reasonable basis. The asso- 
ciation has been in business for thirty- 
seven years and for most of that time 
accepted only members of the Masonic 
fraternity. Of late it has been taking 
those recommended by Masons. Only 
Ohio was included in the territory cov- 
ered bv the association. 


Mason City, Iowa, July 27—(Special) 
—A. B. Taylor of this city has received 
word that the Northwestern Ohio Ma- 
sonic Relief Association of Toledo, in 
which he had a policy for $2,000, has 
dissolved. He has paid premiums for 
thirty-three years and the association 
milked him for $1,800. He is now 55 
years old with a family death record 
that does not make him a very alluring 
risk. 





Immediate Action Not Likely 

Some time is likely to elapse before 
the adjudication of the question be- 
tween the Ohio insurance department 
and the Union Central Life, growing 
out of the decision of the company to 
increase its capital from $100,000 to 
$500,000 by declaring a stock dividend 
of $400,000 out of surplus on nonpar- 
ticipating business. Attorney-General 
Wade H. Ellis, after expressing the 
opinion that the questions involved are 
so important that they should be taken 
before the courts, asked for a confer- 


TUR WESTERN INDERWRITER. 








Can You Write Life Insurance ? 


and did you know that the OLD COLONY LIFE is paying as 
much commission (and in some cases more), for writing the 
popular NONPARTICIPATING plans, as most of the participat- 


ing companies are paying for the HIGH-PRICED kind now so 
hard to place. 


We make PERMANENT (Life) contracts, the NON-BREAK- 
ABLE KIND; RENEWALS PERMANENT whether you stay 
with the Company or not. 


Write for terms and plans, stating how much you can place annually. 


OLD COLONY LIFE INSURANCE COMPANY 
Old Colony Building, CHICAGO. 


5 tol 


Advantage to High Class Salesmen 
Selling Our 
Guaranteed Income Policy 





The Cleveland LifeInsuranceCo. 
Home Office: Rockefeller Bidg., CLEVELAND, OHIO 








connect WITH A COMp, 


(MANAGEMENT, Ny 
AS ALIVE, 








_THE BANNER COMPANY OF THE WEST. 


WE CAN OFFER 


Splendid oppertunities and top notch contracts ‘to expe- 
rienced and successful ee able to show clean 
records. Territory open in Indiana, Ohio amg Michigan. 


The Lincoln National Life In- 
surance Company 


er Fort Wayne, INDIANA 

















The company that invites annually a thorough examina- 
tion ef all its affairs by the Insurance Depart- 
meat and receives 


A CLEAN BILL OF HEALTH 


ARTHUR F. HALL THEODORE F. RUHLAND 
Secretary Superintendent of Agents 


A Good Man Wants a Posie 
tion With a Good Company 


A Company that can meet the requirements of the various Insut- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Ageneies 
THE ROOKERY, CHICAGO, IAB. 





July 30, 1908. 

















July 30, 1908. 


THE WESTERN 





UNDERWRITER. 


13 








ence with the company’s counsel and 
Superintendent Lemert to decide on the 
best method to secure the desired ad- 
judication. Soon thereafter he was 
taken ill, and he remains at an eastern 
health resort, with no probability that 
he will be able to return to his duties 
for several months. The subordinates 
in his office are not anxious to take up 
the question, and it is probable the 
status quo will be maintained until Mr. 
Ellis returns. 


RULES FOR CONSOLIDATIONS 








Michigan Commission Lays Down Con- 
ditions Which Should Govern 
Managers of Fraternals 





The Michigan law of 1907 provides 
that all contracts of comsolidation or 
amalgamation of fraternal beneficiary 
societies shall be approved by a com- 
mission composed of the governor, at- 
torney-general and commissioner of in- 
surance. 

In view of the question arising out 
of the pronosed consolidation of the 
American Equity Association with the 
Loyal Americans of the Republic, the 
commission has deemed it wise to es- 
tablish a few fundamental rules which 
will govern this commission in the con- 
sideration of future proposed contracts 
of consolidation between fraternal bene- 
ficiary societies, as follows: 


1. It is the judgment of this commission that 
as a general proposition the members of a 
fraternal beneficiary society being merged into 
the membership of another similar society should 

taken over without any change whatever in 
the rate of assessment or amount of benefit. 
The exception to this rule would be in a case 
where two societies are so dissimilar or where 
outside influences have so altered the situation 
as to necessitate an adjustment that will place 
the members of both societies under equitable 
conditions. 

2. It is the further judgment of this com- 
mission that under ordinary circumstances the 
Saving in expense incident to the procurement 
of new members that a society would enjoy in 
taking over in a —- the entire membership 
of another society will compensate for the im- 
pairment of risks incident to the acceptance of 
the members without a medical examination. 

8. The commission further believes that the 
society taken over should pay: 

a All of its own liabilities. ee 

b The expenses incident to the consolidation. 
When it is necessary to make an adjustment the 
members should be rated at their attained ages 
and the society should further pay into the re- 
serve fund, if any, of the society receiving the 
membership, such an amount per capita as would 
be required of new members, also such an 
amount as will be a sufficient compensation for 
any adverse selection. The balance of the as- 
sets of the society taken over should be properly 
applied to the payment of future assessments 
of such members. ae 

4. The commission is of the opinion that no 
amalgamation which provides for placing the 
members of a society in a class by themselves 
should be permitted, 





Insurable Interest Case 

A decision affecting those persons 
who take out policies of life insurance 
on persons in whom they have no in- 
surable interest—that is, relation of 
blood or marriage or indebtedness—was 
handed down by President Judge Sulz- 
berger at Philadelphia in favor of the 
plaintiff, Thomas J. Winkle, administra- 
tor of the estate of Mary E. Winkle, his 
deceased wife, against the Philadelphia 
Life and William P. Walsh, the dead 
woman’s uncle. Winkle sued to re- 
cover a fund of $8,000, representing the 
proceeds of two policies of insurance 
paid by the company after the death of 
Mrs. Winkle on April 27, 1907. The 
court held that although the policies 
were taken out by Walsh he had no 
insurable interest in the life of his niece 
and that therefore the administrator of 
the estate is entitled to the fund. 

According to the court’s opinion 
Walsh took out the policies on his 
niece’s life in order to obtain stock of 
the company. The young woman died 
less than a year after her marriage to 
Winkle on June 5, 1906. In his opinion 
the judge explained that in the spring 
of 1906 the attention of Walsh was at- 
tracted to the plan of the Philadelphia 
Life of selling some of its stock to 
policyholders in the proportion of three 
shares of stock for every $1,000 of in- 
surance. Walsh took out insurance 
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policies on the lives of a number of 
relatives. By this means he secured 
165 shares of stock, which represented 
policies of $55,000. There were in all 
nineteen policies on the lives of eight 
persons. 

Continuing, the judge said: “The 
idea of the death of the insured during 
the first and only year of the policy 
probably never occurred to him. The 
policies of insurance were to him 
merely pieces of paper necessary for 
the purchase of the shares within the 
time limit after the issuance of the pol- 
icy. The policies are wagering policies. 
The company was not bound to pay 
them, but as it has chosen to pay no 
one else is entitled to stigmatize them 
as wagers.” In conclusion, he cited a 
number of similar cases and declared 
that the relation of an uncle and niece 
does not give either one an insurable 
interest in the life of the other. 





USE INTERVIEWS AS A BASIS 


Illinois Life Starts an Interesting Ex- 
periment with the $100,000 
Club Convention 





The Illinois Life is inaugurating an 
interesting experiment for the annual 
$100,000 club meeting and outing. The 
1909 event will be based on work done. 
If a man write $100,000 during the year 
he qualifies regardless of other consid- 
erations. However, the company offers 
to pay the expenses on the 1909 trip to 
any agent who makes 150 interviews 
each month, regardless of what he 
writes. This would mean 1,800 inter- 
views a year. The company will have 
blanks prepared, giving certain infor- 
mation so that the office can judge 
whether the conditions are being hon- 
estly fulfilled. 

In the July Supplement of THe West- 
ERN UNDERWRITER appeared a_ state- 
ment from an agent who had kept an 
account of the results of his interviews, 
showing that from the 1,005 interviews 
he made during the year he wrote $133,- 
000 insurance. 





New Contract is Approved 

The Cleveland Life has complied with 
the opinion of Attorney-General Wade 
H. Ellis and Insurance Superintendent 
C. C. Lemert of Ohio by filing with the 
insurance superintendent at Columbus 
its new contract with the American 
Agency Company, in place of the one 
which was declared illegal by the at- 
torney-general some time ago. The 
text of the new contract is not yet 
available but Insurance Superintendent 
Lemert defined the difference between 
the old and the new as follows: 


There is nothing in the laws of Ohio to 
prevent a corporation acting as agent for a 
life insurance company; the things that are 
illegal are those things they try to write into 
the contract. In the old contract the life in- 
surance company reaped the benefit of all the 
good the agency company might do, and sought 
to shift responsibility for all the bad if might do. 
Under the new contract the agency company is 
merely an agent, just the same as a person might 
be an agent; there is no room for it to do the 
business and accept the responsibilities of the 
life insurance company. The latter must per- 
form its own duties and bear its own re- 
sponsibilities. If it wants the former to get the 
business for it, on a legitimate business basis, 
there is no objection to that. 





Twisting Hearing Restrained 

Superintendent Kelsey of the New 
York department resumed the hearing 
last week of the charges of twisting 
brought by Wilbur H. Pierson of the 
New York Life against L. G. Burr, a 
metropolitan agent of the Northwestern 
Mutual. The case had not proceeded 
far when Mr. Kelsey was served with 
a writ of prohibition issued by Supreme 
Court Justice Goff, returnable July 29, 
restraining him from hearing any fur- 
ther testimony until his right to do so 
has been established. It is the conten- 
tion of H. A. Powell, attorney for the 
defendant, that the legislature when it 





twisting, an offense which the law pro- 
nounces a misdemeanor. 

He contends that the proper proced- 
ure is to have the defendant indicted, 
tried, and, if convicted, his license can- 
celled by the superintendent on the 
court records. 

Those who testified were Mr. Pier- 
son, who is connected with the New 
York Life’s actuarial department; L. G. 
Burr, the defendant; James H. Burton, 
the policyholder, and Preble Tucker, 
who prepared the proposed adjustment 
which Mr. Burr submitted to Mr. Bur- 
ton, with his proposition to drop his 





The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 
Never Inued Special Contracts 
Never Issued “Dated-Back™ Policies. 


Never Had an Agency Stock Scheme. 





FRANK P. MANLY Vise-Pres & Gen. Men 
Indianapolis 





THE DES MOINES LIFE INSURANCE CO. 


of Iowa. 
Capital Stock $100,000.00. 
C. E. RAWSON, President. 

WRITES NON-PARTICIPATING POLICIES 
oun’. The best for policy holder and agent. 

e have acomplete line. 

Low premium rates and high surrender values, 
based on a3 reserve. “Tis true. It’s guaran- 
teed in the licy and secured by state de- 

Saad Licensed in 20 states; Assets over 
$2, 200'000. Liberal contracts and good territory 
\ — agents. Not eperating in New York. 
ress 


C. H. PHILPOTT, 2d V. P. 


WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg. Des Moines, Iowa. 





REPRESENT A WESTERN COMPANY 


The Reserve Loan Life 
Insurance Co. 


INDIANAPOLIS 
Operates under the 


Combulsory Debosit Law 


OF INDIANA 








Reliable Agents wanted. Address 








financial strength. 


panies. 





The New Business of 


THE EQUITABLE LIFE ASSURANCE 
SOCIETY OF THE U. S. 
for the first six months of 1908 is 55% greater than 
that secured during the first six months of 1907. 


prosperity which Equitable agents are enjoying is des- 
tined to increase, because,— 


EQUITABLE policies are readily sold by reason of the endorse- 
ment of the State of New York and the Society’s great 


EQUITABLE death claims are almost invariably the first to 
be paid, enabling the Equitable agent to secure what 
local business may result therefrom. 


EQUITABLE agents are furnished with better canvassing 
material than is supplied by any other company. 


EQUITABLE agents receive advantages and aid from their 
General Agents not usually accorded by other com- 


EQUITABLE liberality and fair dealing toward policyholders 
and agents alike make it the best Company to insure in 
and the best Company to represent. 


Agents of character and ability desired. 
For Particulars address: 
DEPARTMENT OF WESTERN AGENCIES 
120 Broadway, New York 


The 











Pittsburgh Life & Trust 
Company 
W. C. Baldwin, Pres. Pittsburgh, Pa. 


Issues the best Life, Accident and Health 
Policies on the market 


Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 
a broad field of action 
Contracts made Direct with the Company 
Endorsed at Home 
“sa - over $4,6500,000.00 


passed the law did not intend that the Home Office 
superintendent should try cases of | Pittsburgh Life Bldg., Pittsburgh, Pa. 
THE WESTERN UNDERWRITER. 











The Fidelity Mutual Life 


INSURANCE COMPANY 
—OF PHILADELPWIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Iafermation Apply to 
ALEXANDER McKNIGHT, Vice-President 


—L. G. Fousz, President—— 


. 
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New York policies and take the North- | but some of those first on the scene WA NTED YOUR EYE, PLEASE! 
western policies in their stead. of the accident say Mrs. Kine breathed BY 


The defense asserted that there was 
absolutely no intentional misrepresen- 
tation if there was any. Mr. Tucker 
said that he prepared the figures as an 
estimate merely with the knowledge 
that they were to be submitted by the 
policyholder to a New York Life man 
who was to meet him and the North- 
western agent and meet the arguments 
as to the desirability of: making the 
change. 


a ee 


WOULD MONOPOLIZE BANKING 





Rhodus Bros. Were Promoting Consoli- 
dated Banking Corporation to 
Have String of Banks 





It comes to light that the Rhodus 
Bros. of Chicago, in addition to their 
other thirty or forty different compa- 
nies, were promoting the Consolidated 
Banking Corporation, to be run in con- 
nection with their Mercantile Trust & 
Savings Bank. It was proposed to sell 
stock of the consolidated and purchase 
some two dozen banks in various parts 
of the country. When money was 
needed in one section, the idle funds of 
the other banks were to be transferred 
to the seat of the greatest demand. 
These associated banks were to be op- 
erated to the mutual advantage of all. 

The Rhoduses dismissed all their 
salesmen and agency men, including 
Secretary W. L. Sherrill of the Repub- 
lic Life, and Superintendent of Agents 
H. C. Pegram, after the explosion. A 
number of their men, including E. W. 
Spicer, have gone with the Wisconsin 
National Life of Oshkosh, Wis., and 
some are working for the Peoria Life 
of Peoria, Ill. 





Question as to Beneficiary 

Charles Sherman King of Fort 
Wayne, financial agent of the Pruden- 
tial, who, with every member of his 
family, was killed in an automobile ac- 
cident July 18, left $21,000 in life in- 
surance—$7,000 with the Prudential, 
$5,000 with the State Life, $2,000 with 
the Phoenix Mutual, $5,000 with the 
Preferred Accident and $2,000 with the 
Standard Accident on automobile col- 
lision. A complication has arisen on 
account of the question as to who died 
first. The members of the family were 
practically killed at the same moment, 





a few times, as did also one of the two 
daughters. In this case Mr. King’s es- 
tate went to them and from them to 
Mrs. King’s mother, Mrs. Anna Zeig- 
ler. If the daughter survived the 
mother, the estate would be divided. 
There will be no litigation, it is said, 
as Mr. King’s parents and brother are 
wealthy. T. B. King, the father, has 
qualified as administrator. It is ex- 
pected the father will continue the Pru- 
dential agency. 





Defends the Company 
Regarding the suit brought against 
the Interstate Life of Indiana in con- 
nection with its guaranty fund, Secre- 
tary Davenport says: 


Mr. Pattison never paid any money into the 
guaranty fund of the Interstate Life, but ac- 
quired a contract for $1,000 in the fund in a 
real estate trade, and has since been persistently 
endeavoring to force the company, or some one 
connected with it, to buy this from him at his 
price, and has been threatening to file suit 
if this were not done. All guaranty fund- 
holders have been treated by the company strict- 
ly in accordance with theif contracts, no excep- 
tion having been made in the case of Mr. Pat- 
tison or any one else, but he has been endeavor- 
ing to force discrimination in his favor, and this 
suit is the result. There is absolutely no truth 
in his allegation as to Mr. Fortune having been 
elected president and Judge Ayres general coun- 
sel to induce them to change the form of their 
guaranty fund contracts, as is well known to 
the directors who elected the officers. The board 
of directors is composed of William E. Kurtz, 
Dr, E Hodges, William Fortune, E. L 
Fisher, Rear Admiral George Brown, U. S. N.; 
M. B. Wilson, Charles E. Coffin, August M. 
Kuhn, John B. Cockrum, Dr. O. S. Runnels, 
Judge A. C, Ayres, James P. Goodrich, Win- 
chester, Ind.; Col. D. N. Foster, Ft. Wayne, 
Ind., and M. L. Finckel, Philadelphia. Contrary 
to the allegations, Mr. Fortune was one of the 





THE 


UNION CENTRAL 


Life Insurance Co. of Cincinnati. 
Etablished 1867. 


Has the followinz unrivaled points of 
superiority which make its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in low- 
est cost to policy-holders. Its new 1908 
— are simple in verbiage and most 
iberal in provisions. THs UNION CEN- 
ae has no investments in stocks or 

nds. 


JESSE BR. CLARK, 
President, 


E. P. MARSHALL, 
Vice-President, 





HOW TO SELL ONE POLICY EACH DAY 


This is for Life Insurance Agents 


If you will drop us a 
formation that will lea 
year. 


stal we will give you free of charge, in- 
} to your being able to write 365 policies each 
It is a sure way to close every prospect you have immediately. 


ADDRESS BUSINESS MANACER 


THE WESTERN UNDERWRITER COMPANY 
145 LA SALLE STREET, CHIGACO, ILL. 
In answering this advertisement kindly mention THE WESTERN UNDERWRITER. 





Commercial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 


950 First National Bank Bidg. 
CHICAGO 
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Common Sense Protection 
Includes Insurance Against 


1. DISEASE 2. ACCIDENT 
3. DEATH 
The Columbian National Life 
Insurance Co. 


OF BOSTON, MASSACHUSETTS 
provides all three, as no other company 
dves incorporated under the stringent 
laws of Massachusetts. Attractive, Non- 
Participating Life Policies. _ Liberal and 
Definite Accident and Health Policies. 

Surplus to Policyholders, over $1,500,000 
Men with clear records wanted as Dis- 
trict Managers. Save time by sending 
record and references with first letter to 
Home Office 
176-180 Federal St., Boston, Mass. 








Bs a 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W.B. LANE, Vice-President 
66 Broadway, New York 








“Growing demand for lowest-price Life In- 
surance. Prudential representatives have 
a distinctive advantage over competiters.” 
That’s the way PRU- 
DENTIAL FIELD 
MAN 


AGERS are talking 
ut 


The NEW Low- 
Cost Life Insur- 


The 
Prudential 











THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 


Incorporated as a Steck Company by the State 

ef New Jersey 

JOHN FP. DRYDEN, 
President. 





Home @ffiee, 
NEWARK, N. J. 











In Use May I, 1908 
New Premium Rates—Low 
New Surrender Values—Large 
New Policies—Highly Liberal 
and back of them the 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


SPRINGFIELD, MASS. Inc. 1853 
> L. Bi B , 
Che Meals ar as Bale 


Columbus Agency: 1003 Outlook Building. 


THE PENN 
MUTUAL LIFE 


OF PHILADELPHIA 





Has furnished perfect pro- 
tection at proper rates for 
=——¥ yas———— 


Our agents are representative citizens of 
their respective communities. 


Announcement 


The COLUMBUS MUTUAL LIFE 

INSURANCE COMPANY 
has been licensed by the Ohio Insurance 
Department. It has a capital of $100,0@0 and 
a strong board of directors. The company 
has influential stockholdersi n practically every 
county in Ohio, who will assist agente in 
Securing business. Agents will find this a 
good company to work for. It recognizes 
their interests by giving them representation 
on the board of directors. For complete 
particulars, address, 


C. W. BRANDON, President, 
COLUMBUS, O. 








The Old Line Bankers Life Insurance Company of Lincoln, Nebraska, 








will help you succeed : 








Ist By placing before the pon the policy they want. 


2nd Backing up the Agent with 22 years 
br By paying a good commission 
t 








unsullied reputation. 


By putting behind every agent all the force of the home office in advertising business. 
General agents wanted in all unoccupied territory. Write to-day 








BANKERS LIFE INSURANCE COMPANY **_ Lincoln, Nebraska 





Provident Life and Trust Company 


OP PHILBADELBPHIA 


Insurance in Force, $191,986,786.00 
The NEW POLICIES of the Provident are un- 
8 





Assets, $61,023,581.59 
The premium rates of the Provident are exceed- 


f mciseness and simplicity of f t low and still further reduced by large 
caliccalagiaiingentibentitgtnchemcntcs  ‘ciaeataidiente ’ 
WITH AGENTS wae cd 
¥ &E General ts, Western Ohio « 812 Union t Building, ti, 
$. 5, Sarvo.p, General VAgeat, Easter bio ew 26T10 Gariela 4 Bullding, Cleveland, bio 
. Gene . 7 . . . . * . . ir ° ° 
Jannay & emmanm, Cones a a Oe oe 325 Marquette Chi 


BASSETT & RuxEsz, General . « & 


fl HL 
. * .’ 46 Home Bank Building, Detreit, Mich. 





ST. LOUIS NATIONAL 
LIFE INSURANCE COMPANY 


P. M. STARNES, President. 
Capital Stock, Full Paid, $150,000.00 


A regular legal reserve, old line Life Insurance Company 
with all Policies secured by a deposit of the full legal 
reserve with the State of Missouri. Something new in agency 
contracts. Aa excellent opportunity for a few good men. 

ADDRESS THE HOME OFFICE 
Missouri Trust Building 


ST. LOUIS 





We Are Different 


From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dozen members 
and these members éring him a hundred 
more. Unity protection SELLS ITSELF. 
A few men who “know how” are invited 
to address 


ORDER OF UNITY 
Murtland Bldg., Pittsburgh, Pa. 


THE WESTERN UNDERWRITER. 





A POLICY 
YOU CAN SELL 


To all people, on the Reserve Fund Plan, offerin 

a Permanent Guarantee of cost. Only one kind o 
Policy is issued to both men and women on ages 
from 18 to 56, in amounts from one to five thousand. 
District Managers are wanted in Michigan, Indi- 
ana, lowa, Missouri, Oklahoma, Kansas, Ne! 
Colerado, Wyoming, Wncensia, North and 
Dakota, Texas, essee, — and West 
nee. Utah, Pennsylvania, New Jersey and 
Mutual Life 


De i 
If you are interested in selli 
Insurance under the Most Liberal Renewal Interest 
Contract ever offered, write the Home Office at 
once for full particulars. 
National Life Asseciation 
DES MOINES, 1OWA 








July 30, 1908. 
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directors who had much to do with bringing 
about the change in the guaranty fund con- 
tracts, to the very great advantage of the com- 
pany, and this occurred over a year ago and 
had no relation whatever to his election to_the 
agen | in last January. The Interstate Life 
is carefully and conservatively managed. While 
its expenses in 1907 were extremely conserva- 
tive, they are considerably reduced under the 
present management. The company is financially 
stronger than ever before in its history, and its 
procedure with relation to the guaranty fund and 
the transaction of its business has the full ap- 
proval of the auditor of state. 





Sees a Brighter Outlook 


J. H. Thompson, superintendent of 
agents of the Northern Life of Chicago, 
who has been on a month’s trip in the 
field, reports a much brighter outlook. 
Where agents are depressed, Mr. 
Thompson showed them by solicit- 
ing with them that business could be 
gotten. In such cases the agent was 
convinced that it was useless to make 
the effort. Mr. Thompson demon- 
strated the fallacy of the idea in the 
agent’s mind: 

The Northern is writing a clean busi- 
ness with no high pressure or special 
inducements. 





Wisconsin National’s Forms 


The Wisconsin National Life of Osh- 
kosh is now getting the preliminary ap- 
plications for $1,000,000 insurance 
necessary before it can be licensed. The 
company states that all its policies will 
be on the nonparticipating basis and 
its life policies will be endowments at 
age 75. They will contain the auto- 
matic loan feature and provision for 
the payment of premiums by the com- 
pany in case of total disability of the 
assured. The contracts will be on two 
general lines, one at the flat rate neces- 
sary to pay for the protection or invest- 
ment provided, the other at a higher 
rate providing for increase in insur- 
ance from year to year or acceleration 
of the time when the policy will be paid 
or mature as an endowment. 

The company has a number of men 
in the field securing the preliminary ap- 





plications. It corralled some of the 
Rhodus Bros.’ solicitors when their en- 
terprise was jolted so hard by the 
courts. E. W. Spicer, who renresented 
the Rhoduses at Pittsbure is in the 
field for the new Oshkosh company. It 
pays a monthly salary, provided $24,000 
of business is produced each month, 
and 50 percent commission on any ex- 
cess over $24,000. 





LIFE NOTES 


The Free Sons of Israel, a fraternal society 
of the state of New York, was licensed by the 
Illinois department last week. 

Although the factories are on half time at 
Moline, Ill., the Prudential has shown an in- 
crease instead of decrease so far this year. 

R. H. Gulley, formerly manager of the Con- 
necticut General Life at Chicago, has been 
licensed by the New York Life at Urbana, III. 

The Mutual Life of New York has decided 
to make August “Dexter month” in honor of 
Vice-President Dexter, who is abroad, and has 
asked the agents to write $30,000,000 in his 
honor. 

R. K. Aderholt, formerly assistant superin- 
tendent of the Prudential at Massillion, Ohio, 
has been appointed district agent for both the 
Reliance Life and the General Accident at 
Canton, Ohio. 

The suit for the dissolution of the old Inter- 
state Life Assurance Company of Cincinnati 
and the distribution of its available assets among 
the policyholders and creditors was filed in 
Columbus on Tuesday. 


Benj. F. Brown, the statistician, has issued 
the twenty-first edition of ‘“‘Essential Statistics 
of Twenty-seven Representative Life Companies.” 
It is published by the Author, 159 Devonshire 
street, Boston. Price, 25 cents. 

Darwin P. Kingsley, president of the New 
York Life, is a passenger on the steamship 
Amerika, due in New York Saturday. Mr. 
Kingsley has just completed an extensive tour 
of the insurance company’s European agencies. 

The Mississippi Valley Life of Little Rock, 
Ark., has been chartered with capital stock 
$250,000. The officers of the new company are: 
President and treasurer, W. S. Mitchell; vice- 
president, Thomas E, Helm; secretary, William 
E. McRae. 


Paul Connolly, formerly president of the Key- 
stone Bonding Company, has been licensed as 
representative of the Philadelphia Life at Cleve- 
land, where the company is opening its first 
Ohio general agency. It will have several other 
general agencies in the state also. 

Articles of incorporation have been filed for 
the Supreme Lodge of the World, Loyal Order 








EVERY POLICY A SQUARE DEAL 


Michigan State Life 


Insurance Company 
Home office, 633-37 Majestic Bldg. 


DETROIT, MICH. 








J. W. McCAUSEY, President 
F. H. WATSON, Vice-President and Counsel 
FRANKLIN B. MEAD, Actuary and Secretary 


FREDERIC APPS, Director of Agencies 
JAMES B. BRADLEY, M. D., Medical Director 
A. M. HUME, M. D., Associate Medical Director 








of Michigan. 





The First company to organize under the new and stringent laws 


The Company for the agent because its policies are exceedingly 
liberal, readily understood and easily sold. 


If aa have a clean record and are contemplating a change, we 
can SHOW YOU where it will be to your interest to be connected with 
this hustling home company. Address the Home Office. 








COMBINATION OFFER 


TO ACENTS 


National Life Annuity Company 
Mutual Health and Accident Association 


OF AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill, 


Endowment Life, Accident 
And Health Insurance 


Ona Plan Everyone can Afford. Contracts Up-To 


ous One Agent can represent both Companies 


ving him a complete equipment. 
Address the Home Office 


July 30, 1908. 














Men Who 

EARNEST WORKERS Can 
WANTED IN meet the first a 
GOOD TERRITORY | fr Ts" “il! 
TO SELL two premedy 
PLAIN POLICIES | {y7?lisd,b» the 
Policies recently 








to com- 


ply with revised laws. Everything up to the times. 


Union Mutual Life Insurance Qo. 
Portland, Maine 


FRED E. RICHARDS, Presipent 
ADDRESS EITHER 
Thornton Chase, Supt.. 84 Adams St., Chicago, Ill. 
Edson D. Scofield, Supt., 180 Broadw' y, N.Y. City 











As Helps to Selling our New Policies (1908), an Agent 
has: } 

Our Moderate Premiums; Low Net Cost; High Interest 
Earnings; Low Mortality Experience; Deposit of Assets to 
secure policies; and our History of Conservative and Econom- 
ical Management for over Forty Years. 

These are effective helps with intelligent people. 


We have some open territory. 


EQUITABLE LIFE OF IOWA 


Des Moines, Iowa 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, reasurer 
ROBERT D. LAY, Secretary 











Insurance in Force December 3lst, $50,066,932,77 
Inerease in Apportioned Surplus in 1907, 105,734.09 
Gain in Assets, - - - 1,037,668.19 
Excess of Income over Disbursements, 1,093,023.43 


CHICAGO'S OLDEST AND STRONGEST COMPANY 


AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


Assets = += *© © © « -« 


Surplus Security to Policy Holders - 
Insurance in force - - - ~ - 


RECORD 
OF 1907 











$ 1,856,364 
317,617 
21,167,000 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write 
today direct to the Company. 


ARBA T. PERRY, Supt. of Agencies, Illinois Department 
1303 Tribune Bidg., Chicago, Ill. 


TEE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 





If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear inv-stigation, do not waste time or postage. 


WM. D. MITCHELL, 2nd 
DR. OHARLES D. PIPER, Med. 








AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Life 


Should appeal to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best inthe country. The business getter 
will appreciate the advantages. 

The Company has never written any form of special contract. Its 
methods are, and always have been absolutely above criticism. 


To the agent contemplating a permanent connection, address 


THH COMPANY, Columbus, O. 
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of Moose, with headquarters at Crawfordsville, 
Ind. The incorporation, it is understood, fol- 
lows a reorganization of the order, which was 
founded several years ago. 


The Des Moines Life and Bankers Life have 
po var the ‘“xectograph” system of copying 
applications and medical examinations. They are 
among the few western companies who have 
secured this sure and economical method of 
making copies as demanded by the state laws. 

In view of the fact that the Wisconsin laws 
provide that no other license shall be issued to 
any company whose license has been revoked 
within three years after such revocation, the ap- 

lication of the National Protective Legion of 

averly, N. Y., has been denied in Wisconsin. 


Commissioner Hartigan of Minnesota is pre- 
paring to take legal steps against men said. to 

coprecgnting the National Protective Legion 
of Waverly, N. Y., and the National Protective 
Association of Sayre, Pa., which were ruled out 
of Minnesota in 1906. They are five year en- 
dowment concerns. 


_ Robert J. and Stanhope Fleming, who re- 
signed recently as general agents for the Mutual 

fe of New York at Des Moines after fifteen 
years’ service, have been appointed general 
agents for the Massachusetts Mutual in Iowa, 
ebraska and Wyoming, with headquarters at 
Des Moines and Omaha. has. Fleming will 
resign from the Mutual to join his brothers. 


When is Policy Incontestable ? 
(CONTINUED FROM PAGE 10) 


waiver of the right to defend on the ground of 
fraud not being the subject of express stipula- 
tion, the law would imply that the insurer in- 
tended to reserve to himself the right to defend 
upon that ground. If, however, the policy 
stipulated that it should be incontestable from 
its date and the insurer should not be allowed 
any defense, whether originating in fraud or 
otherwise, or if it were clear from the terms 
of the contract that it was the intention of the 
perties that fraud should not be a defense, then 
such a contract would be void as being opposed 
to the policy of the law.” 

In 1907 the legislature of Massachusetts re- 
garded the subject as of sufficient importance to 
receive statutory recognition and adopted the 
following, as a provision to be placed in all 
policies issued in Massachusetts: 

“A provision that the policy shall be incon- 
testable after two years from its date of issue 
except for non-payment of premiums, and for 
engaging in military or naval service in time of 
war, without the consent in writing of an ex- 
executive officer of the company.” 

In a very recent case, the supreme court of 
that state held that the commissioner was justi- 
fied in refusing to approve a policy incontestable 
from date, saying: 

“The provision that the policy shall be in- 
contestable from date, contain in the peti- 
tioner’s form of policy is not the same as the 
provision that it ‘shall be incontestable after two 
years from its date,’ except, etc., required by- 
sub-section two of section seventy-five of the 
statute. Such a provision is not in accordance 
with public policy. Reagan v. Union Mutual 
Life Insurance Company, 189 Mass., 555. The 
action of the insurance commissioner in refer- 
ence to this form of —7 was right.” (A re- 
cent case not yet reported.) 

The opposite view was taken by the supreme 
court of Tennessee in the year 1901, when the 
company, defendant in the Iowa case, contested 
a similar ~~ in Tennessee, Union Central 
iit Ins. Co. v. Fox, 61 S. W., 62. The Court 
said: 

“If the time may be limited to one year 








within which the defense of fraud may be avail- 
able, it is difficult to see why it may not be 
limited to six months or one month, or such 
other time less than this as the company may 
deem it important to stipulate. If fraud may be 
waived at all, certainly the parties may stipu- 
late the grounds upon which the waiver may 
be made, and, if a company can stipulate that 
its policies shall be incontestable, it may fix the 
conditions upon which the incontestability shall 
rest, and may fix a time limit upon the right to 
contest. * * * * * With this statement of 
the application and report of its own examiner 
before it, the company has the privilege of 
making such investigation as it may deem 
proper. It is under no obligation to come to a 
cenclusion in any definite or specified time. If 
it desires a week, it may take it, if a month or 
a year, it may pend its until that 
time expires. We can see no difference, in prin- 
ciple, between the present case and the Clement 
case. In that case the company stipulated for 
twelve months’ time after it issued its policy; 
in the present case it took the time it deemed 
necessary before accepting the policy. It may, 
therefore, well be held to have waived the effects 
of fraud, since it had such time to discover 
it as it saw proper.’ ” 

The same rule has been announced in In- 
diana, Wisconsin, and probably Kentucky. 

It is thus seen that a policy which states that 
it is incontestable from date may not be so in 
fact, for this has been the holding of a number 
of courts. But the courts are unanimous in 
holding that a policy providing that it is incon- 
testable after a time stated, say one, two or 
three years, is incontestable in fact after such 
period expires. Of course, this period may be 
determined by statute, as has been done in 
Massachusetts. The supreme court of Mas- 
sachusetts has declared that a provision that a 
policy is incontestable from date “is not in ac- 
cordance with public policy.” 

* * * 





Action is brought on a policy containing an 
incontestable clause, and the insurer alleges that 
the insured committed suicide. 

It is well, before referring to the decisions 
on this division of the topic, to consider the 
opinion expressed by the United States Su- 
preme Court in 1898, that suicide is not a risk 
covered by the policy, Ritter v. Mutual Life 
Ins. Co., 169 U. S., 139. The court said: 

“It is contended that the court erred in say- 
ing to the jury, as in effect it did, that inten- 
tional self-destruction, the assured being of 
sound mind, is in itself a defence to an action 
on a life policy, even if such policy does not, in 
express words, declare that it shall be void in 
the event of self-destruction when the assured is 
in sound mind. 

“But is it not an implied condition of such 
a policy that the insured will not purposely, 
when in sound mind, take his own life, but will 
leave the event of his death to occur upon some 
cause other than wilful, deliberate self-destruc- 
tion? Looking at the nature and object of life 
insurance, can it be supposed to be within the 
contemplation of either party to the contract, 
that the company shall be liable upon its promise 
to pay, where the insured, in sound mind, by 
destroying his own life, intentionally precipitates 
the event upon the happening of which such lia- 
bility was to arise? a In the 
case of fire insurance it is well settled that al- 
though a policy, in the usual form, indemnifying 
against loss by fire may cover a loss attributable 
merely to the negligence or carelessness of the 
insured, unaffected by fraud or design, it will 
not cover a destruction of the property by the 
wilful act of the assured himself in setting fire 
to it, not for the purpose of avoiding a peril of 
a worse kind but with the intention of simply 
effecting its destruction. Much more should it 
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be held that it is not contemplated by a policy 
taken out by a gees whose life is insured and 
stipulating for the payment of a named sum to 
himself, his executors, administrators, or assigns, 
that the company should be liable, if his death 
was intentionally caused by himself when in 
ae ~~ * ee ese 

“A contract, the tendency of which is to en- 
danger the public interests or injuriously affect 
the public good, or which is subversive of sound 
morality, ought never to receive the sanction 
of a court of justice, or be made the founda- 
tion of its judgment. If, therefore, a licy 
taken out by a person whose life is insured and 
in which the sum is made payable to himself, his 
executors, administrators or assigns, expressly 
provided for the payment of the sum stipulated 
when or if the assured, in sound mind, took his 
own life, the contract, even if not prohibited 
by statute, would be held to be against public 
policy, in that it tempted or encouraged the 
assured to commit suicide in order to make 
provision for those dependent upon him, or to 
whom he was indebted.” 

Alabama also takes the same view. 

In examining this second division, we find the 
decisions classified as follows: 


II 


7 * o 


A 

Where the contract contains no specific pro- 
hibition against suicide and yet contains an in- 
contestable clause, if suicide be the defense, the 
seme cannot be maintained. 

This doctrine was announced by the supreme 
court of Wisconsin in 1898, Patterson v. Natural 
Premiums Mutual Life Ins. Co., 75 N. W., 980. 
It admitted the weight and effect, cogency and 
strength of the reasoning of the Supreme Court 
of the United States in the decision, but dis- 
tinguished the case then before them from such 
other case, in that the Wisconsin policy was is- 
sued for the benefit of the insured’s wife and 
children, and the policy considered in the United 
States case was payable to the insured, his ex- 
ecutors or administrators. 

* * * 
B 

When the contract forbids suicide and the 
policy contains an incontestable clause, the effect 
is to convert the suicide clause into a limited 
exception, and to render the insurer liable when 
death by suicide occurs after the time limited in 
the incontestable clause. f 

This view is supported by the decisions in 
Illinois, Iowa, Kansas, Minnesota, North Caro- 
lina, and Texas. 

A comprehensive view of the effect of the 
incontestable clause requires us not only to con- 
sider it, in its estoppel of the insurer, but also 
to examine the rights given by the law to the in- 
urer when fraud on the part of the insured in- 
duced the insurer to enter into the contract. 

This is known as the right of rescission, and 
may be exercised if the party so deceived has not 
recognized the contract as binding after the dis- 
covery of the fraud. 

If exercised the action to rescind must be 
begun within a reasonable time after knowledge 
of the fraud was obtained, and reasonable dili- 
gence on the part of the insurer in acquiring 
such knowledge is required. 

From the dicta found in some of the cases 
such action must also be brought before the in- 
contestable clause becomes effective, or at least 
within a reasonable time thereafter, if notice of 
the fraud was not obtained until after such time. 

Whether the action must be begun during the 
lifetime of the -insured is a question, the Su- 
preme Court of the United States in 1903 hold- 
ing that it must Cable v. U. S. Life, 191, U. 5S., 
288, unless under special circumstances; for on 
his death, the insurer has a good defence at 
law. The courts of Michigan have adopted a 
contrary view. ‘ 

In an action on a policy containing an incon- 
testable clause, effective from date of policy, the 
court of appeals of Kentucky, in 1902, consid- 
ering the question there presented, say, a com- 
pany can bring an action to cancel a policy, 
even if it contains a clause making such policy 
incontestable from its date, if such action is be- 
gun within a reasonable time. 

As instructive of what the court considers a 
reasonable time, we find in such a case, 
New York Life Ins. Co. v. Weaver’s Admrs., 
70 S. W., 628, that where an action was begun 
against the company on the policy and it had 
paid the money and the action had been dis- 
missed, and then the company, learning that 
fraud had been practiced, brought action against 
the persons receiving the proceeds of the policy 
and the physicians examining the risk, claim- 
ing a fraudulent conspiracy; the court said: 

“The law is well settled that, where a party 
has been induced by fraud to enter into a con- 
tract, he may have the same rescinded, provided 
he has not acted upon it or recognized it as 
binding, after the discovery of the fraud. But 
he must exercise the right of recission within a 
reasonable time after the discovery. But if he 
delays instituting suit for a reasonable time, he 
will be held to have confirmed the contract. 
If, as alleged, the policy was obtained by fraud, 
we think there can be no doubt that, notwith- 
standing the incontestable clause therein, a court 
of chancery would have cancelled it in a suit 
for a rescission brought within a_ reasonable 
time after its issual, and during the lifetime 
cf the insured upon the tender back of the pre- 
miums received by the company. But in this 
case the appellant not only failed to take any 
steps looking to a repudiation of the contract 
during the lifetime of the insured, but when 
sued upon the contract’ after death, confessed 
liability by payment of the principal, interest 
and costs. * * * * * Having failed to in- 
stitute a suit for rescission within a reasonable 
time, or to make a defense when sued upon the 
policy, appellant cannot be permitted to relitigate 
avestions which were rily luded 
the judgment.” 











When a man frankly admits that he was in 
the wrong it is equivalent to saying, “I am wiser 
today than I was yesterday.” 





WISCONSIN AGENTS MEET 


(CONTINUED FROM PAGE 1) 
the resolution submitted by Mr. Tapping by sub- 
stitute as follows: 

Resolved, That the Wisconsin Association of 
Local Fire Insurance Agents recommends to the 
National association that the advertising columns 
of the Bulletin of the association be open to all 
fire insurance companies whose names appear in 
the approved list as published in the Bulletin, 
but that no effort, direct or indirect, in the 
form of solicitation or otherwise, be made to 
secure such advertising. 

Wuereas, The National Association of Local 
Fire Insurance Agents is organized to protect 
and promote that which is best in underwriting 
and to protect those agents who practice that 
which is best in underwriting. 

Be It Resolved, That we, the members of the 
Wisconsin Association of Local Fire Insurance 
Agents, hereby affirm our loyalty to the National 
Association, and 

Be It Further Resolved, That where local 
boards exist it is recommended that such boards 
as a whole join the National association, and 
that where no local boards exist that each agent 
make a special effort to secure as members of 
the National association all his fellow agents in 
such cities. 

President Morse’s Address 

President O. S. Morse of Janesville, 
in his annual address, paid a tribute to 
Secretary George Y. Wilkinson for his 
faithful efforts in behalf of the associa- 
tion. He said Wisconsin should have a 
membership of 500 agents. He declared 
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means must be used to increase the 
membership. The maintenance of 
rates is up to the agents. A united 
body is needed to hold the forces to- 
gether. President Morse said the asso- 
ciation should act to retain the confi- 
dence of companies. He thinks a com- 
mittee should take charge of legisla- 
tion and advocated the support of an 
antirebate bill. Local agents, he as- 
serted, did not take sufficient interest 
in the insurance officials of the state. 
He believes that if any member finds a 
company not living up to the principles 
of the association it should be reported, 
so that all agents should have the in- 
formation. 

President Morse called attention to 
the fact that $30,000,000 in premiums on 
property located in this country were 
written from London last year in out- 
side concerns. 


Secretary Wilkinson’s Report 


Secretary G. Y. Wilkinson, in his re- 
port, thinks the outlook for the Wis- 
consin is encouraging. He sees in- 
creased interest. Much personal work 
is needed in stimulating interest. Last 
year there were forty-seven members. 
Now there are 111 members who have 
paid their dues and forty-five who have 
not. Of the unpaid members, some will 
pay and will give the association about 
135 members. Some local boards have 
joined in a body and this movement has 
been quite successful. He stated that 
agents should work for new members 
in their home towns. 

One complaint has been made to the 
secretary. It was claimed the line of 
the Waukesha Brewing Company was 
written at a cut from Milwaukee. One 
agent who placed part of the line made 
the correction. The other two declared 
it was not within the province of the 
association to interfere. 

Letters of regret were read from E. 
K. Ansorge of Green Bay and John 
West of Oshkosh, both vice-presidents. 


Committees That Were Named 


President Morse appointed the fol- 
lowing resolutions committee: C. B. 
Weil, Milwaukee; J. N. Manson, Wau- 
sau; H. R. Allen, Merrill; August Reb- 
han, Milwaukee; Walter Hartshorn, 
Waukesha. a 

The committee on nominations con- 
sisted of F. J. Meyer, Milwaukee; W. 
B. Buckingham, Stevens Point; E. H. 
McNeill, Milwaukee; Joseph Koffend, 
Appleton; H. F. Washburn, Milwaukee. 


Company Advertising in the Bulletin 


E. J. Tapping of Milwaukee, ex- 
president of the national association, 
sprung a resolution that caused some 
discussion. He advocated opening the 
American Agency Bulletin to company 
advertisements, taking cards from com- 
panies on the approved list. 

He thinks the movement needs to be 
broadened and to do it more money 
will be required. The lapse ratio on 
members secured by personal solicita- 
tion has been heavy. The expense of 
getting them has been considerable. 
Mr. Tapping said that agents need to 
become interested by seeing what the 
association is doing for them. The 
Bulletin should be sent to them until 
they see the need of the association. 
The Bulletin, he asserted, should be 
made more attractive. It might be 
converted into magazine form and pop- 
ular serial stories published to attract 
interest. He said he did not believe 
the Bulletin would lose one bit of its 
independence by taking advertising 
from companies. To get the agency 
principles before agents is the work of 
the Bulletin. In order to prosecute 
the work more money is needed. Com- 
pany advertising, provided value re- 
ceived js given, he declared was perfect- 
ly legitimate. 

Opposition to the Plan 


Mr. Tapping was supported by Mr. 
Manson of Wausau. Others did not 
agree with the proposition. The chief 
opponent was Mr. Rebhan of Milwau- 
kee, who felt the agency movement was 
purely independent and should not be 





supported in any way by company 
money. 

Some favored advertising that came 
voluntarily, but that held it should not 
be solicited. 


Advocates Antirebate Bill 


Charles B. Weil of Milwaukee, who 
made so favorable an impression last 
year by his talk on the Dean schedule, 
gave an address this year in support of 
an antirebate bill, as applied to fire in- 
surance. Such a law went into effect 
in Massachusetts June 12, 1908. It was 
introduced by an agent. J. M. Steven- 
son, who is in the legislature. Mr. Weil 
read a letter from him saying it was 
too soon yet to tell how the law would 
work. Mr. Stevenson said a number of 
property owners had been appointed 
agents to get the commissions and it 
was largely to correct this abuse that 
the law was enacted. 

Mr. Weil had written to a number of 
life managers, getting their opinion as 
to the antirebate law as affecting life 
insurance. All seemed to think it had 
tended to reduce the practice, especial- 
ly since New York passed a very strin- 
gent law. 

He also read a letter from Commis- 
sioner Beedle of Wisconsin, who favor- 
ed the bill and urged the agents to sup- 
port it. One company official who had 
written Mr. Weil doubted the wisdom 
of trying to regulate it by law. He said 
it was a matter that the insurance fam- 
ily itself should control. 


Confession of Weakness 


Mr. Weil said in substance: 


When an agent rebates it is a confession of 
weakness: He can not get business in any other 
way. The suggestion comes from the assured. 
The agent argues to himself that all do it and 
hence he does it. Most agents do not rebate. 
They are selling policies worth a hundred cents 
on the dollar. When business is falling and a 
man’s personal or business expenses are increas- 
ing, it is a great temptation to rebate if an 
agent feels he can secure or save a few dollars 
in that way. It requires a stronger display of 
will power at such times. 

In the larger cities it costs us from 7 percent 
up to r busi e can not afford 
to a and thus give away nearly all our 
profit. 

Rebating on part of agents generally leads to 
other agents cutting rates to protect their busi- 
ness, 


Companies Disapprove of the Practice 


The companies frown down on rebating. They 
want their agents to receive full compensation. 
They know rebating is a mental disease. 
lieve the companies will support an antirebate 
bill, although the company becomes liable to 
fine if its agent is found guilty. 

Public Is Against It 


The public is opposed to the rebate system. 
This is seen in the railroad issue. All should 
be treated alike. No man should be favored. 
It is wrong for an assured to get any advantages 
over another. There is just as mych discrimina- 
tion in the use of the rebate as in cutting 
rates. The public is ready for such a law. 

The bill provides for a penalty on the giver 
and receiver of a rebate and also the company 
whose agent offers or gives a rebate, the offense 
being classed as a misdemeanor. 


Purtell Failed to Materialize 


Fire Marshal Purtell, who was slated 
to give an address, failed to material- 
ize. 

Special agents usually show up at 
these meetings, but they were absent 
this year. Walter Conklin of the Queen 
was in for a few moments, as was Spe- 
cial Agent Gray of the Continental. 

At 5 o’clock the visiting avents were 
taken in automobiles at Whitefish Bay, 
where they were the guests of the Mil- 
waukee agents at dinner. 

The evening was spent in a very de- 
lightful social way. 


Agents That Were Present 





. J. Tapping, C. F. Hibbard, Joseph 
Boldauf, J. O. Myers, O. A. Borth, E. B. Barber, 
E. F. Phillips, O. A. Braun, F, C, Millard, G. 
Y. Wilkinson. 

Wausau—J. N. Manson, F. E. Chartier, Ray 
Chartier, A. H. Zimmerman. 

Waukesha—W. H. Hardy, Jr., Walter Harts- 
horn, J. R. Buchanan. 

Racine—J. E. Rowland, W. H. Carpenter, 
Andrew Dietrich. 

qume~S, S. Morse. 

atertown—C. E. Emmerling. 

Merrill—H. R. Allen. 

Appleton—Joseph Koffend. 

Fond du Lac—A. G. Dana. 

Antigo—E. H. Palmer. 





HOOSIER LOCALS CONVENE 


(CONTINUED FROM PAGE 2) 
proved building ordinances, diminishing dangers 
that threaten cities, having defects in construc- 
tion removed, giving credit by reducing rates for 
improved appliances in fire protection, getting 
better water supply, and many other things of 
this kind that affect municipality and individual. 
The fire insurance interests do not clamor for 
increased rates, desiring only a rate that is com- 
mensurate with the hazard, and one that will give 
them only a reasonable profit. 


President Smith’s Address 

In his annual address, Horace M. 
Smith of Terre Haute, president of the 
association, recommended a committee 
on legislation to act with and through 
the insurance department of the state. 
He also recommended concerted action 
for a fire marshal law, such as had 
proved beneficial in other states. He 
said if it were true that an effort would 
be made to repeal the resident agent 
law at the next session of the legisla- 
ture he hoped everything would be 
done by the association and its mem- 
bers to prevent such action. In con- 
clusion he said he had had a dream of 
a law providing for an insurance com- 
missioner to whom all controversies 
concerning rates might be _ referred 
and whose decision would be final and 
that a rate once made by him must be 
observed by all companies doing busi- 
ness in the state. 

Has Been a Good Executive 

It was unanimously agreed that Mr. 
Smith had made an excellent president. 
He did not, as some of his predecessors 
are said to have done, leave the asso- 
ciation to take care of itself largely 
during their incumbency of office. As 
an illustration of the fact that he attended 
to business he convened the officers 
and committees at Indianapolis, from 
different parts of the state, four times 
during the year and he induced his 
home association at Terre Haute to join 
the state association bodily. The pro- 
gram he helped to prepare for the an- 
nual meeting attracted to Indianapolis 
the largest number of country agents, 
it is said, in the history of the associa- 
tion. This was a pleasing feature of 
the association and was looked upon as 
an augury of growth and interest in the 
association and its purposes which the 
incoming officers will not be slow to 
cultivate. 

Agents in Executive Session 

The local agents went into executive 
session in the afternoon, others being 
excluded. What transpired there was 
not intended for publication. It was 
reported that the subjects named on the 
program for discussion were duly dis- 
cussed, sufficiently so, fully so, some 
said. Others intimated that practically 
all the time was taken up with the dis- 
cussion of one or two things and that 
others were slighted. “To get results,” 
said one agent, “it is plain that more 
than one day must be spent in the seri- 
ous business of the local agents.” He 
said that only one of the questions set 
for consideration at this session was 
discussed, the others having to be 
passed by for lack of time. 

That one was: “Should the Local 
Agent on Request to the Rating Bu- 
reau be Furnished a copy of any Sched- 
ule or Survey, showing the make-up of 
the rate?” The finality of this discus- 
sion was a resolution that the consent 
of the assured must first be secured be- 
fore an agent could get the make-up of 
the rate. 

Pavor State Licensing Board 

Another question that took up much 
time and that was not on the program 
was that of a state licensing board to 
examine those desiring to open and 
conduct insurance agencies and to set 
fees for license, graded from several 
hundred dollars for Indianapolis and 
running down to a few dollars for small 
places—the license fee to be based on 
the population of the community. This 
plan was indorsed in the resolutions. 
It will be put before the National asso- 
ciation and if approved will be pre- 
sented to the Indiana legislature at its 
session next February and March. 

Whether Nicholson & Co. were dis- 





cussed in the meetings, as well as out- 
side, is not clear, as stated by those at 
the meetings. Some say the matter was 
“tabled,” others that it was “ignored,” 
others that those who had certain reso- 
lutions up their sleeves could not scrape 
up courage enough to present them. 
Whether or not the company and its 
affairs were formally discussed or not, 
it is certain no action was taken by the 
association. It was said that resolu- 
tions of indorsement had been prepared 
by one faction and resolutions of con- 
demnation by another faction, but 
neither set saw the light. While an in 
dorsement was looked on as a good 
thing for the new enterprise it was also 
claimed that the company could make 
good use of any anti action the asso- 
ciation might take. So being between 
the devil and the deep sea, as it were, 
the association decided to stand pat and 
the company is left as before, to deal 
with individual agents. 
Resolutions Adopted 

The resolutions recently passed by 
the Indianapolis Association about plac- 
ing business, so far as possible, with 
those companies known to be fair, on 


the list of cooperating companies ap- 
proved by the National association, was 
passed by the Indiana association, 

The report of the committee on reso- 
lutions was adopted, as follows: 


It is very clear that the fire insurance busi- 
ness is in a demoralized condition throughout 
practically the entire state. There are now issued 
in the state of Indiana about 7,000 licenses to 
local fire insurance agents and solicitors. Your 
committee believes that each agency should be 
licensed by the state auditor and charged a cer- 
tain fee according to the population of the town 
in which he resides, and that this license should 
also include the solicitor and employees of each 
agency. 

Your committee also reports in favor of a 
more stringent resident agency law. We there- 
fore, offer the following resolutions: 

Be it resolved by the Indiana Association of 
Local Fire Insurance Agents that the president 
of the association shall appoint a committee to 
prepare and present to the next meeting of the 
state legislature for their approval the following: 

First—A bill to regulate the appointment of 
fire insurance agents requiring certain require- 
ments on behalf of said agent, and also the 
payment to the auditor of state certain license 
fee charged according to the population of the 
town in which he resides. 

Second—A bill requiring all fire, cyclone, lia- 
bility and steam boiler policies iaswed, in insur- 
ing property located in the state or Indiana be 
issued and countersigned by a duly authorized 
agent of the company insuring said property, and 
that said agent so issuing and countersinging 
said policy shall be a legal resident of the coun- 
ty in which the property insured and protected 
is located. 





LIGHTNING AND WIRE FENCE 





State Fire Marshal of Ohio Comments 
on Loss of Live Stock—How to 
Prevent It 





State Fire Marshal Rogers in his bul- 
letin says as to stock killed by lightning 
carried by barbed wire fences: 


The use of barbed-wire fences multiplies by 
three the loss of live stock by lightning. 

In the prairie states, farm mutual companies 
have worked out the remedy. They find that the 
loss from thunderbolts fired along fence wires, 
which constitute two-thirds of the total loss on 
cattle, horses and sheep by lightning, can be 
obviated entirely by grounding the wires. Last 
summer in Iowa a single stroke running on a 
fence wire killed nineteen head of cattle and 
in Illinois twenty-eight head. During a storm 
cettle drift before the wind against a foe then 
to a fence corner. Sharp barbs in a wire in- 
crease its liability to stroke. 

An electrical discharge from the sky is al- 
ways seeking a home with mother earth, but if 
it reaches a good conductor such as an iron 
wire, it follows it to a point at which there is 
an easy jump to the ground. A steer being 
two-thirds water is an ideal conductor. When 
wet with rain he gives off a warm vapor which 
makes an easy path for lightning to follow to 
the earth. So, standing near a charged wire he 
is an easy mark. 

An adjuster in Iowa reports: “Lightning killed 
three steers about a half mile from where it 
struck the fence in one direction, and in the 
opposite direction a cow and colt were killed 
by the same discharge.” 

All the delegates to the annual meeting of the 
American Association of Mutual Fire Insurance 
Companies at Denver agreed that the loss of 
stock from lightning was reduced two-thirds by 
the grounding of wire fences. F. E. Lynch of 
Nebraska said that in 900 reports he had had of 
stock killed, 80 percent stated: “Cattle lying 
close to fence, wire melted and post split.” 
The president of the association, Mr. Forbes, 
said: “In my company 60 poreems of buildings 
are rodded. On the rodded buildings we lost 


two dollars in nine years; and on the 40 percent 
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not rodded we lost $5,000, and the same rule 
applics to grounding wire fences.” 

In Kansas recently 500 feet of wire fence was 
melted by lightning. 

Officers a number of western mutual com- 
panies in reply to questions from this depart- 
ment, have given their experience with different 
methods of grounding. The size of the wire 
used in the different states varies from No. 
14 barbed to ¥%-inch iron rod. The distance 
advised between ground wires varies from 64 
to 200 feet. All these methods have proved 
satisfactory. Near corners and in depressions 
each post should have a ground wire. 

he instructions given by John Emanuel, 
North Bend, Neb., are terse: “Cut galvanized 
No. 12 wire in lengths of eight feet. On a 
rainy day start the boys out with wagon and 
team, a hammer and fence staples and a wagon 
end gate rod. With this rod they can push a 
hole in the ground beside the post three feet 
deep. The lower end of the wire goes in this 
and the upper end projects a little above the 
fence post. Be sure that this wire is stapled 
good and solid to every fence wire and the post. 
This is a good pastime for the boys—better than 
going hunting.” 


SIDELIGHTS FROM OSAKIS 


(CONTINUED FROM PAGE 3) 
convention of the National association 
at St. Paul a success. W. B. Strickland 
of St. Paul sent a letter ta the state 
board, seeking the help of the field 
forces. 

To Investigate Brainerd’s Protection 

It was decided to appoint a commit- 
tee to look into fire protection conditions 
at Brainerd, Minn. Fires have been 
frequent there and losses heavy. It is 
said that the city has voted to sell $200,- 
900 bonds to improve the fire protection 
facilities. ; 

Owing to lack of accommodations but 
few men bring their wives. The ladies 
at hand were Mrs. H. I. Howe, Mrs. 
C. W. Davis, Mrs. W. A. Baumann, 
Mrs. H. E. Whitchurch and Mrs. F. S. 
Schoen. 





The Day of Fishing 

Wednesday was spent entirely in fish- 
ing. Early in the morning the fleet of 
twenty-five boats put out to sea in 
command of Admiral W. O. Chamber- 
lin. The finny tribe were not tempted 
by the insurance bait, but enough were 
secured to feed the hungry crowd that 
gathered in the woods. D. B. Jones of 
the Niagara caught the largest bass. R. 
J. Hirsch of the Western Adjustment 
and L. F. Daniel of the Queen scored 
the largest number of points. The big 
boat brought over those who did not 
fish, the cooks and provisions. The fish 
dinner in the woods is one of the most 
delightful features of these annual meet- 
ings. Mrs. C. W. Davis, wife of the 
special agent of the St. Louis Fire, and 
Mrs. Whitchurch, wife of the Continen- 
tal special, participated in the fishing 
contest. 

Manager Walter I. Fisher of the rat- 
ing bureau had Inspector McLaren of 
Duluth, Inspector Brant of Minneapolis 
and Inspector Howe of Winona on 
hand. 

The Blue Goose Séssion 


The Blue Goose meeting Tuesday 
night was a conspicuous success. Re- 
freshments were served by a hustling 
committee. Custodian of the Goslings 
W. O. Chamberlin was at his best, 
dressed as “Mother Goose.” The guards 
were garbed in array fantastic. Mr. 
Bowe of the Springfield dressed as a 
soubrette created much amusement. 
Particular attention was given to 
Churchill of the Security and Whit- 
church of the Continental. The crown- 
ing event came after the meeting closed 
at midnight. The uniformed ganders, 
headed by Chamberlin, all carried can- 
dles and formed a procession to the 
pier. The night was dark as Egypt. 
The white-robed ganders and their can- 
dles, with some red light burning and 
a few Roman candles shooting over the 
water, created a weird scene. 

Dipped Into the Cooling Water 

At the end of the pier the custodian 
had Norman J. Theiss of the National 
of Allegheny. He was called “Father 
Time,” with his blue shirt, overalls and 
farmer hat. At the proper command, 
Gosling Theiss dove into the cooling 
waters amid lusty cheers from the on- 
lookers. At least one gosling has lit- 
erally and truly had his feathers wet. 





Gosling Theiss entered into the spirit 
of the occasion so heartily that his 
stock went up above par and he made 
himself “solid” with the crowd. 

Mr. Theiss was formerly a local agent 
at Nelsonville, Ohio. He did some per 
diem work for a few of his companies 
and then was sent into western Penn- 
sylvania by the National of Allegheny. 
A few weeks ago he was transferred 
to Minnesota. 

Dissatisfied With the Idlewilde 

The Idlewilde hotel has a pretty set- 
ting on this beautiful lake. The facili- 
ties are here for satisfying the wants of 
a meeting of this kind. The hotel man- 
agement, however, received considera- 
ble criticism for its tactless attitude 
toward the insurance men and it is 
likely they will go somewhere else next 
year. 

President John F. Stafford, who has 
managed the details of these meetings, 
is the right man for such work. He 
deserves credit for what he has done, 
both at these meetings and for his 
onerous labor in getting the Blue Goose 
club rooms at Minneapolis equipped 
and in running order. 

R. L. Bruen had charge of the guides 
and fishing accessories, as well as han- 
dling many of the features of the meet- 
ing. He always makes good. 

Manager J. Frank Edmonds of the 
Commercial Union, who participated in 
the festivities last year, sent a letter of 
regret. 

A new agency was sprung on the spe- 
cials at Osakis. In one of the head- 
quarters where “goose milk” was dis- 
pensed in the town, some early comer 
had captured a lot of company signs 
from local agents and put them up back 
of the mahogany. The register of the 
new agency was inspected by a number 
of field men. 

All companies operating in Minnesota 
or North Dakota, stock and mutual, are 
either active or cooperating members 
except the Northwestern National, Mil- 
waukee Mechanics and Spring Garden. 





Personal Side of the Business 
(CONTINUED FROM PAGE 10) 
thrown out of a buggy against a tele- 
phone pole and received injuries from 
which he succumbed next day. His 
home was at Lone Tree. Mr. Jayne 
remembered the reunions of Revolu- 
tionary War veterans and enlisted in 
the Civil War at the age of 43. He has 
sold insurance all his life and had writ- 

ten $150,000 this year. 


The Milwaukee board held a memo- 

rial meeting Friday afternoon in trib- 
ute to one of its members, Frank J. 
Stiglbauer, who died last week. A com- 
mittee consisting of C. B. Weil, August 
Rebhan and J, B. Leedom presented a 
memoir. Mr. Stiglbauer was one of the 
city aldermen. 
_ Homer Egleston, for many years an 
independent adjuster at Cincinnati and 
recently employed in a clerical capacity 
at the home office of the Union Central 
Life, died on Thursday of last week. 
Mr. Egleston was well-known and at 
one time was special agent for the Com- 
mercial Union. 

Lewis E. Snow, of the insurance firm 
of Delafield & Snow, died Sunday in St. 
Louis. Mr. Snow was in his sixty-sixth 
year. He had been a conspicuous and 
influential figure in insurance circles in 
St. Louis for almost half a century, be- 
coming a member of his firm more than 
forty years ago. His brother, E. G. 
Snow, is president of the Home Insur- 
ance Company of New York. 


The funeral of Frank W. Purmort, 
late secretary of the Central Manufac- 
turers’ Mutual, at Van Wert last week, 
was largely attended by fire insurance 
men. Among those present were: 

R. Smith, Richland County Mutual; G. W. 
Deyarman, Merchants & Manufacturers Mutual; 
Fon. Wm. M. Hahn, North American Mutual; 
F. S. Nail and A. J. Summerville, Lumbermens 


Mutual; J. M. Cook, Mansfield Mutual; W. M. 
Hiltabiddle, Akron Mutual; W. S. Sterrett, Cin- 
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Tr Concordia Fire 





U f \ ») @) i { 6 x 
ANCASHIRE Insurance Company 
of Milwauk i 
F R F Milwaukee, Wis. 
CashCapital - - - $ 300,000.00 
, Reinsurance Reserve - - 989.64 
Reserve for all other Liabilities 134,211.72 
NetSurplus - - - - 590,619.59 
Total Assets - . 3,445,820.95 


GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr,, Vice-President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


Of Liverpool, England 


CHARLES E. DOX, Manager 





BIERCE & SAGE, General Agents for Michigan 
and Ohio, Whitney Opera House Block, Be. 
troit, Michigan. 


SPECIAL “er T. Kirxwoop, Cleve- 
land; Frank M. Sac, Detroit; Gzo. B. 
SzepGwick, Ishpeming, Michigan. 


Western Department 


571 La Salle St., 





Chicago, Ill. 





romeo PALE NIX commany 





OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Galle Street, CHICAGO 


J. H. LENEHAN, General Agent CHAS. R. STREET, Ass’t General Agent 


The Delaware Fire Insurance Co. of Dover, Delaware 


R. A. RICHARDSON, President. Wma. D. Denney, Secretary. 











Gen’! Agt. for the United States 
61 WILLIAMS ST., N Y. 


Capital $200,000.00. Vedder Underwriter Co. 





H. G. Buswell, Cook County Manager, Chicago F. C. Sammis, State Agent, Mianeapolie 
W. S. Wolverton & Son, State Agents, Oklahoma City 


Gorham-Braden Company, General Agents 


$0 South Fourth St., Minneapolis, Minn, 
Camden Fire Ins. Assn. of Camden, N. J. County Fire Ins. go of Philadelphia, Pa. 


Hawkeye Ins. Co. of Des Moines, Ia. New Brunswick FireIns. Co. of New Brunswick, N.) 
New Amsterdam Casualty Co. of New York, N. Y. Illineis Surety Company of Chicago, Ill. 


Agents Wanted in Minnesota and Wisconsin 


VIRGINIA STATE Louisville Insurance 


INSURANCE COMPANY | 
OF RICHMOND | Company 
Geo. L. Christian, President ‘FIRE AND TORNADO INDEMNITY 
Robert Lecky, Jr., V. Pres. and Sec'y 
Assets - - - $891,468.32 
Surplus to Policyholders 309,880.08 


Agents Wanted in Illinois | 


SHIPMAN & WAYNE: 


General Agents 
GEO. L. PLATT, Special Agent : General Agents 
159 LaSalle Street CHICAGO 184 La Salle Street 


SURPLUS. LINES 


For Local i Agente, only after the lar channels have been exhausted, We can furnish you a policy 

risks covering up to. $40,000 ina dicate of London Lloyds Underwriters that accept 
i iness only through our office. Teediote binders given. 10% commission paid to 
agents and brokers except in the States of Illinois and New York. We also write AUTOMOBIL insur- 
ance covering against fire and theft anywhere in the United States, Europe or Canada. Commission, 10% 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS 


MARSH & McLENNAN 


New York Office: 
54 WILLIAM STREET 


Eastern Fire Insurance Co. 
ATLANTIC CITY, NJ. 
Total Assets $486,514.93 Capital $200,000 
Net Surplus $89,547.49 








In business continuously under the same 
| Management since 1872. 


Application from leading agencies solicited. 


Henry P. Magill & Co. 





Chicago 





Chi Office: London Office: 
159 LA SALLE STREET 123 BISHOPSGATE STREET 
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cinnati Mutual; W. H. Cook, Ohio Retail Gro- 
cers Mutual; F. H. Ellsworth, Ohio Under- 
writers Mutual; J. R. Vernon, Ohio Mutual; C. 
A. Ross, Western Mutual; I. M. Chrissinger, 
Southern Millers Mutual, St. Louis; Justin 
Peters, Pennsylvania Lumbermens Mutual, Phil- 
acelphia; H. J. Cunningham, National Manufac- 
turers Mutual, Janesville, is.; . Smith, 
state agent, Ohio Farmers; F, J. Chapple, local 
agent, Cleveland; J. H. Brock, local agent, Co- 
lumbus, Ohio; E. J. Johnson, general agent, 
Koston; J. R. O’Connor, —— agent, Buffalo; 
Geo. R. McConnell, special agent, Troy, Ohio; 
J. H. McConnell, local agent, Marion, Ind.; 
A. O. Burdick and J. D. Sheahan, Chicago. 


Leonard Schlegel of Racine, Wis., 
has represented the Concordia as local 
agent for thirty-five years and is held 
in high esteem by the company. In 
honor of his long service the Concordia 
will defray his expenses to Yellowstone 
Park. 

Last spring the company paid tribute 
to another thirty-five-year agent, Frank 
W. Suelflow of the F. W. Suelflow & 
Sons agency of Milwaukee. The com- 
pany tendered him a sumptuous ban- 
quet. 


Manager Charles E. Rollins of the 
Argus of Chicago has been married to 
Miss Aste K. Lohner. Mr. and Mrs. 
Rollins are spending some time on the 
Rollins farm in Wisconsin. 


GOOD MEETING AT OMAHA 
(CONTINUED FROM PAGE 1) 
members to the fact that there is an 
act now before the Dominion Parlia- 
ment at Toronto making it a penal of- 
fense to rebate any part of the insur- 
ance premium to the assured, and ex- 
pressed the hope that the time was not 
far distant when a law of this kind 
would be on the statute books of every 

state in this Union. 

He also set forth at some length 
the results obtained for the local agent 
by the National association and wanted 
the agents of Nebraska to appreciate 
this fact and do what they could as a 
body to hold up the hands of the na- 
tional officers. 

Address by Company Representatives 

This paper was followed by addresses 
by E. P. Fitch, assistant secretary of 





the State Insurance Company of 
Omaha; W. H. Ahmanson, assistant 
secretary of the Nebraska Under- 


writers, and C. O. Talmage, assistant 
secretary of the Columbia Fire, all 
speaking from the companies’ stand- 
point and assuring the members of the 
state association the hearty cooperation 
of their companies as defined by the 
tules of the National association. 
Beeson Talks on Rates 

A. G. Beeson, rater for Nebraska, 
gave a very interesting and instructive 
talk relative to the operation of the 
Dean schedule and his experiences with 
the different rating schedules covering 
the period of twenty-seven years. 

Talks were also made by J. D. Foster 
of the H. E. Palmer, Son & Co. agency 
and T. F. Horn of Auburn, Vice-Presi- 
dent Paul Colson of Fremont, J. W. 
Robbins, C, C. Pollard of Fremont and 
others, following which was the report 
of the nominating committee, which 
was unanimously adopted, resulting in 
the election of officers already named. 

Respect Ownership of Expirations 

The following resolution was pre- 
sented and unanimously adopted: 

Members of this organization shall consider 
the knowledge of expiration of risks, placed with 
them by fellow members or coming into their 
possession by reinsurance of a company or 
transfer of a company from one agent to an- 
other as confidential, and soliciting of such risks 
by them or others over whom they have con- 
trol shall be considered a violation of the rules 
of this board and contrary to the spirit of per- 
sonal honor upon which the association is 
founded, 

The newly elected president, Paul 
Colson of Fremont, made a brief talk 
on the benefits of the organization and 
went on record guaranteeing a material 
increase in the Nebraska membership 
during the coming year. 

Delegates and alternates were elected 
to the national convention at St. Paul. 
Beeson Is Host at Luncheon 

Before the adjournment Rater A. G. 
Beeson invited the out-of-town mem- 





bers of the state association, as well as 
the Omaha members, to take luncheon 
with him at the Omaha Club, which 
was gladly accepted, and on motion 
the association adjourned to the Omaha 
Club as the guests of Mr. Beeson. 

Plans were partly perfected at the 
meeting to make a special canvass of 
the smaller towns for members, after 
which Secretary Putnam of the Na- 
tional association is to be invited to 
assist the association in forming an or- 
ganization of at least five hundred 
members. 

The meeting was well attended and 
the most enthusiastic one ever held by 
the state association. The out-of-town 
representation was splendid and every- 
thing passed off smoothly. 

The local companies, the Columbia 
Fire, Nebraska Underwriters and the 
State, made special efforts to enter- 
tain their visiting agents and had their 
representatives at the meeting to see 
that they were well cared for. 


Splendid Spirit Is Manifest 


There will be an enthusiastic delega- 
tion to the national meeting and there 
is no doubt but what the Nebraska 
members will be heard from when it 
comes to helping things move with a 
vim at the convention. The outlook 
for new members is very encouraging 
and the results cannot help but be up 
to the expectations of the organization 
as expressed by President Colson, “The 
time is ripe to perfect one of the larg- 
est state organizations of the National 
association in Nebraska and the local 
agents realize that they must have the 
support of the National association if 
things are to be held in line.” Secre- 
tary Putnam will find the Nebraska 
field ripe for the harvest and the mem- 
bers of the state association willing 
and ready to give him their hearty 
support. 





After Druggists’ Indemnity Exchange 

The suit started by Superintendent 
Vandiver of Missouri to put the Drug- 
gists Indemnity Exchange, a St. Louis 
interinsurance concern, out of business 
will be tried Aug. 8. The superintend- 
ent holds that the concern, not being 
incorporated or licensed in Missouri, 
has no legal standing there. It is man- 
aged by John W. Daugherty, former 
manager of the Mercantile Town Mu- 
tual. It does considerable business in 
Missouri and is said to do some in IIli- 
nois and Kentucky also. 





Town Report on Fargo 

The Fisher Rating Bureau has issued 
a new tariff for Fargo, N. D. The fire 
department has ten full-paid and four 
part-paid men, seven horses, a 1,000- 
gallon steamer, one hose wagon, one 
hook and ladder truck with 30-gallon 
chemical, 4,000 feet of hose besides 
some smaller equipment, The water- 
works is direct pressure, with two 
pumps of 3,000,000 gallons capacity 
each. Fire pressure is 90 to 100 pounds. 
There are twenty-three miles of mains, 
240 double hydrants, of which 180 have 
steamer connections. There is a dupli- 
cate 12-inch supply main in Broadway 


from the pump house to the Great 
Northern station. 





. agg ma of -~ mo and mutual fire com- 
anies in Pennsylvania last - 
971; losses paid, $12,180,715, — 

Whilden & Hancock of New York have been 
appointed managers of the Philadelphia Under- 
writers for the New York suburban territory. 

The Western Factory Association has se- 
cured the $200,000 line on the plant of the 
American Fork & Hoe Company at Memphis, 
enn. 

The semiannual statement of the Glens Falls 
Shaws — eats. an ineyense for the 
alf year o ’ > net 
increase $136,199. — 

The Philadelphia, Pennsylvania and Del- 
aware Insurance Directory for 1908 has been 
issued by J. H, C.. Whiting, Locust and Fourth 
streets, Philadelphia. The price is $2. 

Fred M. Gund, the manager, will move the 
western department of the Williamsburg City 
at Freeport, Ill, to the old German Insurance 
Company building Aug. 1. That will give more 
space and better light. 








POINTERS ed 


FOR LOCAL AGENTS. 








Question—A policy for $500 is issued 
covering pro rata on a general form 
calling for $18,000 insurance, as follows: 


$2,000 on their two-story frame metal roof 
building, etc. 

$1,500 on their one-story brick and frame 
shingle roof, etc. 

$1,000 on their one-story brick asbestos roof 
foundry building, etc. . 

$1,500 on their one story frame asbestos shin- 
gle and metal roof building, etc. ’ 

$500 on the one-story frame shingle roof build- 
ing, 25x60 feet, etc. ‘ 

$1,000 on their stock of steam fitters’ supplies, 
t 


F $500 on their office fixtures, etc. 

$4,500 on all fixed and movable machinery, 
“500 on stock in course of construction, com- 
pleted, etc. , 

$1,000 on engine and boiler, etc. 

$3,000 on patterns and stock, etc. ; 

$300 on tools used by the assured in machine 
shop, etc. 4 

$200 on tools used by assured, stored in two 
story, etc. 

$500 on two story buckmetal roof pattern 
vault, etc. 

A fire occurs when the total insur- 
ance on the general form actually in 
force is only $10,888,48 instead of $18,- 
000, as called for. The loss is $5,510.56. 
Should the loss be adjusted on the ba- 
sis of $18,000 insurance in force or upon 
the amount of insurance actually in 
force? There is no coinsurance clause 
attached to the policy. 

Answer—We submitted your question 
to an experienced adjuster, who states 
that a form such as you submit does 
not guarantee that the assured will 
carry $18,000 of insurance, but is mere- 
ly a convenient way of showing the dis- 
tribution of a company’s liability over 
the various items. Under such a gen- 
eral form calling for $18,000, the com- 
pany with a policy for $500 assumes a 
liability on each item in the form of 
500-18,000, or 1-36 of the amount named 
for such item. In other words, it is 
equivalent to issuing a policy insuring 
specifically on each item for the follow- 
ing amounts: On item 1, $55.55; on 
item 2, $41.66; on item 3, $27.77; on 
item 4, $41.66; on item 5, $13.88; on 
item 6, $27.77; on item 7, $13.88; on 
item 8, $124.98; on item 9, $13.88; on 
item 10, $27.77; on item 11, $83.32; on 
item 12, $5.56; on item 13, $8.33; on item 
14, $13.88. 

In the absence of information as to 
the amount of loss under each item of 
the form, it is impossible to say what 
amount this policy would contribute. It 
would, however, contribute to any item 
in the ratio that the foregoing amount 
on that item bears to the total insur- 
ance on that item, whether such insur- 
ance be the pro rata proportion of poli- 
cies written under general form or the 


full amount of specific policies on that 
item. 





_ “If I wuz a centipede,” said the hobo, read- 
ing the advertisement of an accident policy pay- 
ing $5,000 for the loss of a leg, “I’d get one of 
ese polerces and proceed to hev less legs and 
more money.” 











RED. S. JAMES & CO. 


171 La Salle Street, Chicago 
Age for the Connecticut. Phenix, Mechanics & 
T National of Hartford, British America, Ger 
man A » North British & Mercantile Calumet 
Amectcan onding Company and Casualty Company of 
For $u Lines, unexcelled facilities in Central 


Insurance (Ltd.) of England and at Londoa 
Lloyds-—Special Exclusive Binding Contract, 


RITCHELL, MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 





Sole Agents: Phenix of London; ngtield 
FP. &M.; American, N. J.; United Piremen's; 
Spring Garden; Security, Ct.; County, Pa.; 


Camden; Teutonie, La.; Pelican; Western Re« 
serve; Commercial Union; Commonwealth. 


CHAS. A. NEWTON & CO. 


159 La Salle St., Chicago 
Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 








Leading Agents and 








Brokers 
ARRY M. COUDREY AGENCY CO 
GENERAL INSURANCE AGENTS AND BROKERS 
1326-1346 Pierce Bidg., St. Louis 

Correspondence solici‘ed. Commissions paid non-resident 

agents and brokers. Long dist teleph Rep t 

ing Norwich Union, Hamburg-Bremen, Philadelphia Under- 

writers, Fidelity, Orient, Delaware, Austin, Frankfort, N. Y. 

Plate Glass, Columbia, and U. S. Fidelity and Guaranty of Md 


CHURCHILL WHITTEMORE CO. 
= Successors to Wall & Whittemore 


118-120 North Fourth Street - - ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Lou's properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 














' Cash capital, $200,000. Cash sur- 
| plus, $200,004.35. Eastern depart- 
ment, 19 Liberty St., New York. 
W.L.PETTIBONE & CO., Managers. 








Actuarial. 


J H. NITCHIE, 
e 








ACTUARY, 
153 La Salle Sireet, 


919 Association Building 
Central 739. 


CHICAGO 


TELEPHONES: Automatic 3992 








Wnsurance Attorneys. — 


Hartwell Cabell. 
amas & KOHL, 








J. Louis Kohl, 


Attorneys at Law, 
810 First Nat’! Bank Bidg., Cincinnati, O. 


Special attention given to insurance cases. 





Want Column 








Two dollars per insertion of five lines, 
Additional lines, 40 cents 
each per insertion. 


a 





WANTED—A few experienced Life In- 
surance Stock Salesmen, who can furnish 
gilt-edge references to place stock for a 
Million Dollar Company. The first of its 
kind to organize in its respective state. 
Address R-21, care Western Underwriter. 





WANTED—A general agent for Cin- 
cinnati and Cleveland, Ohio, with contrib- 
uting territory. First-class contract with 
continuous renewals to the right man. 
Address The Ohio State Life Insurance 
Contpany, Columbus, Ohio. 


WANTED—Young man who is good 
solicitor to make permanent connection 
with strong local agency. Salary or com- 
mission contract. H-31. 


WANTED—Man big enough to manage 
the state of Indiana. Liberal commis- 
sions with permanent renewals to the 
right man. The Ohio State Life Insur- 
ance Company, Columbus, Ohio. 











“THB OHIO COMPANY," 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety oni Bonds, 
Chartered Under Ohio Lawes, 


€200.000 Doposited with Insurance Commissiones 
‘STRICTLY FIREPROOF 


nore. BREVOORT 





HOTEL 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 
The Patronage of Insurance Men 





Is Solicited. 












THE WESTERN 


UNDERWRITER. 


July 30, 1908. 
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ILLINOIS LIFE 





INSURANCE COMPANY §:: CHICAGO 
JAMES W. STEVENS, President 
Offers ptional indu to to sellalde cad enenguine teas who ave engestoneed fs or who would like 
Address the HOME OFFICE; 
FORT DEARBORN BUILDING 134 MONROE STREET 











The Fidelity and Casualty Company 


97 to 103 Cedar Street, New York City 


This Company grants insurance as follows: Bonds of Sereeyehip for persons in posi- 
tions of trust, Fidelity Bonds, purgers Plate Glass, Steam Boiler, Fly Wheel, Employers, 
Public, Teams, Workmen’s Collective, Elevator and General Liability; Personal Accident 
Health, Physician’s Liability and Bonded Attorneys’ List. 


Assets Capital and Surplus Losses Paid te Jan. 1, 1908 


$7,537,429.91 $2,013,400.24  $26,629,131.90 


GEO. F, SEWARD, President; ROBT. J. HILLAS, Vice-President, Sec’y and Treas, 
ENRY CROSSLEY, Assistant Secreta 
FRANK E. LAW, 24 Assistant Secretary; GE@. W. ALLEN, 34 Assistant Secretray 


THE SUCCESSFUL AGENT 


Practical Hints for the Seller of Life Insurance 
THE PRINCIPLES OF INSURANCE EXPLAINED SO SIMPLY THAT ANY 
LAYMAN CAN READILY UNDERSTAND 
By WILLIAM ALEXANDER 


In his introduction to “The Successful Agent” the author says: 

The primary object of this book is to teach the agent how to sell life insurance—how 
to make money in his business. 

Incidentally it will prove interesting and of value to the general reader, for the book 
explains life insurance in a way which any layman, as well as any youthful agent, can 
readily understand. 

The old agent will find much in it that is new, and may be reminded of important 
truths that he has forgotten, but its chief value for him will be that he can utilize it in 
instructing his canvassers. He may also wish a few additional copies for important 
customers. 

The book is handsomely printed on “featherweight” paper, from new, clear type, and 
is handsomely bound in cloth with title in gold. Copies are also bound in flexible leather 
for convenience in carrying about, also making a more showy book. 

PRICES: Bound in Cloth, $2.00; Bound in Flexible Leather, $2.50 
Mailed to any address, postpaid, on receipt of price 
THE SPECTATOR COMPANY, 135 William Street, New York 


AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 





OFFICERS 

















ADDRESS 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 





1860 47th Year 


Home Life Insurance Company of New York 
GEORGE BE. IDE, President 





Assets, $19,009,550.82 LIABILITIES, $17.925,901.04 
Dividead-End 





Dividend-Endowment Fund (Deferred Dividends) - - 1,621,413. 
Net Suri ; . ; : : #1:083.648.98 
in Ferce, - - : - - 86,113,559.00 
“Mr. Hughes failed to bring out a single questionable transaction.” 


New York Sun, 14-18-05 


THE YEAR 1906 SHOWS LARCEST QAIN OF 
INSURANCE IN FORCE IN COMPANY'S HISTORY. 


The Most Popular Up - to - Date Policies 


CONTAINING MANY TALKING POINTS. 
Managers and General Agents Wanted in Illinois, Ohio, Pennsylvania and Georgia. 


Splendid opportunity for men of apoty to make a permanent connection with a well-known Company 
organized under the laws of Ohio and subject to rigid annual examinations. 


Do not delay investiyation but begin at once to profit by selling the matchless contracts of this 
progressive Company. Address 


THE COLUMBIA LIFE INSURANCE COMPANY 
FELIX G,. CROSS, President 
Home Office: Rawson Building, : 








CINCINNATI, OHIO 


IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 
full vilue in approved securtes with in de eee See STs 
uditor wit i 


policy. 
@ Rate of interest earned, 1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 
representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 








The Bankers Life Association 


OF DES MOINES 


A Mutual Association of Preferred Risks. Exceptional 
record for 29 years for Low Rate of Mortality, Prompt 
Payment of Claims, Economy of Management, Security 
of its Funds and Satisfactory Results for its Policy Holders. 





Assets January 1, 1908, $11,736,775.76 





EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
NOTHSTINE & HORNE, Managers, Tacoma Building, Chicago, Il. 


MUTUAL LIFE POLICIES 
ARE EASIEST TO SELL—BECAUSE 


Yearly dividends have been increased for the last three years 
1906-7-8 at a rate equalled by no other company. 

Cash values guaranteed in the new life and endowment policies, are 
equalled by few companies, andexcelled by none. | 

Attractive features have been added to standard policy forms. 

Liberal terms offered producing agents under the 1908 contracts. 











For Information Address GEO.T. DEXTER, 2d Vice President 


THE MUTUAL LIFE 
Insurance Company of New York. 
34 Nassau Street, New York, N. Y. 


The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Co. 
Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 
Assets. $198,320,463.23 





PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 
other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 


452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Placed and Paid jor. 
$1,239,393.45 per day in New Insurance Placed aud Paid for. $162,489.27 per day in payments to Policy- 
holders and addition to Reserve. $72,011.34 per day in Increase of Assets. 





LORISTON M. FAIRBANKS, 
Secretary 


WM. D. FAIRBANKS, 
President 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 








ask sc ceneniadepctervvasetersenccssa $100,000.00 
ial aiid Balen kinins. domhnc mene 272,293.28 
Total Liabilities Except Capital.................... 109,499.61 
ic etih en his sks kipsacseadcon chansevenss 62,793.67 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 
States. 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 








UTSIDE of the large cities, where 
the agency of any reputable com- 
pany is often at a premium, agents 

generally have a wide range of choice 
among surety and casualty companies. 
There are more companies than agents 
who want them in the smaller points. 
Under these conditions an agent may 
well exercise discrimination in choos- 
ing what companies he will represent. 
Considering that all companies are is- 
suing good policies and that they pay 
much the same scale of commissions, 
the agent must look to other points to 
make a preference. Some companies 
are desirable because of their reputa- 
tion. They are old, strong and of rec- 
ognized standing and the agent does 
not have to apologize for them. But 
these characteristics are not the only 
ones by which to judge. There are 
young companies which are just as de- 
sirable. They may be smaller, but they 
are active and ready to help their agents 
all the time. What they want in age 
and size, they make up in brains and 
energy. They are constantly stimulat- 
ing their agents, their advertising de- 
partments are active and well conduct- 
ed, their literature is helpful and stim- 
ulating, they appreciate their agents 
and treat them as an important part of 
the big machine. There are others that 
are so greatly impressed with their own 
dignity that they unconsciously or con- 
sciously fix a wide gulf between the 
home office and the field. They seem 
to think that the agent is sufficiently 
honored in representing so great an in- 
stitution and that it is beneath them to 
take an interest in his small affairs. It 
is not wise for an agent to take on a 
company’s supplies simply because they 
are offered to him. If possible, let him 
learn first what attitude the company is 
going to assume towards him after he 
is appointed, what sort of service it 
gives, what policy it pursues in the 
handling of claims. When there is a 
tange for choice he might just as well 
choose the company that will do most 
to assist him in getting business. 





It is noticeable that what have been 
purely fire agencies in large cities are 
one after another taking on casualty as 
surety companies. .Even those which 
do not take on companies are brokering 
considerable business in these lines. The 
casualty business has grown too im- 
portant to be overlooked. Most of 
those whose lines of fire insurance 
amount to much are going to be so- 
licited vigorously for other lines. A 
fire agent who controls a fine line very 
much prefers that other agents or 
brokers should not get too close to his 
assured. If another gets his liability 
or boiler line and handles it satisfac- 
torily there is danger that in time he 
will edge in on the fire line also. 

Undoubtedly it would be better, es- 
pecially for the casualty lines, if fire 
agents handled fire insurance exclu- 
sively and casualty business was han- 
dled exclusively by others, but that can 
not be in most cases. With conditions 
as they are in the vast majority of 
cities, the fire agent must interest him- 
self in casualty insurance in order to 
protect his fire business from outside 
interferences. 





An agent should if possible represent 
companies towards which he can feel 
the utmost loyalty. If the time comes 
that he has “soured” on the home office 
he is sure to lose much of his efficiency 
and value both to the company and to 
himself. It is then orehahie best for 
all concerned that he should make a 
change. It is bound to happen that the 
interests of the company and the agent 








will run counter at times. The com- 
pany will not accept a risk or authorize 
a rate he wants or it will not settle a 
claim in the way he desires and he is 
likely to become disgruntled, but before 
he allows his dissatisfaction to take a 
strong hold on him he would better 
look at the other side carefully. With 
an experience much broader than his, 
the company is pursuing what it re- 
gards as the best course for itself. If 
that course is generally also good for 
him he would better swallow his disap- 
pointment in the occasional instance 
and look pleasant. It is when he finds 
that the company’s course is against 
his interests in many cases that he may 
well seek another company whose pol- 
icy is more to his liking. For his own 
good, however, he should continue to 
serve one company loyally, making the 
best of occasional disappointments, or 
he should quit it, but he should not 
continue to serve it in a half-hearted 
way, believing that it does not know its 
business and secretly harboring dis- 
loyalty and hatred towards it. 





At the convention of the Pennsylva- 
nia Casualty, Pere L. Wickes, Jr., Chi- 
cago manager of the company, made 
the following excellent remarks in the 
course of a talk on cultivating and han- 
dligg brokerage business: 

“Broker’s business can only be ob- 
tained and retained by building a repu- 
tation for being absolutely square in 
the treatment of brokers and by pro- 
tecting a broker’s business as zealously 
as you would protect your own. Never 
discuss, directly or indirectly,, one 
broker’s business with another. No class 
of business is so difficult to handle as 
broker’s business. While you must pro- 
tect a broker’s confidence and his busi- 
ness as you would your own, you must 
never forget that he represents the as- 
sured; that he is solely interested for 
the assured and himself; that he is paid 
by the assured; that you only are rep- 
resenting and watching the interests of 
your company; and that you are paid by 
your company and just as he should be 
true to his trust, so should you never 
fail in watchfulness in protecting the 
company’s interests. Never lose sight 
of the fact that a broker is not an agent 
of the company. Brokerage business is 
only valuable to a general agency in 
large cities.” 





The agent must be a cosmopolitan. 
His work is not restricted to any class 
of people. He goes to all places of 
business. People as a rule do not relish 
being solicited. They prefer volun- 
tarily to seek themselves what they 
want. But insurance is something that 
few will purchase of their own accord. 
No mail order system has been devised 
that has been successful. Agents must 
hunt out the insurable and point out 
the line of duty and advantage. Men 
have to be convinced. The benefits 
must be explained. 

The solicitor for insurance must, of 
all men, be a man of high reputation 
in order to overcome the natural preju- 
dice of people in being approached for 
insurance. He must be one who can 
adapt himself to the man he seeks to 
insure. Eccentricities of manner should 
be eliminated or at least minimized. 
This does not mean the suppression of 
individuality. An agent without a strong 
personality will achieve but mediocre 
results. 

The agent cannot afford to become 
known as difficult to please. His angu- 
larities should be rubbed off. Friends 
are his stock in trade. He must make 
friends and hold them. To make 
friends, a man must be a friend. 
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Liability Insurance 


Agents writing automobile liability 
policies often could increase their in- 
come by explaining to the assured that 
if he wants members of his family cov- 
ered against suit he must have them 
named as additional assured in the pol- 
icy and pay an extra premium, gener- 
ally 15 percent for one additional per- 
son, 25 percent for two or 35 percent 
for three. This extra premium is easily 
collected in many cases and then the as- 
sured gets the protection he sometimes 
thinks he is getting when in fact he is 
not. 











One of the most effective modes of 
silencing the criticism of the size or 
standing of one’s company is to refer 
to satisfied policyholders. One mana- 
ger whose company has been ham- 
mered pretty hard by his competitors 
seldom tries to satisfy people by refer- 
ence to charts, but tells them to call up 
any one of several well-known business 
men whom he names and ask his opin- 
ion. That generally settles the matter, 
for, although the company has in the 
past been subject to criticism, it gives 
good service and pays its claims and 
has policyholders who are very loyal 
to it. 





The liability agent who would make 
a success of his work must watch the 
fine points. In a general way the poli- 
cies of different companies are very 
much alike, but there are variations in 
phraseology, which may or may not be 
really important and yet have a strong 
influence with the assured. For exam- 
ple, some policies do not make it plain 
that the company will defend all suits, 
whether there is legal liability or not. 
The company may make a regular prac- 
tice of defending groundless suits, but 
the assured wants its definite agreement 
to do so. Then there are endorsements 
which some companies issue that are 
attractive to the assured. One agency 
has written considerable teams business 
in one of the cities on the strength of 
an endorsement by which the company 
agrees to protect the assured against 
liability for injuries caused by his 
horses while at a blacksmith shop being 
shod or being taken to or from such 
shop by persons other than the em- 
ployes of the assured. The fact that 
the company had to pay for the death 
of a child caused by a horse under such 
circumstances makes a good talking 
point in showing the advantages of this 
endorsement. 





General agents of companies, who un- 
der their contracts have the handling of 
claims often find this fact of great ad- 
vantage to them in soliciting business. 
For some reason many members of the 
public are suspicious of an insurance 
adjuster. They have an erroneous idea 
that he is a cold-blooded individual, 
whose sole aim is to get out of paying 
losses. In liability insurance the 
thought of having one’s employes deal- 
ing with such a person is distasteful to 
some employers. If, on the other hand, 
the agent, whom they know personally, 
is going to handle the claims, they are 
much better pleased. That the regular 
adjuster might handle them better and 
save trouble for all parties concerned 
makes no difference. The assured does 
not know this, and if he is one of those 
who does not like adjusters he prefers 
that the agent handle the claims. 





In going after big risks, as everybody 
else does, and thus making them targets 
and forcing down the rates, many 
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agents neglect a class of business which 
could be more easily secured, would pay 
a much higher rate, would remain on 
the books better and would not make 
a big hole in the premium income in 
case of its loss. Such business is the 
minimum premium risk. While the big 
factory is being worked by every agent 
and broker there are dozens of little 
concerns, whose premiums at going 
rates would amount to perhaps only 
$15 or $20, but which must pay $25 as 
a minimum, which are being neglected. 
Then there are also the teams and gen- 
eral liability business of the small mer- 
chants, the contingent liability insur- 
ance which owners of buildings ought 
to carry when they are being pointed or 
repaired, and many other small classes 
which are really cream. 





Other factors being equal, the rate on 
the public liability risk, at least, of a 
natural gas plant, must be made higher 
than that for the similar risk incidental 
to the distribution of artificial gas. Off- 
setting this in some degree, perhaps, is 
the fact that the natural gas plant will 
ordinarily, in proportion to population, 
have a larger number of employes to 
look after the reducing valves and the 
somewhat complicated mechanism of 
the installation than would an artificial 
gas concern serving the same territory. 
It is therefore necessary that full par- 
ticulars be given as to the character of 
the installation of all natural gas plants 
upon which a quotation for public lia- 
bility insurance is desired. It is possi- 
ble that the employers’ liability risk of 
the natural gas plant is not much, if 
any, more hazardous than that of the 
artificial gas plant. We are not pre- 
pared to so believe, although our ex- 
perience on that side has not given us 
ground for a positive opinion.—F. & C. 
Bulletin. 





One of the companies calls attention 
to the fact that salesmanship in liabil- 
ity insurance is scarcely in vogue. Many 
agents seem to think the only way to 
land business is to get a lower rate. 
The fact that no company can expect 
to carry business at a loss does not oc- 
cur to the agents. If a company writes 
at less than cost it will relax on its 
service. The agent seems to get rates 
to suit the customer rather than the 
company. It is up to the agent to use 
the principles of salesmanship to pro- 
duce the business. It does not require 
a strong man to get business at less 
than cost. It is the mark of strength 
when an agent can secure business at 
rates that are profitable. In such event 
the assured is convinced that a cheap 
rate means unsatisfactory service. 

Fire agents get accustomed to tariff 
rates, and while in some localities there 
is rate cutting, the general tendency is 
to write at the tariff. When they solicit 
liability they find no tariff and an ef- 
fort is made to get lower rates than are 
offered by competitors. 

The liability premium covers more 
than indemnity. It includes inspection 
and legal service. To get a service that 
will be satisfactory means something. 
A cheap rate means cheap service, and 
cheap service means annoyance, dissat- 
isfaction and detriment to the assured’s 
business. 





The canvassing that will bring re- 
sults must be based on a rounded serv- 
ice—the selection of the right time to 
approach the prospect, the use of the 
right argument, the right illustrations, 
the right combination of indemnities, 
the right policy. Study your work, 
and do not be dependent upon chance 
success. 
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Surety and Fidelity 


Agents can sometimes develop con- 
siderable acceptable business by induc- 
ing obligees to accept a form of bond 
different from what they really de- 
manded, the form desired being one the 
company would not write. For in- 
stasice, where the obligee desired a 
bond guaranteeing the payment of 
money to him by the obligor, who was 
to collect it, the surety company would 
not issue the bond because the obligor 
was not in a position to put up the 
necessary collateral. The obligee con- 
sented to the substitution of a fidelity 
bond, guaranteeing the obligor’s faith- 
ful performance of his duty as col- 
lector for the obligee. In the former 
case the surety company would have 
been liable for the money if the obligor 
did not collect it and pay it over, in the 
latter it became liable only in case the 
money was collected but was not 
turned over. 

In this connection an experienced un- 
derwriter says that men who are not 
familiar with the fine points of surety- 
ship often let desirable risks get away 
from them because they do not know 
how to handle them. The cases which 
are out of the ordinary often are the 
most desirable if one knows how to 
deal with them properly. In a city like 
Chicago every contractor knows what 
contract rates are and where to go 
shopping when he wants the lowest 
figure. So, in the case of large fidelity 
schedules, they are generally written in 
competition at a low rate. But when 
an agent can show a man how to use 
a bond to advantage in an unusual case, 
he can charge him a reasonable rate 
for it and get it. 








It has been suggested that it would 
Save surety companies many losses on 
contract bonds if their applications 
called for a much more detailed finan- 
cial statement than the form in use by 
most companies does. While the ap- 
plications cover the items of cash, bills 
receivable, accounts receivable, material 
on hand, plant and a few others, one 
Chicago agency requires an itemized 
statement of most of these, showing 
where money is deposited, from whom 
bills and accounts are due, for what 
and for how long they have been due, 
in what courts judgments in favor of 
the applicant have been given and the 
present status of the judgment and of 
other specific information of a similar 
character. The result is that an exam- 
iner at the home. office or a company 
from which reinsurance is being sought 
is much better able to form a judgment 
as to the desirability of the business 
than if the information called for on 
the application blank alone were given. 
Agents who are not permitted to exe- 
cute contract bonds would doubtless 
save their companies money if they re- 
quired such full information, although 
in so doing they might have more busi- 
ness turned down. On the other hand, 
they probably would have bonds issued 
where they are refused on the applica- 
tion simply filled out as given. - 





One of the companies in discussing 
bonds of counter indemnity in a fidelity 
transaction says that in some instances 
where it is unable to issue the bond, it 
is asked to do so in return for a 
counter bond given by some reliable 
person in behalf of the applicant. The 
company says: 

“We consider that it would be an act 
of bad faith on our part to bond a man 
upon receiving security ourselves when 
we would not bond him otherwise and 
on his own merits—unless we did so 
after having stated the circumstances 
fully to our assured and received his 
consent to the course described. 

“We know that some surety com- 
panies do not deem it necessary to go 
to this trouble, but we do not see how 
there can be two opinions about it. 


limit; in addition they are entitled to 
believe that our inquiries are thorough 
and that the career, antecedents and 
personal environment of the person 
bonded are such as to give promise 
of high character and efficiency. It is 
obvious that the assured is deceived 
when, expecting and paying for all this, 
he gets instead, without knowledge, an 
employe whose credentials are so de- 
fective that the surety company is not 
willing to take the risk unless it re- 
ceives counter security.” 





As a rule a personal surety bond be- 
comes a questionable security in case 
of loss. A personal surety signs not for 
money consideration, but to accom- 
modate a friend. The surety company 
is in the business for gain. When a 
loss comes the personal seurety faces 
ruin or perhaps serious embarrassment. 
The personal surety perhaps transfers 
his property or otherwise tries to 
squirm out. The surety company ex- 
pects losses. That is a part of its life. 
Unless it paid losses its reason for ex- 
istence would cease. It must settle 
equitably or suffer in prestige. A per- 
sonal surety usually has the sympathy 
of the community at the time of a loss. 
The authorities feel some sentiment in 
forcing payment. In corporate surety 
sentiment has no part. Losses are ad- 
justed on a business basis. 





One office which has been very suc- 
cessful in writing contract bonds makes 
it an invariable practice to turn down 
any applicant who objects to giving his 
bank statement and giving the agent 
letters to the bank to verify it. Some- 
times applicants for bonds do this and 
say, “If you are going to require all 
that red tape, I will go somewhere 
else.” The agent so often has found 
that there is something wrong with 


such men that he does not desire their 
business. 





One of the hardest problems con- 
fronting managers and general agents 
of surety companies is how to get busi- 
ness out of the small cities and towns. 
It is not a difficult matter to get agents 
at these points, but it is hard to get 
those who will do any considerable 
business and keep it up. It often is 
useless to transfer the agency to some- 
body else, as he will do no better than 
the old agent. What appears to be 
needed is more ouneeal supervision, 
more frequent calls by special agents 
or other company representatives. But 
keeping traveling men in the field is 
expensive, and few companies have yet 
concluded that the volume of business 
to be secured would warrant that ex- 
pense. Accordingly the country field 
remains largely uncultivated, except 
where here and there an active agent 
makes a strong drive for business. 
There is business to be had in the 
smaller cities just as there is in the 
larger ones, but much of it must yet be 
developed. 

It probably will be a long time be- 
fore employers in smaller cities will 
demand fidelity bonds to the extent 
that large city employers do, yet there 
is some of this business that can be 
developed. The same may be said of 
contract business. Apparently, how- 
ever, the line of least resistance is in 
the direction of court business. Guard- 
ians, administrators, trustees and the 
like must give bonds in the rural coun- 
try just as they do in the metropolis. 
The question is whether they shall give 
personal or corporate bonds. Inasmuch 
as the laws of most states permit the 
premium for the bond to be paid out 
of the estate, much more court business 
could be developed by agents in the 
smaller cities if they would go after it 
energetically, cultivate the lawyers, 
make themselves valuable to the courts 
by supervising the work of the fiduci- 
aries they bond and showing the superi- 
ority of corporate over personal surety. 





A close study of business principles 





People who buy bonds are paying for 
indemnity from losses up to a certain 


is what makes the princivals in a busi- 


Miscellaneous Lines 
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The following plate glass instructions 
issued by the Pennsylvania Casualty 
contain good points for agents of any 
company: 

“It is imperative that agents should 
carefully inspect each risk taken on the 
books, and be sure that there is no 
glass broken in the premises at the 
time our policy is issued. Should they 
bind a risk containing glass broken, 
which is not to be covered under our 
policy, the glass should be described as 
to its exact location in the building, its 
size, and it should be stated that that 
particular plate is broken and not in- 
sured. Where a plate is insurable by 
reason of the fact that there is only a 
corner crack, the policy should bear 
an endorsement showing the exact lo- 
cation of the broken plate, a diagram 
showing the break and stating that this 
glass is covered as against any future 
breaks, but not against the existing 
break, or any breakage which may be 
caused directly or indirectly thereby. 

“In the solicitation of business, it is 
our desire that our agents should dis- 
criminate against risks which contain 
glass of exceptionally large size, and 
in no case should they bind glass set 
with clamps above one hundred inches 
in width at anything less than the full 
manual rate, without referring the risk 
to this office. Clamped glass above 108 
inches in width must not be bound or 
written without referring it to the home 
office for rating. 

_“Agents will not issue binders on 
risks until they have inspected them 
and know that they are desirable busi- 
ness, acceptable to the home office, and 
a rate should be quoted and accepted 
immediately after the risk is bound, or 
the binder recalled. 

“Showcase risks are not desirable un- 
less a rate approximating full manual 
can be obtained. It is our aim to co- 
operate with the agency force in every 
possible way, but agents should dis- 
criminate against risks which are purely 
showcase risks and in competitive ter- 
ritory, where the scramble for business 
renders it necessary to quote a lower 
rate than the proper tariff rate, show- 
case risks should be avoided, unless 
they carry with them at the time or will 
at a later date, the plate glass store 
fronts. 

“Outside showcases, as every agent 
knows, bear a rate which is double the 
rate on interior cases, and this is en- 
tirely proper, because the hazard is 
certainly 100 percent greater on an out- 
side case than on an interior case. This 
company, while it does not refuse to 
write outside showcases, is not clamor- 
ing for that class of business, and it 
ought not be taken unless other desir- 
able business comes with it. 

_Where competitive rate conditions 
exist, it 1s quite impossible for the com- 
pany to accept business which contains 
flat car size glass of width above 84 
inches or above 144 inches in length at 
the same rate of discount from manual, 
which is permissible on risks containing 
glass of smaller size. Outside show- 
cases are not to be accepted by our 
agents at anything less than full rates, 
to wit—double the rate on the same 
class of glass in store fronts. Any ex- 
piring outside showcase risk must not 
be renewed except upon this basis.” 








This is the way you ought to behave 
when your customer disputes you. Re- 
frain from quarreling with him. Don’t 
get excited. Don’t try to hammer him 
into your way of thinking. Get right 
down to fundamental principles and 
prove your point, step by step. Unless 
you can do this you cannot be sure 
that you are right and he is wrong. 
When you have done this, don’t ask 
him to admit that he is defeated. As- 
sume that he has been of your way of 
thinking all along. Be earnest, but not 
angry. Don’t lose sight of the fact 
that it is a sale you are after—not the 





ness. 


REGARDS ADVANCES TO AGENTS 
AS A VERY SERIOUS MISTAKE 


(By J. J. Krist, General Accident.) 


Millions of dollars have been given 
out, never to return, in the foolish, 
lavish advances to agents in the past. 
It appears that every new enterprise, 
and especially insurance companies, are 
more than anxious to get their own 
particular experience, at any cost, in 
throwing out baits to agents who are 
not willing to do business on their own 
particular risk and ability. While some 
companies, or their officials, have held 
in the past that advances are necessary 
in establishing their own particular 
business, we hold that in the health 
and accident business weekly advances 
to agents are not necessary, nor 1S it 
possible to make them without having 
a loss of 99 percent of the amount in- 
vested. 

Advances, as a rule, whenever prac- 
ticed, ruin the agent, who would other- 
wise be a good, live man. He ordinarily 
would have to hustle for his money, 
but as it is handed to him every Satur- 
day, whether he does business or not, 
why should he hustle? The life and 
necessary impetus of the whole proposi- 
tion is lacking. 

We have listened to the arguments of 
agents in the past, in which they have 
stated that if they had so much of a 
guarantee they could make good and do 
a wonderful volume of business. They 
forget that if at the same time they 
did the volume of business they prom- 
ise to secure they would have much 
more in return for their efforts than 
they have in the advances for which 
they are asking. A man can and will 
do more, as a rule, when forced to 
work on account of persistent needs 
than he will when he is assured that 
his needs will be supplied, whether he 
makes an effort or not. 

Then, too, agents are often prompted 
to make a showing of bogus business 
in order to make good their advance. 
If they are working on their own re- 
sources they will secure applications 
with the money and will make collec- 
tions that they would not otherwise 
and thus improve their makeup. 

An agents forgets that if he spends 
his money before it is made that he 
will not have it to spend over again 
when it is earned. If an agent re- 
ceives next month’s commissions in 
this month, next month will be want- 
ing. It does not pay to rob the future 
for the present. 

A president of a large health and ac- 
cident insurance company some time 
ago stated at a public gathering, that 
in many years’ experience he had but 
one man to whom he had ever given 
a dollar advance to establishing busi- 
ness who made good. The experience 
of other companies is no doubt identi- 
cal with his. ; 

Advances to agents encourage in- 
activity, dishonesty, disloyalty, in fact, 
everything that goes to make the busi- 
ness the opposite of that which is in- 
tended. ‘ 

Every man should be paid according 
to what he earns; he should not expect 
something for nothing. If he is honest, 
industrious and worthy, he will ordina- 
rily be given all the encouragement by 
his superiors that is possible, and will 
be looked upon as a real, live hustler, 
while on the other hand, a man who 
tries to get something for nothing, and 
is not willing to give value received, 
will be despised, and always goes from 
bad to worse. The man who stands on 
his own legs, and is strong enough 
within himself to overcome the disap- 
pointments and reverses that seem to 
stare him in the face, will surely win 
out, and will have plenty for the pres- 
ent, as well as a bright future. 

When a prospective agent talks ad- 
vances to us, under our present mode 
or doing business, we get “leery” of 
him right away. It is nothing new for 
us to immediately cut off correspond- 
ence in such instances and look for 








glory of getting “the best of him.” 
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Accident and Health 


Never say “Business is poor.” This 
will not only leave a bad impression on 
your prospect’s mind, but will tend to 
drive away business, to say nothing of 
the evil effect on your own mind. When 
business is dull, work all the harder, 
keep moving, hustle just as if you were 
very busy and had more than you could 
attend to in any one day. This will 
leave a good impression and soon you 
will find things coming your way 
again. Inaction means rust, or decay, 
and if you get rusty in business, physic- 
ally, mentally or otherwise, you will 
find it difficult to get up steam again. 
If there is an idea in your train of 
thought that causes trouble, cut it out 
as the engineer does, who finds the air 
brake on one of his cars leaking. 








The accident agent is in an enviable 
position. He is not dependent on busi- 
ness conditions. If times are hard in 
one class of activity he can go to an- 
other. There are always plenty of peo- 
ple who are making money. Depres- 
sion catches one class or so occasion- 
ally but not all. Don’t listen to Mr. 
Down-in-the-Mouth. Go where men 
are hopeful and full of determination. 
Prosperity is ever at hand somewhere. 





Question: 

Why do railroads own “wreckers” 
and snowplows? 

Why do cities own emergency hos- 
pitals? 

Why do automobilists carry extra 
tires? 

Why do mothers tie babies in high- 
chairs? 

Why do managers have fire-escapes 
on theaters? 

Why do jewelers keep diamonds in 
safes? 

Why do well men carry disability in- 
surance? 
Answer: 

For the same reason that ships carry 
anchors in fair weather. . 





If a man is enthusiastic in his work, 
he becomes magnetic and a magnet 
draws. The fire of enthusiasm is one 
of the best qualities in the mental 
equipment of an agent. It stimulates 
all the faculties. It makes a man more 
determined. Enthusiasm is infectious. 
It spreads. When prospects catch the 
spirit, they sign. When a man really 
feels deeply and can talk as he feels, 
his activities will bring results. His 
face mirrors the zeal within. The ap- 
peal he makes will be earnest and con- 
vincing. 


HOLDS ELIMINATION OF THE 
JOKERS” MOST DESIRABLE 


To the Editor: No company should 
issue a policy for an amount in excess 
of their self-prescribed limits. The as- 
sured nine times out of ten takes it for 
granted that the contract handed him 
in exchange for the premium paid con- 
tains no “jokers.” He may, and in 
many instances will, if he examines his 
policy, find that he has been giving 
away and has been laboring under a 
delusion that his investment guaran- 
teed for every dollar a certain protec- 
tion to himself or heirs only to dis- 
cover that all he will be accorded is a 
return of the excess premium without 
interest and then only if he finds it out 
himself and makes a demand for resti- 
tution. 








* * * 


To illustrate: A policy is issued for 
$50,000, which for death by travel ac- 
cident would yield $100,000. This pol- 
icy having been carried for a sufficient 
length of time has increased in value 
50 percent, therefore the death indem- 
nity would be $150,000. Carrying the 
illustration further, these policies in- 
sure a man’s wife or other person as 
well (beneficiary). Should they both be 








killed at the same time, a not unlikely 
occurrence, the claim would amount to 
$200,000. When the limit is placed be- 
low this there is a disconcerting dis- 
crepancy. In fact, while a court of 
equity would doubtless afford a certain 
measure of relief, an agreement con- 
taining such contradictions is unsatis- 
factory to say the least of it. 

Ordinary care is a very elastic term, 
but it signifies a measure of precaution 
you are supposed to exercise if you 
don’t want your claim for indemnity 
for accidental injuries or death refused 
on the ground of contributory negli- 
gence. 

It may be claimed that, in proportion 
as you are capable of qualifying as a 
one, two or three bottle man, you are 
to the extent of your libations; be they 
great or small, one bottle or one glass, 
either wholly or in part under the in- 
fluence of an intoxicant and therefore 
your policy is invalidated. Furthermore 
and for the same reason, you must be 
careful as to the quantity of medicine 
containing a narcotic you swallow, may 
your tooth or other part of your anat- 
omy pain you much or little. 

+ * « 

A retentive memory is a valuable ac- 
complishment whether native or ac- 
quired and will enable you to remember 
whether you were ever temporarily dis- 
abled, hand, foot or eye, when applying 
for insurance. Should you forget you 
may find yourself compelled to pay 
your own bills for medical attendance, 
and your income (which has ceased or 
depreciated by reason of enforced ab- 
sence from business) impaired instead 
of replaced by the indemnity for which 
you naturally supnosed you had pro- 
vided when paying your premium. 

* . = 


The most trivial departure from the 
normal in your physical makeup is not 
too insignificant to be disregarded by 
holders of certain forms of insurance 
policies, as failure to give notice of any 
defect or deformity—the company’s ad- 
juster being the arbitrator—is liable to 
make your policy valueless. 

* * 


Ten years ago the assured received a 
very small measure of protection com- 
pared with that which he now enjoys. 
Benefits have been increased and pre- 
miums reduced, the agent, broker or 
solicitor now tells you that you will get 
so much for any accident, double the 
amount if injury is sustained while 
traveling, “Street cars included?” “Yes, 
‘L,’ subway or surface.” It will be just 
as well to examine your policy careful- 
ly, some companies introduce a little 
“joker” prescribing certain parts of the 


conveyance, limiting your position 
therein and restricting the motive 
power. 


Some experts say that these pro- 
visions are necessary safeguards in the 
interest of the stockholders, that their 
removal or reversal would subject the 
underwriters to fictitious claims, that 
present rates would be too low for such 
a risk and so forth, while others of at 
least equal experience contend that the 
hazard, while considerable, is not too 
great for them to accept at a profit. 

* * * 


However, at present, among other 
things, the assured should always “pay 
the premium promptly in advance” or 
some of his benefits may be curtailed, 
should be careful how and where he 
“crosses a highway or right of way,” 
be cautious how he indulges any bent 
to pose as an amateur member of a 
trades union, if he smashes his thumb 
driving nails he may be rated as a car- 
penter, and first and always should 
examine the policy and take the one 
from which “Provided, however,” 
“This policy shall not” and similar 
“jokers” are practically excluded. 

As before stated, I have doubtless 
considerable to learn yet on the subject, 
but it seems to me that a good many 
of these catch phrases might with ad- 
vantage be eliminated. 

READER, 





Industrial Disability 


To get good agents, a field manager or 
home office man can not accomplish much 
by correspondence. Some agents may be 
secured, but they are not likely to stick. 
A man thinks he would like to try his 
hand. Supplies and a few instructions 
are given him. H tackles a few of his 
friends and gets turned down. He be- 
comes discouraged and quits. Perhaps 
he had good timber in him. He simply 
needed personal contact with a dynamo. 
He went out to battle without knowing 
how to use his weapons. 

To get a good agent in the harness re- 
quires a day or two of training. He 
needs to be enthused. He should know 
about his company and what competitors 
will say about it. Then some education 
is necessary as to the use of the rate 
book, and what the policy covers. Some 
of the fundamental principles of sales- 
manship must be pointed out. 

All this can not be done successfully 
by correspondence. To stimulate a man 
to the point that he can not be stopped 
from writing business demands the pres- 
ence of the energy maker, 











Where is the best place for a month- 
ly pay agent to work, in a big city or 
in small places? 

This is a question put to THe West- 
ERN UNDERWRITER a man who is 
entering the industrial disability field. 

Each place has its aavantages and it 
all depends on the tastes and capacity 
of the man. The city has a congested 
population. An agent can see more 
people in a day than in the country. 
It is easier to get around. Disgruntled 
claimants do not have much effect in 
the city. They are known only to a 
few. Their tales of woe are not car- 
ried very far. 

In the city an agent’s expenses are 
higher. It costs more to live. Then 
the hazard is probably greater, owing 
to a city’s bigger population and 
crowded streets. Net results on the 
same amount of business are perhaps 
less in the city than in the country. A 
city agent can build up a larger in- 
come in the gross and as he loses but 
little time in going from prospect to 
prospect a star agent can secure a 
bigger net business than he can in the 
country. 

The country man can get closer to 
his prospects. If he is a man of re- 
pute, who stands well in his commu- 
nity, he has the confidence of his fel- 
low citizens. It should be easier to 
keep up renewals in such a case. By 
knowing his people more intimately 
the country agent should be better pre- 
pared to approach them. The country 
man has the advantages of a more 
wholesome environment. He is free 
from the rush and distraction of the 
city. If he loves the life of the vil- 
lage, he should stay there. 





There is always a serious moment 
when the prospect wants to “think it 
over” or “ look a little farther.” He 
may be about ready to sign but defers. 
If the agent objects too strenuously, the 
prospect concludes he is afraid to have 
the policy investigated. The prospect 
believes the test will reveal something 
wrong and suspicion gets in its deadly 
work, 

At such a crisis any pointed opposition 
will simply do harm. The agent must 
not reveal his disappointment nor must 
he feel piqued. The prospect must not 
think the agent’s interest has waned. 

At this juncture it is well to draw on 
the reserve forces. Bring up some par- 
ticularly strong argument. His enthus- 
iasm must be aroused again. The whole 
selling power must be set in motion. 
Talk must not stop. 

If you find your man is determined 
to delay, don’t antagonize him. Leave 
him in a good humor so you can 
return and possibly get the  busi- 
ness. Don’t run down other companies. 
The agent may tactfully find out if he 
has any other agent in mind so as to 
get a line on what competition he will 





have to meet. Say a good word in a 
general way for a competitor but let 
your man feel your contract is the best. 





Plan each day’s work the evening be- 
fore. Then when you wake up you 
won’t waste time wondering where you 
shall go first to call. 


A certain amount of dignity inclines 
people to respect you. If they respect 
you they are likely to believe you. 
they believe you they are likely to buy. 


AS SEEN BY THE MAN IN THE 
INDUSTRIAL DISABLILITY FIELD 


In a certain Pennsylvania town re- 
cently a large accident company paid 
an industrial claim by process of pro- 
rate—insured classified too high, and 
the claim was practically a partial dis- 
ability case. The agent in the case im- 
mediately took exceptions to the 
stand of the company. He wrote in 
and demanded payment of total disa- 
bility for “full period” and on class as 
per policy. The company very nicely 
replied and requested the agent to make 
further investigation and ascertain if it 
were not possible that he “might have 
been mistaken.” The agent immedi- 
ately replied that he “knew what he was 
talking about” and the company should 
pay—and he would see that it “paid 
the man every cent that was coming.” 

In the first place, the agent really re- 
fused to consider any difference be- 
tween total disability and partial disa- 
bility. The claimant had two fingers 
(third and fourth) on left hand slightly 
contused as a result of slipping against 
the side of a building and sliding ten 
feet down a wire rope. The company 
had a physician in the town and re- 
quested him to make investigation of 
the case, with a result that the com- 
pany found the claimant actually en- 
titled to one-half of what it had in- 
tended paying the man in the first 
place. The physician also established 
the fact concerning the man’s proper 
occupation with a result that the com- 
pany was entitled to cut the claim down 
four classes if necessary. 

When confronted with all these 
points the agent still insisted that he 
was right and refused to work “for a 
company that would not pay these hon- 
est claims.” Result, Mr. jp oh dropped 
like a hot cake. It is also reported 
that this agent has had considerable 
difficulty getting contract with a re- 
liable company. 

No wonder. Such news travels fast 
and companies as a rule do not desire 
men of this caliber. Be wise. Sell your 
contract as per company rates and 
manual, and when a claim arises you 
will have no difficulty in settling the 
claim in proper manner and getting 
reference calls from the claimant—and 
if, after all, you then find the claimant 
“bullheaded,” just turn him down—he 
is no good to you or the company. 


The “boys” of the General Accident 
throughout the entire country are 
watching the “Roll of Honor” every 
month with anxious eyes. The time 
for the next annual convention draws 
near and as Manager Boyer has offered 
to pay the expenses of a certain few, 
there are many anxious hearts beating 
to see who have been the lucky ones. 
Those who have hustled since the be- 
ginning of the contest may now thank 
their “lucky stars” as well as the fact 
that they secured more signatures on 
the “dotted lines” than their neighbor 
did. The banquet at the convention is 
to be held at the Bingham House in 
Philadelphia, where Mr. Boyer will see 
_ the inner man is well taken care 
of. 








The German Commercial of Phila- 
delphia has succeeded in organizing a 
fine industrial department under the 
management of one of the brightest 
young industrial men in the country. 
The department has made strides since 
its inception and bids fair to make some 
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of the other industrial companies “sit 
up and take notice.” 

A “hustler” in the coal mines recent- 
ly paid a few claims. One of the 
claimants had his right arm disabled, 
hence the claim. The agent immediate- 
ly enlisted the services of the crippled 
man and took him around to see the 
friends of the claimant, promising him 
a certain amount out of each fee col- 
lected. They secured fourteen in one 
afternoon. The claimant received a 
good week’s wages for his trouble and 
is now considering taking up the in- 
dustrial accident business in preference 


to returning to his trade. He promises 
to be a subagent on part time, anyway. 
This speaks well for the agent in the 
case. Many of the agents in the field 
would do well to copy this man’s ex- 
ample. 


The American Assurance of Phila- 
delphia is making headway in its new 
life department. I understand that 
President Koch is already underwriting 
much of the life insurance that is being 
sold by some of the industrial accident 
companies. 


Fretp Worker. 





Massachusetts Bonding ana Insurance Company 


HOME OFFICE, BOSTON, MASS. 
T. J. FALVEY, Preswent 


J.T. BURNETT, Sec’y-Treas. 


Capital, $500,000.00 Surplus, $250,000.00 








SURETY BONDS AND 
BURGLARY INSURANCE 























Moore, Case, Lyman & Herrick 
MANAGERS FOR ILLINOIS 


159 La Salle Street 





ACENTS WANTED Identificstion-Insurance Service 


Our Perfect “IDENTIFYING CREDENTIAL” (Patent No 467-460), 
which is inserteé in a handsome leather pocketbook, has be 
indorsed and is accepted by Banks, Hotels, etc,, enabling the 
bearer to cash money orders and checks everywhere. 
Our “REGISTRATION-NOTIFICATION” Service positively 
identifies in case of sickness, accident or sudden death. 
Each holder is also furnished 8 special combination 


$2,000 Accident and Health 


insurance Policy 

$15.00 Weekly Indemnity for Accident (limited to5 weeks, 28 Hazards). 

$15.00 Weekly Indemnity for Sickness (limited to 20 common Diseases) 

100.00 Special Relief Fund for Hospital, Medical or Emergency expense 
Issued to men and women from 16 to 65 years of age in all a 

All Policies issued and Losses Paid Directly by 
North American Accident Insurance Company, Chioago,tIl 
Cash Capital, $200,000.00. Cash Assets, $470,728.37. Surplus, $352,422. 


identification Pocketbook, eee 
Policy, Registered Metal Key-Check $5.00 PorYear 
important. If you are seeking a dignified method of increasing your earn- 


ings, write for sample policy, etc. More money can be made by 
handling a quick-selling $5.00 contract than a slow-selling $25.00 A a Pay the 
highest rate of commission, including renewal contract and exclusive terri 


IDENTIFICATION COMPANY OF AMERICA (loc. 1902) 













Chicago, Ill. 

















Earn More! Write 
Live Stock Insurance! 


It will pay you well to add this branch to your business. This Company 
insures horses, mules and cattle against death from any cause. Attractive 
policies, fully protected by deposit of securities with Indiana In- 

Agents Mie we 
Wanted | SUrance Department. Unlimited opportunities. No real com- 
petition. This is the only recognized company of its kind, en- 
dorsed by all the large breeders andimporters. Write now about your territory. 


LOSSES PAID IN 1907, $65,000.00 SURPLUS AS TO POLICYHOLDERS,$124,642.63 
Indiana & Ohio Live Stock Insurance Co. 





















ane , CRAWFORDSVILLE, IND. 
“epreonens HOME OFFICE ofetm ioinet, poennen eee ’ 
San Francisco, Cal 9131 LA SALLE STREET, CHICAGO, ILL. 56 Pine 8t., New York 








The Empire State Surety Company 


84 William St., New York 
WM. M. TOMLINS, JR., President 
Reserves and Surplus to Policyholders Exceed $1,000,000 
Fidelity, Court and Contract Bonds, Accident, Health, Plate Glass, Burglary, Elevator, Steam 


pee. Sprinkler Leakage, Employers’ Liability, Automobile, Physicians’ and Dentists’ Liability 
nsurance. 





WROC RPORATED UNDER THE Laws OF THE STATS OF PENNSYDVANA 


GERMAN COMMERGIAL ACEIDENT LOMPANY 


HOME OFFICE 10" CHESTNUT STREET 
PHILADELPHIA, PA. 
EBURANCE 


Chicago—American Trust Building. 
Cleveland, Ohio—No. 819 Williamson Building. 
Buffalo—702 White Building. 


Agencies In All Large Cities 


Branch Ortices 


Gr00.000 OePCE TED wirn THE 
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mAs POLY DERE, 
Any man in Ohio, Illinois, Missouri or Michigan, having a line of Accident, 
Health or Disability Insurance to place, will do best by consulting with the 


first and only German Accident Company in the United States regarding terri- 
tory and commissions. 





**Definite’’ Policies are the only eute kind to sell. 
Address HORACE B. MEININGER, Sec’y and Gen’! Mgr. 


UNITED SURETY COMPANY 


BALTIMORE,MD. 





HERE’S YOUR CHANCE 


Probably 20 per cent. of the insurable men in your 
territory are entitled to the regular Commercial Accident 
and Disability Policies but CANNOT AFFORD the 
large annual premium. So they carry - Industrial policy 
(which is unsatisfactory) or go uninsured 


We can place in your hands a line of licies MORE 
ACTUAL INSURANCE. for the money es p diyean. Ne Com- 
ent ois if “df desired. 


mercial policies and sold on the monthly pa _ E f ¥ 
ability and Complete 


Write for samples of our Preferr 
Accident policies—they contain all the up-to-date features and are 
remarkable business builders. Something entirely aew in the Cas- 
ualty Field. This is YOUR opportunity. 


THE PENNSYLVANIA CASUALTY COMPANY, 


M. G. NICHOLS, THIRD VICE PRESIDENT 


694 LINDEN STREET, SCRANTON, PA. 





JOHN MCGILLEN & CO., 

GENERAL AGENTS FOR ILLINO! ’ 

BORLAND BLDG., 181 LA SALLE ST., CHICAGO, ILL. 
TELEPHONE CENTRAL 4287. 


THE FLETCHER Co., THE ELDRED AGENCY, 


N. W. Manacens. GENERAL AGENTS, 
Bank of COMMERCE BLODG., 10 MITCHELL Bive, 


MINNEAPOLIS. MINN. MILWAUKEE, Wis. 














THE 


Metropolitan Casualty 
Insurance Co. of New York 
HOME OFFICE - - 47 CEDAR STREET 


District Managers 
Wanted 


Company writing only in Home 
State, South Dakota, now, but 


PHILADELPHIA CASUALTY Co. 


ROBERT B. ARMSTRONG, President, 











LIABILITY CHARTERED 1874 will enter other States if proper 
PLATE GLASS a ie connections can be secured. 
ACCIDENT PLATE GLASS PERSONAL ACCIDENT Policies The company has placed a good 
HEALTH CREDIT INDEMNITY AND HEALTH policy on the market. It is an 
INSURANCE of the Most Approved Forms — in the hands of good 
EUGENE H. WINSLOW, President & F 
Danrex D. Wartwey, Vice-President | Northern Accident Insurance 


S. Wm. Burton, Sec’y 
ALonzo G. Brooks, Ass’t Sec’ y 
Reliable and Energetic Agents Wanted | 


Company 


F. N. TRAVIS, President 
Aberdeen, South Dakota 


WE WANT LIVE AGENTS. 























